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RUBBER PLANS COMPLETED 





SECOND WORLD 
MOTOR CONGRESS 
ENDS SESSIONS 


Serviceable Selling Is 


Topic at Closing 





M. A. M. A. Elects Annual Officers 











Meeting 


| 
aaah | 


EW YORK, Jan. 13.— 
The concluding session 
of the second World Motor 
Transport Congress was) 
called to order by Capt. Ed- 
ward V. Rickenbacker this 


morning at 10 o’clock at the/ 


Hotel Roosevelt. The subject 
of discussion was Serviceable 
Selling, and an interesting 


program had been arranged. 

The opening address was deliv- 
ered by Alvan Macauley, president 
of Packard. Then followed an ad- 
dress on the shop of efficient ser- 
vice by S. D. Black, representative 
of the Motor and Accessory Manu- 
facturers’ Association and of the 
Automotive Equipment Association, 
and president of Black & Decker. 
This talk was illustrated by lantern 
slides, showing various methods of 
promoting efficiency in the shop. 

The next address was prepared 

by Alfred P. Sloan, president of 
General Motors and read by H. 
H. Rice. The subject of his talk 
was Rewards of Serviceable 
Selling. 

The presiding officer next called 
upon Rowland Winn of Leeds, Eng- 
land, repregenting the British Motor 
Traders’ Association, who spoke 
briefly on conditions in his, coun- 
try. Frank Lanchester, the well 
known British engineer, then made 
a brief address. 

At the conclusion of the morning 
session the delegates adjourned to 
luncheon. This function was the 
international luncheon, presided 
over by Frederick J. Haynes, presi- 
dent of Dodge Brothers. The lunch- 
eon speaker was Arthur C. Turner 
of Turner Brothers, automotive dis- 
tributors of Melbourne, Australia. 
Mr. Turner taJked on international 
problems 6f the automotive trade. 

At the conclusion of the luncheon 
the delegates were taken on an 
expedition designed to show them 
the actual methods of maintenance 
of equipment, management, train- 
ing of personnel and operation of 
motor buses along modern lines. 


BETTER STANDARDIZATION 


“The automotive industry in the 
United States was over twenty 
years old before it ceased to look 
upon the maintenance of the vehi- 
cles it sold as a necessary evil and 
began to see it as a business,” said 
Mr. Macauley in his address. “Now | 
the manufacturers and most deal- 
ers recognize service as one of the 
most important elements in their 


Hl. L. Horning Eugene B, Clark 


EW YORK, Jan. 13.—At the 


‘M. A. Moynihan jg. Mm. McComb 


meeting of the Motor and Acces- 


sory Manufacturers Association today in the Hotel Astor, the 
fellowimg officers and directors were elected. H. L. Horning, presi- 
dent of the Waukesha Manufacturing Company of Waukesha, Wis., 


was elected president. 
©. Hi; I. 


Flintermann, vice-president of the Michigan Steel 


Casting Company, Detroit, was chosen first vice-president; Eugene 
B. Clark, president of the Clark Equipment Company; Buchanan 


Mich., second vice-president, 


nd M. A. Moynihan, secretary and 


treasurer of the Gemmer Manufacturing Company of Detroit, third 


vice-president. 


L. M. Wainright, president of the Diamond Chain and Manu- 


facturing Company, Indianapolis, 


was elected treasurer, and J. M. 


McComb, vice-president of the Crucible Steel Company of America, 
New York, secretary and assistant treasurer. 

As directors, C. H. L. Flintermann, J. M. McComb, M. A. Moyni- 
han and R. W. Proctor, sales manager of Black and Decker Manu- 


facturing Company, Towson, Md. 


, were chosen, 





TRADE INTEREST 
HINTS GOOD YEAR 


Accessory Exhibitors 
Cheered by Show 
Results 


New York, Jan. 13.—Acces- 
sory manufacturers exhibiting 
at the Palace see 1926 as a year 
of good business in their line. 
Nearly all express the opinion 
that the new year will equal the 
sales records set up in 1925 and 
many are confident it will sur- 
pass them. 

Predictions as to 1926 business 
are based on the buying activity 
displayed so far at the show and 
on preliminary orders for the first 
quarter of the new year which 
have already been received from 
jobbers and dealers. 

The trade is buying this year as 
perhaps never before—that is the 
impression one brings away frcm 


(Continued on Page 3) 








(Continued from Page 10) 


Today’s Events at the 
Automobile Show 


Rickenbacker 


12.30 p. m.—Lancheon, 
Hotel Commo- 


dealers, 
dore. 
12.30 p. m.—Launcheon, sales -group, 
Cc sler Corpor ation, 
Hotel Commodore. 
6.45 p. m.—Dinner, 
motive 


Seciety of Auto- 
Engineers, Hotel 
Aster. 


7.00p.m.—Dinner, PaigeJewett 
dealers, Hotel Commo- 
dore. 








L 





Price Resigns as 


Bendix Brake Head 


New York, Jan. 13.—It is 
announced that J. L. Price, presi- 
dent of the Bendix Brake Com- 
pany, has _ resigned. Vincent 
Bendix himself will take over 
the office of president of the 
Bendix Brake Company. Mr. 
Price remains as vice-president 
of the Bendix Corporation, of 
which the Bendix Brake Com- 
pany is a subsidiary. 


ANNUAL M. A. M. A. 
BANQUET PROVES 
BRILLIANT EVENT 


Colorful Entertainment 
Features Enjoyable 
Occasion 





EW YORK, Jan. 13.—As 
usual, the annual dinner 

of the Motor and Accessory 
Manufacturers’ Association, 
held this evening in the grand 
ballroom at the Commodore 


shove week. 

The members of the 
were out in full force for the din- 
|} ner, and their wives, daughters and 
l\sweethearts crowded the boxes 





(Continued on Page 2) 





Motor Rubbe 


Directors 


N.A. C. C. Forms American 
or Corporation 


Raskob, Nash, Brosseau, Chapin, Macauley, 
‘ Waterfall and Erskine Among 


Selected 


EW YORK, Jan. 13.—Voting to form the American 
Motor Rubber Corporation, with an initial capital of 
$10,000,000, the special committee on the rubber situation 
named by the directors of the National Automobile Chamber 
of Commerce decided at a meeting held today, on the follows 
ing steps of immediate action :— 





STUDEBAKER CO. 
CUTS PRICES $100 


Announcement of the 
Reduction Made at 
Dealers’ Banquet 


New York, Jan. 13.—A. R. Ers- 
kine, president of the Studebaker 
Corporation of America, during his 
address to 1,200 dealers, distribu- 
tors and guests at the Studebaker 
banquet in the grand ballroom of 
the Plaza Hotel tonight, announced 
the new prices. They are as fol- 
lows: 

Standard wood sedan...... 
Standard metal sedan 
Big Six Group 
Five passenger.... 
Seven passenger... 
Country club coupe........-.$1,650 
Brougham . $2,095 

All prices represent a reduction 
of $100. 

Mr. Erskine in an interesting ad- 
dress also outlined the new Stude- 
baker dividend plan for Studebaker 
employees, based on continuous 
service, and the new group insur- 
ance proposition, affording insur- 
ance to Studebaker employees at 
greatly reduced rates. 

Paul G. Hoffman, vice-president 
of the company, was toastmaster. 
A. J. Morris, president of the-In- 
dustrial Acceptance Corporation, 
delivered a brief address in which 
he outlined the new Studebaker 
payment plan. Neal O’Hara, the 
noted humorist; A. D. Lasker 
president of Lord & Thomas; 
H. S, Vance, Studebaker sales man- 


. $1,295 
$1,395 


coeeee - $1,895 
. - $2,145 





| 
| 


Hotel, proved to be one of the! 
most enjoyable functions of| 


t 
| 


association | 


ager, and Mr. Fish, chairman of 
the board, also delivered brief 
addresses. 





EW passenger car 
registrations of the 
entire country, compiled 
for the week and month, 
will be found on pages 12 
and 13 of this issue. 


7 


To incorporate immediately. 


subscriptions from” 102 auto« 

mobile companies; to choose 

executive officers and select 
headquarters in New York, 

This was placed in the hands 
of a special committee. 

‘To determine the advantages 
of different sections of the 
world for rubber production. 
Offers of rubber plantations and 
properties were presented to the 
meeting from Brazil, Ceylon, Old 
German East Africa and Colombia, 
as a proposal for the 
development of a large tract in 
Cuba adjoining a deep water port. 
It was the consensus at the meet« 
ing that there is an adequate sup- 
ply of rubber and tires in the 
country. The difficulty has been 
in artificial restrictions. By bring- 
‘ng idle, unorganized plantationg 
into the market and planning for 
the future so as to block storage 
accumulations, both present and 
future demand can be cared for, 
was the opinion expressed, 

Seventy per cent. of the rubber 
supply is used in this country, ft 
was stated. 

All information presented to 
the meeting indicated very closely 
that the speculation in rubber 
was subsiding and that. normal 
prices might be expected soon, 
soon. 

The new corporation plans hav@ 
to do with proqucing rubber, deale 
ing in it as a commodity and man- 
ufacturing automobile tires and 
other rubber products. 

There will be a board of ten 
directors composed of automobile 
executives, three in addition to 
the following: John J. Raskob, 
vice-president of General Motors; 

C. W. Nash, president of Nash 
Motors Company; H. J. Brosseat 
president of Mack Trucks, Inc. 
Roy D. Chapin, chairman of the 
Hudson Motor Car Company; Al« 
vin Macauley, president of Packe 
ard Motor Car Company; Arthu® 
T. Waterfall, vice-president of 
Studebaker Corporation of Amere 


as well 














ica, and A. R. Erskine, presideng 
the Studebaker Corporation, 
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FRANKLIN CO. IN 
SOUND CONDITION 


Treasurer Reports Best) 


Year in Company's 
History 


New York, Jan. 13.—At the con- 
clusion of the sales conference of 
the H. H. Franklin Automobile 
Company this noon, the dealers and 
other were entertained by 
the president at a luncheon given 
at Hotel Commodore. The speakers 
during the conference were S. E. 
Ackerman, sales manager; B. Gil- 
pin, manager of the quality depart- 
ment: E. S. Marks, chief engineer; 
Ralph Murphy, works manager; C. 
S. Andress, of the Patterson Andress 
Agency, who is the company’s ad- 
vertising counsel, and J. E. de 
Causse, stylist for the company. 

F. A. Barton, secretary and 
treasurer of the H, H. Franklin 
Company, had an interesting an- 
nouncement to make regarding 
the financial standing of the 
Company, had an interesting an- 
charges, depreciation and taxes 
are paid off for 1925 will be ap- 
proximately $1,950,000, he said. 
This makes it the best year in 
the history of the company, not 
only in actual profits bat in the 
strengthening of the entire finan- 
cial structure. All bank loans 
were retired in May, 1925, and it 
was not necessary to borrow any 
moncy during the remainder of 
the year. The inventory turn- 
over was three times that of 

1924. 

Iti was also 
that A. M 
the Franklin eompany as advertis- 
ing manager Another interesting 
announcement is to the effect that 
Hugh H. Goodhart’s work now 
embraces advertising and_ sales, 
covering whatever pertains 
tribution. 


Bohn Develops 
Aluminum Piston 


York. 
Aluminum 
Detroit, 


guests 





announced 
Taylor is to 


officially 
return 10 


to dis- 


New Jan. 13.—The 


and 


Bohn 
Brass Corporation, 
has developed a new form 
which 


first 


of aluminum piston was 
for the 
York 


Imperial. A 


time at 
the New 
Chrysler 
ber of manufacturers are expected 
to follow suit by adopting this form 
of piston, which is claimed to be} 
much superior to the iron 
type and to other forms of alumi-!} 
num pistons. 

The feature of pis- 
ton, which is known as the Nelson- 
Bohn: that it 
constant clearance in 
barrel, regardless of temperature! 
conditions, it is said The manu- 
facturers are extremely proud of 
the fact that through the design | 
of the Nelson-Bohnalite it is 
sible the first history | 
to fit an aluminum 
than a cast iron one 

The immunity to 
changes is brought 
use of two pieces of invar, 
steel alloy. This alloy 
in such a manner as 
the piston skirt from 
or contracting regardless of 
or cold. For this 
elaimed, no slap is 
Nelson-Bohnalite pistons under 
conditions, 


show in the new; 


large num- 


cast 


hig the new 


lite, is maintains a 
the cylinder | 


for time in 


p ston closer 

temperature | 
about by the 
a nickel- 
is employed | 
to prevent! 

expanding 
heat 
reason, it is 
with 
anv 


possible 
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TRUCK AXLE USERS 


“The last word in axle con- 
struction” may be seen by visit- 
ing Suite 2154, 
dore,” Jan. 9th to 16th, and | 
viewing the exhibit of Clark 
Axles. Also Clark Steel Wheels 


for trucks, buses and taxi-cabs 


Clark Equipment Company 
Buchanan, Mich. 


—Adv 








|here of the Spicer 
| Company 


| broadcasting, 


| Motor 
lto 100 


inight at 
pos- | I 


j uled 


‘MILLER OF TIMKEN CO. 


;} adopted by Oldsmobile 
| resembles 


“The Commo ia 








YRANKLIN OFFICIALS 


and president’s luncheon which 
Ackerman, factory sales manager; E. DeMovy, 
Columbus dealer: J. Frank DeCausse, body designer; Frank Leyerle, of the Franklin organiza- 
secretary-treasurer, and George Ostendorf, 


to right, they are: 
Bek, 
tion; Frank Burton, 


sentative, 


Ss. E. 


Franklin 


AND DFALERS—These men took part in the Franklin business confernece 
‘owed it at the Hotel Commodore yesterday. 


Reading from left 
Cleveland Franklin dealer; O. 


Buffalo Franklin repre- 

















Spicer Mfg g. Co. Has 
New Sales Manager 


13.—Officials 
Manufacturing 
announce that since 
the new year 
William Fair- 
‘hurst is their 
new sales 
ager. 

Fairhurst, 
has been 
Spicer since 
June, was 
the Packard 
tor Car 
pany for 
years. and 
that spent six 
years in charge of branch sales 
for Taft Manufac- 
turing Company 

The general sales offices of 
Spicer Manufacturing Corporation 
will remain at South Plainfield, as 
before, with a Western sales office 
in Detroit. 


N. Y. TIRE ASSN. TO GIVE 
DINNER DANCE THURSDAY 


New York. Jan. 


who 
with 
last 
with 
Mo- 
Com- 
five 
; after 

W. Fairhurst 


offices Peirce 


York, Jan. 13.—Among the 
events of show week will 
be the dinner dance given at the 
Hlotel Pennsylvania by the Greater 
New York Tire Dealers’ Associa- 
tion on Thursday, according to the 
announcement by George J. Burger, 
president of the association. 

will be furnished by the 
original Plantation Orchestra and 
the Silver-Masked Tenor. The singer 
is well known, not only for his 
but for his marvelous 
Victor 


New 


social 


\Lusic 


voice as reproduced on 


records. 


‘FEDERAL DINNER TO BE 


HELD THIS EVENING 


New York, Jan. 13.—Martin L 
Puleher, president of the Federal 
Truck Company, will be host 

Federal dealers tomorrow 
the Hotel Commodore. | 
L. Pierce, vice-president in 


| charge of sales of the concern, will 
other | 
| officials of the company are sched- 


act as toastmaster and 


to address the guests. 


PASSES AT CANTON, O. 


Jan. 13.—Carter Mil- 
manager for the 
Bearing Company 


of pneumonia 


Canton, ©.. 
ler, advertising 
limken Reoller 
here, d'ed today 
FLAPPER ACCELERATOR 
York, Jan. 13.—An 
pedal. known as the ‘‘flap- 
recently bee 
This pedal 
old-fashioned organ 


New accel- 
erato! 
per’ type. has 
the 
pedal. 


ADVERTISEMENT 





man- } 


. probably 


/ realized 
greatest 





seconds, some- 


the 


Every 2'4 
where in word, 


Dun'e > 


some 


ene buys Tire. 
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s|ROAD CONDITIONS | 
IN AUSTRALIA BAD’ 


Delegate to Transport 
Congress Describes 
Situation 


entire roster of 


New York, Jan. 13.—At the con- 
elusion of the morning session of | 
the Werld Transport Congress at | 
the Hotel Roosevelt, this noon, the 
delegates were entertained at what 
was officially known as The Inter- 
national Luncheon. Fred J. Haynes, 
director of the N. A. C. C. and 
president of Dodge Bros., acied as | 
chairman, The subject for dis- 
cussion was “International Prob-| 
lems of Automotive Trade,” and 
the speaker was Arthur C. Turner} 
of Turner Bros., automotive dis- | 
tributors of Melbourne, Australia. 

Among other things, Mr. Turner 
said:— 

“The one large factor—in fact, I 
think it is the largest factor of aH 
that is lacking in Australia 
lacking in a great 
and which America 

and has overcome, 
stumbling block to the 
tomotive trade, is good roads 

‘Gentlemen, American roads 
varvelous. One ean travel thou- | 
sands of miles and never leave con- | 
crete—in our country there is not 
a single concrete road, } 

“But other factors besides bad | 
roads have held up progress in 
Australia in automotive trade, of 
which perhaps the largest is the 
transportation. Distances (no coun- 
try is further from New York than 
Australia) have to be overcome, 
and in order to sell the automobile | 
in that country these costs nat- 
urally have to be paid by the pur- 
chaser, which means that his ini- 
tial outlay is practically double the | 
factory selling price. 

“Jast imagine, if a car sells in 

Detroit for $1,000, it sells for 

about asco out there. and, as 


} 


and is| 
many 
has 
the 
au- 


others 


are 


|everlooking the main floor 


| dancing and theatrical 
| polated 


}and the fun grew riotous. 


| cal 


MAMA BANQUET 
BRILLIANT EVENT 


(Continued from Page 1) 





of the 
ball room. Many distinguished 
gyests from abroad were present, 
the association having invited the 
delegates to the 
second World Transport Congress, 
which is now in sesaion. 

Harry Horning, first vice-presi- 
dent of the Motor and Accessory 
Manufaeturers’ Association, pre- 
sided at the dinner and his brief | 


| but graceful speech of welcome 'o 
| the 
|only forensic 


and guests was ‘the 
offering of the eve- 


members 


ning. 

After dinner, the tables 
rolled away and the audience con 
centrated its attention on the stage 
at the east end of the 
When the curtain went up, the en- 
tertainment provided proved to be 
a special revue in two acts. The 
first act was entitled “Bagdad to 
3roadway.” The setting glowed 


| with oriental color and the singing, 


acts inter- 


proved delightfully 
ing. 

The second act was a 
typical New York night 
number of members of the 
tion were called up to the stage t9 
participate in the cabaret scen> 
One of 
the features of the entertainment} 
was a series of square dances com- 
memorating Mr. Ford's campaign 
to bring back thesé terpsichorean 
efforts of other days, Even the; 
fiddler was there. 

At the conclusion of the theatri- 
entertainment, the orchestra |; 
into a fox trot and dancing} 
for members and their 


elub. A 


associa- 


broke 
| began 


the average man saves about as 
mach as here, he has to wait 
twice as long before he is in a 
financial enough position to buy 
and also to keep MMe < car going.’ 


500 Oldsmobile Dealere 
Convene in New York 


New York, Jan. 13.—Sales pro- 
motion and service promotion plans 
for 1926 were discussed at a con- 
vention of nearly 500 Eastern Olds- | 
mobile dealers in Town Hall this 
afternoon. 

Don Prentiss, in charge of sales 
promotion work for the Olds Motor 
Works, gave a forceful talk on in- 
tensive sales methods, and R. M. 
Hatfield, who heads the service 
promotion department, made some 
suggestions on how ito 
vice inte sales. 

At the Oldsmobile dealers’ ban- 
quet in the Commodore tonight. 
D. S. Eddins, general sales man- 
ager, welcomed the Eastern deal- 
ers and pointed out how the in- 

creasing popularity of Oldsmo- 
biles was reflected in the gréwing 
attendance at the business meet- 
ings and the banquets from year 
to vear. 


j ager, 
bring ser-| 





A. L 
Motors 
talked 
the financing company to the sales 
and I. 


Deans, vice-president Gen- 


eral Acceptance Corpora- 


tion, about the relation of 


department, J. Reuter, presi- 


; dent and general manager for Olds- 


mobile, gave a general talk on pres- 
ent and future activities of the 
company. 

R. M. W. Shaw, advertising man- 
outlined the company's ad- 
vertising plans for 1926, and point- 


ed out how these had been laid so| 


as to make the dealers’ co-opera- 
tive work more productive. Don 
Prentiss, sales promotion manager, 
developed some helpful suggestions 
on actual retail sales methods. 
Others at. the speakers’ table 
were Donaldson Brown, Alfred P. 
Sloan, Jr., J. J, Ardie); 
ager of Olds Motor Works 
Canada, and H. T. Ewald. 


Ltd., 


were! 


ballroom. | 


amus-; 


scene in | 


sales man-j} 


CHEVROLET MEN 
MEET AND DINE 


Banquet Follows Con- 
vention in Af- 
ternoon 


EW YORK, Jan. 13.— 
More than 1,000 Chevro- 
let dealers gathered in Mecca 
Temple this afternoon for a 
| family get-together and to 
| learn something about the 
|way to’ make used car busi- 


ness speedy and profitable. 
A feature of 





| 


the meeting was 
the display of au sed car, shabby 
and unattractive. R. K. White, in 
charge of used car sales for Chev- 
rolet, pointed out all of its unat- 
tractive features. Then the car re- 
volved and the 
other was shown, immacu- 
lately clean, freshly painted, pol- 
ished and repaired. Mr. White 
drew the obvious lesson from this 
that it is always easier to sell a 
good looking used car. than it is to 
sell on- that shows its age. 

D. E. Ralston, regional manager 
for Chevrolet at New York, intro- 
duced R. H. Grant, vice-president 
and general sales manager, who 
spoke in his usual dynamic, rapid- 
ifre fashion. W. G. Lewellen pre- 
sented the outstanding features of 
jthe cars in the new line, and Sid- 
j ney Corbett, in charge of commer- 
jcial fleet sales, talked about 
| trucks and other commercial types. 
i After a recess, J. E. 
| Grimm. Jr... advertising manager. 
} gave the dealers a talk on the 
1926 sales plan, which is very 
| wide in its scope, and which 
| US@®S more newspapers than any 
| other automotive sales plan yet 
| 
! 


on 
side 


its platform, 





brief 


evolved, J. P. Little, in charge 
of service. spoke on that impor- 
tant topic, and W. A. Blees out- 
lined and urged the certificate 
| plan of purchase. After Mr. 
| White had finished his used car 
| talk and demonstration, Mr. 
Grant dismissed the mecting. 
In the evening the 
|quet of the Chevrolet organization 
j was held at the Commodore. There 
| were more than 1,200 guests, who 
included the dealers from the New 
York, Tarrytown and Philadeiphia 
| dealers, besides all those who are 
| otteneing the show. 
R. H. Grant presided and intro- 
|} duced as the first speaker D. E. 
| Raiston, regional manager for New 
| York. He was followed by C. F. 
| Kettering, president General Mo- 
;}tors Research Corporation, who 
spoke in his usual entertaiming 
; way. C. E. Dawson, assistant gen- 
jeral sales manager for Chevrolet, 
| gave a short and forceful sales talk. 
}H. J. Klingler also spoke briefly. 
Alfred P. Sloan, Jr., president Gen- 
eral Motors Corporation; W. S§. 
| Knudsen, president of Chevrolet: 
Pierre S. Dupont, John L, Pratt 
| and F. J. Fisher were among those 
| Seated at the speakers’ table. 
Regional managers in attendance 
at the convention and banquet in- 
| cluded D. E. Ralston, New York: 
hey D. Douglas, Norwood, Ohio; L. 
|K Cooper, Chicago; E. W. Fuhr, 
| St. Louis. Zone managers included 
{H. L. Horton, New York: C.-L. 
| Beyniger, Tarrytown, N. Y.: H. B. 
| Hatch, Baltimore: F. E. Muller, 
| Philadelphia; Felix Doran, Jr., 
Pittsburgh, and H. J Walsh, 
Buffalo. 


annual. ban- 





| _ BE SURE TO SEE 
| THIS AXLE 


’ 


f There is on exhibit in Suite 
| 2154, “The Commodore,” “the 
| last word in axle construction.” 
Just to look at this axle will 
please the truck manufacture:, 
while the automotive engineer 
“just can't keep his hands off 
it.” » Make a note to see it. 


Clark Equipment Company 
Buchanan, Mich. 
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HOPE TO SETTLE | 
RUBBER MATTER 


The R. A. A. Executive 
Committee Meets 
Again Today 


Now York, Jan. 13.—In an effort 
to decide upon a definite plan for 
combating the present monopoly 
of the crude rubber markét, A. L. 
Viles, general manager of the Rub- 
ber Association of America, will 
calla meeting of the executive com- 
mittee of the association tomorrow. 
It is hoped that the association, 
which has had the matter under 
discussion since the annual meet- 
ing on Monday, will be able to come 
to a definite conclusion before the 
end of Show Week, Mr. Viles said. 

So far plans for American op- 
erated plantations and develop- 
ments have not left the discus- 
sion stage, though it developed at 
the meetings that private inter- 
ests in the industry are working 
for such development on a large 
scale. More than $50,000,000, it 
is known, is available for the 
Rubber Association's use should 

a definite plan of action be de- 

cided upon at the meeting to- 

morrow or later in the week. 

Fhat the association is deter- 
mined to go through with some 
project, whatever that may be, was 
indicated by the statement of Mr 
Viles today that he had been in 
close touch with Secretary of Com- 
merce Hoover for some months 
past and that the conference of the 








rubber interests of this country 
with Secretary Hoover on Tuesday 


was but another step in the long 
line of conferences leading to 2 
final establishment of American 


owned and operated plantations 
Any part that the National 

Automobile Chamber of Commerce 

planned taking in the rubber situ- 


ation would receive the full co- 
operation of the Rubber Associa- 
tion of America, Mr. Viles added, 


as would other organizations in 
this country working to break up 
the British monopoly. 


Schutte Body Co. 
Plans Expansion 


New York, Jan. 
Schutte, 
Schutte Body Company, Lancaster, 
Pa., is an interested visitor at the 
show, where a number of Schutte 
custom bodies are on view. 

Among these are specially de- 
signed and executed bodies in serv- 
ice, mounted on Duesenberg, Isot- 
ta-Fraschini, Cadillac, Pierce- 
Arrow, Packard and Lincoln 
chassis, with imported fabrics in 
broadcloth, tapestry and other 
upholsteries, woven on special 
looms. 

The company, 


13.—Charles E. 


which now occu- 
pies a two-story building with 
about 6,000 ssuare feet of floor 
space, preparing to expand within 
a few weeks in order to care for 
increasing business, Mr. Schulte 
Said. 





UBURN OFFICIALS AND GUESTS—Leading figures at the Auburn luncheon held yesterday at the 
Hotel Commodore. Included in the group are J. I. Farley, president of the company; K. L. Childs, 
president of the Fabric Body Corporation; W. W. Gedges, secretary of the Auburn Company; J. L. Nau, 
vice-president of the Manufacturers’ Finance Company; A. S. Putney, district manager of the Curtis 
Publishing Company; P. P. Willis, vice-president of the United States Advertising Corporation; BE. 1. 
Cord, Auburn vice-president and general manager; N. E. McDarby, Auburn assistant sales manager, and 
Roy H. Faulkner, Auburn sales director. 
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attest to the faverabie! of power car-washing outfits, states that 





a je] h h jerab! t 
9 - aeaiers ave shown considerable interes 
signs on the 1926 horizon. | tin the display and that from the many 
Spec'fic expressions of opinion} inquiries received he looks for some | 
™ : . . _. | profitable orders On the whole, he thinks 
were sought from representative | the prospects are bright in his line. | 
firms making many bebe ting ill Show .. is reported by Otto J 
i. . ee _| Bauer of the Metal Stamping Company, 
entiated products. Those given be | makers Jf radiator shutters, Dampers and 
Oe aa © low exemplify the prevailing sen-| other accessories, as being five times as 
° . : -_ — ae . good as Jast year Whether this activity 
Accessory Exhibitors timent of manufacturers in these] Sottanus « banner year throughout 1926 | 
lines. he is not prepared to state, but thinks 
Ch d b Sho D. M. Hertzfield of the American Chain | We are in a good period right now which 
eere y W Company, makers of Weed chains, Weed | ™@¥ continue indefinitely s 
bumpers, Weed Levelizers and other ac- | _C. J. Colling of the L. P. Halladay 
cessories, paints an optimistic picture of | Companys manufacturers of Biflex and 
esu ts his firm's outlook for the coming year Halladay bumpers, has received many en- 
He reports an extremely brisk show busi- | COUraging reports from his jobbers, Busi- 
5 ait ness, being particularly active on Tues ness recorded for the first part of the 
“ > day, and sees in the response an indica- | YearT is ahead of the 1925 mark, he says 
(Continued from Page 1) tion of a surpassing year ~ 1926 Seder | Inquiries at the booth have been plenti- 
eT , | from jobbers in many sections, he states, | fl 
a tour of the booths. The retailers | for their first quarterly “ realiiremente, Another ee of garage equip 
or P : » have equalled the entire sales made by ment, the rien anufacturing (Com- 
and the distributors are making | 0. Gistributors in 1926.7 Ot sO | pany. which is featuring the Spraway 
silv « I j ents for Another representative who is ‘‘bul- | #ut washer, reports through John ¢ 
unusually large commitment lish’’ on 1926 prospects is P ‘Rudwick of | Hull, sales manager, a lively interest 
the first part of the year. Stewart-Warner, manufacturers of a large | #mong visitors in their new product. 
. and varied line of accessories and car| This outfit has a pumping unit driven by 
Nearly every manufacturer's equipment. He looks for the new vear | Cither electric motor or auto-marine gaso- 
b . to be at least as good as 1925 and states | line engine which supplies a_ pressure of 
booth reported an unusually ac- | that he has heard much encouraging news | *Pproximately 300 = It - = he 
2 2 ; out in the field. Show business witt have many unusua eatures which make 
tive trade interest thus far at ; them has been lively with yesterdas nat for efficient and rapid car washing. Mr 
’ oe Z ries | ting the highest mark so far » 
the show. Serious inquiries, | Ernest Holmes Company. makers of | Product in 1926. 


~ MATT BEGLAN | 


| Barage jacks, presses, wrecking apparatus, | 


reasons, 4 
and kindred products, is looking forward 


prompted by business 


not by idle curiosity, have been | to o aeed ye the coming twelve- | 
" 3 is month, says G. Meldin Holmes Reports | 
pouring in on all sides. Th from the field rather than the show re-|lan, one of the founders 


means, if it means anything, 
that dealers are casting about 
for new lines to handle in an- 
ticipation of the heavy demand 
which the, foresee. 

Results to date have exceeded 
by a considerable margin those 
of the similar period last year at 


' sponse leads them to this conclusion. 
Charles V. Scocco, in the booth of the 
Hardie Manufacturing Company, builders 


| Wheeler-Begian Company, is dead 
| He came to Boise in 1907. 














for Economical Transportation 


FABRIC BODIES 
AUBURN TOPIC 


| _—— 


| Officials and Dealers 
Discuss Policies 
At Luncheon 


New York, Jan. 13.—Fabric 
bodies featured a discussion of 
Auburn Automobile Company poli- 
cies at a luncheon held for dealers 
and officials of the company at 
the Hotel Commodore today. W. 
W. Gedges, secretary of the com- 
} pany, and K. L. Childs, president 
| of the Fabric Body Corporation of 

Detroit, told the story of the wood- 
framed fabric body as already used 
jon several Auburn models, and 
enumerated the manufacturing and 
| driving advantages. 

Roy H. Falkner, Auburn director 
o? sales, outlined the company’s 
plans for increased selling activities 
during the coming season, and act- 
ed as toastmaster. He introduced 
E. L. Cord, vice-president and gen- 
|} eral manager, who recounted the 
details of the program of expansion 
being pursued throughout the Au- 
| burn organization. 

J. I. Farley, president of the 
concern, told of his seventeen years 
with Auburn, and briefly outlined 
|the changes which had taken place 
jin the Auburn company and 
throughout the industry as a whole 
|during the time. P. P. Willis, vice- 
president of the United States Ad- 
vertising Corporation of Toledo, 
and A. S. Putney, district manager 
}of the Curtis Publishing Company, 








described the interrelations of the 
jautomotive and advertising busi- 
| nesses, 


of finance in automo- 
companies were treated by J. 
Nau, vice-president of the Man- 
jufacturers’ Finance Company. W. 


| Problems 
| tive 


jaa 


Hull looks for good business with this|H. Beal, sales manager for the Ly- 


|coming Manufacturing Company, 
|presented an optimistic outlook for 


3oise, Ida., Jan. 13.—Matt Beg-|trade in general during 1926, and 
of the |N. E. 


McDarby, Auburn assistamt 
.|}sales manager, detailed plans for 
lincreased selling activity. 











the Armory. One representative 
manufacturer asserts that he has | ,~aes . . 











done five times the business at the 
that he did 
the Bronx. 


in 1925 up 

















Credit for some part of the in- 
crease reported by many makers 
must be given to the more con- 
venient location of this year’s 
show, but a good part must also 
be accorded to the active buying 
sentiment which is being evidenced 
by visitors. | 

The confident outlook towards 
conditions in the immediate future | 
is not confined to any one class; 
of makers, but extends pretty gen-| 
erally throughout the whole group. | 
Manufacturers of bumpers, chains, | 
radiator shields, lamps, windshield | 
wipers, car washing equipment, | 
speedometers, jacks, garage tools, | 
and various other items through-| 
out the whole range of automotive | 

















approached in any low cost 


acceleration at new low prices 





NSPECTING VELIE’S LATEST 


are, left to right: 
Carney, service engineer; 
Haddon, gencral sales manager; 





surrounding the vibrationless crankshaft, a Velie feature, before 


attending the luncheon at the Hotel Commodore yesterday. They 
James C. Muir, special sales manager; C. H. 
W. L. Velie, Jr., vice-president; C. W. 


W. G. Dowdic, advertising manager- 
elect and George F. Oggenburg, district managers. 


DEVELOPMENT—Velie officials 3 
improved Chevrolet. 
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A type of performance never before 


elements of smoothness, flexibility and 


this the greatest motor car value in motor 
car history—that’s what you get in the 


Sedan ....... 


14 Ton Truck 
1 Ton Truck 


ALL PRICES F. O. B. FLINT, MICHIGAN 


CHEVROLET MOTOR COMPANY, Detroit, MICH. 


Division of Generat Motors Corporation 
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‘Used Car Marts Choked 
With Repossessed Autos 





OPEKA, KAN., Jan. 13.—Repossessed cars are being 

dumped on the market in such numbers that the used 
car dealers cannot absorb all of them and a brisk bargain 
sale trade has sprung up as a result of sales organized by the 
finance companies which are anxious to get out of the prop- 
erty only what they have in it. 


Low prices—much lower than® 


éver before—are the rule, and this 


dumping of repossessions is only a 
part of the reason, the dealers de- 
clare. The big priee reductions by 
Dodge and Chevrolet are having 
their effect on the used cars, many 
prospects preferring new cars in- 
stead of the old. 


“I believe the price reductions on the 
mew models are making fewer buyers of the 
used models of the makes reduced,’’ said 
Larry Huey of the Huey Motor Company. 
“J am having much difficulty in dispos- 
ing of Chevrolets and Dodges. 

“This is a poor time of the year for 
used cars,’’ said W. L. Porter of the 
Dinter Sacco Motor Company, used car 
dealers. “Heavy snows and other bad 
weather conditions have delayed the mar- 
keting of the corn crop and this has de- 
layed the annual car buying by the farm- 
ers. 

“A steady 


volume in used Fords and 
that’s all,’’ was the Teport of George 
Badders, Ford dealer. ‘‘We are piling up 
@ surplus of used cars, but are not worry- 
ing over it as we know that in thirty 
to sixty days there'll be a demand and 
everything will adjust itself.”’ 


Used Car Market 
Steady in Danbury 














Danbury, Jan. 13.—John H. 

Devine, manager of the Danbury 
Used Car Exchange, which han- 
dles more than 890 per cent. of the 
used cars sold in this city, said 
today that the local used car 
market has been well sustained 
thus far this winter, sales up to 
the present time having exceed- 
ed those of any previous winter. 
Prices have remained firm and 
present indications are for a_ 
strong demand for used vehicles 
as spring approaches, many in- 
quiries being received for cars 
for later delivery. 
\ Many cars-are being sold upon 
time payments, being delivered up- 
on conditional bills of sale, which 
are filed for public record, the car 
remaining the property of the Ex- 
change until fully paid for. 

In several instances purchasers 
not desiring to take delivery of 
their cars until spring have select- 
ed their vehicles and made initial 
payments at specified times,. This 
plan has been found to operate 
most satisfactorily as an aid in 
maintaining the activity of winter 
business. 


Waco Sales Slump 
Duting Cold Spell 


Waco, Tex., Jan. 13.—Cold 
weather, substituting for balmy, 
spring-like weather, caused the 
pendulum of sales favor in used 
cars to swing from the open to 
the closed type during the week 
ended January 8. Sales were 
below their 1925 level. 

The decrease in sales was 
thought due to two things—one the 
short cotton crop, as a result of 
which all lines of business here are 
suffering; and the other, the fact 
that dealers have been wary in tak- 
inz in stock, and therefore do not 
have as large a stock as last year. 

Used cars are moving as fast as at 
the same time last year, according to 
the Cruger Company, Ford dealer, and 
the Packard-Scruggs Company reported 
little diffic ulty in getting rid of its used 
cars. L. Torrance, used car dealer, 
reported Fords in greatest demand and 
gales a bit slow. W. W. Taylor, an- 
other used car dealer, reported closed 
cars in the greatest demand, 

The outlook for February and March 
is uncertain Easter and the months fol- 
lowing are expected to bring good busi- 
bess. 

HILL NEW MANAGER 

Anderson, Ind., Jan. 13.—The In- 
ternational Rubber Company of 
America here announces the ap- 
pointment of Ernest N. Hill as 
feneral manager, effective Janu- 


ary 6. 

















Los Angeles, Cal., Jan. 13.—C. 
R. Beeler has been appointed sales 
manager of Mutual-~-Motors, Inc., 
Roamer, Paige and Jewett dealer, 
@ccording to Fred C. Wood, gen- 
eral manager. Mr. Beeler has been 
grith the concern less than a year, 











[Distributor oings| 


BRISLEY ELECTED 

Columbus, O., Jan. 13 (U. T. P. 
S.).—E. C. Brisley, who has been 
vice-president of the Packard Co- 
lumbus Company for several years, 
has been elected president to fill 
the vacancy caused by the death of 
R. H. Mitchell. The company dis- 
tributes Packards in central Ohio. 

FORD DEALERS MEET 

Peoria, [Tll., Jan. 13.—0O. L. 
Arnold of Chicago presided at an 
all-day meeting of Ford dealers 
within a radius of 150 miles of 
here last week. More than 175 
agents were registered and several 
gave talks on their sales experi- 
ences. A dinner at the Jefferson 
Hotel was a feature of the meeting 
and gave opportunity for continu- 
ance of the theme of the day’s 
meetings. 





OVERLAND MEETING 
Little Falls, N. Y., Jan. 13.—The 
dealers and distributors in Willys- 


Knight and Overland automobiles 
in Herkimer and Montgomery 
counties were guests at a banquet 
given by the members of the sales 
force of the Bronner garage of this 
city at the Bluebird Restaurant in 
Poland Thursday night. The guests 
enjoyed a splendid chicken dinner, 
and the party was enlivened by 
music and songs. Nellis B. Bron- 
ner of Little Falls, vice-president 
of the New York State Automobile 
Association, addressed the meet- 
ing. Fred Austin, factory repre- 
sentative of the Willys-Overland 
Puffalo branch, thanked the deal- 
ers for the great co-operation given 
himself and his company during 
1925. 


ADDRESSES DISTRIBUTORS 
Decatur, IIL, Jan. 13.—H. D. 
Bullock, representative of National 


Automobile Dealers Association, 
addressed a meeting of the central 
Illinois distributors in this city. 
He spoke upon the subject of mer- 
chandising and the motor car in- 
dustry in general, with the possi- 
bilities that 1926 has to offer. 


HUDSON OPENING 
Evansville, Ind., Jan. 13.—Carl 
Maxwell, president, and other rep- 


resentatives of the Wabash Valley 
Motor Company, Hudson and Essex 
distributor, were present recently 
in Olney, Ill. to attend the formal 
opening of he new Olney Hudson- 
Essex Company’s new sales and 
service building. The Olney Hud- 
son-Essex Company, C. A. Jen- 
nings president, is the latest addi- 
tion to the retail dealer branches 
supplied through Wabash Valley 
in southern Indiana and Illinois 
and western Kentucky. 


TO HANDLE OLDSMOBILE 


Zast Grand Forks, Minn., Jan. 
13.—The Kelly Company has been 
appointed distributor for the Olds- 
mobile cars in northeastern North 
Dakota and northwestern Minne- 
sota. Henry White, who has been 
for the last seven years with the 
Goodyear Tire and Rubber Com- 
pany, is now a member of the Kelly 
Company and will be in charge of 
the motor department. 


SERVICE OFFER 

Minneapolis, Jan. 13.—The Chev- 
rolet Motor Company of Minne- 
apolis, distributor, has started the 
new year by urging Chevrolet 
dealers in Zone 4 to press a thirty- 
day ser le which will include 
service on twelve operations for 


vice sa 





$14.15 











WHITE CO. ANNOUNCES 
NEW MODEL DUMP TRUCK 


Cleveland, Jan. 13.—The White 
Company has announced its new 
heavy duty model 52D dump truck, 
designed to meet changing condi- 
tions in the industry, and antici- 
pating the highly developed de- 
mands of dump truck construction. 
Officials declared the truck the 
“last word in dump truck construc- 
tion.” 


VELIE PLANNING 
OUTPUT JUMP 


Increase of 25% Dis- 
cussed at Lunch- 
eon Yesterday 





New York, Jan. 13.—Velie’s 
definite plans for a 25 per cent. in- 
crease in production during the 
current year were discussed in 
every phase at a luncheon held for 
the company’s executives and deal- 


ers at the Hotel Commodore today. 

Preparations now under way for 
the distribution of new Velie mod- 
els were outlined by Charles Had- 
don, general manager of the com- 
pany, who told of the expected in- 
crease in business to follow the 
adoption by Velie of a new motor 
and French line bodies. 

C. R. Taylor, advertising man- 
ager whose resignation was an- 
nounced in a previous issue of the 
Automotive Daily News, reviewed 
his association with the company 
and counseled an adherence to the 
principles which he declared had 
brought about Velie’s success. He 
cited the claim that 70 per cent. 
of the persons who have bought 
Velies during the eighteen years 
of the company’s business still 
drive the same make of car. 

Taylor will be succeeded by W. 
G. Downie. 

Edward R. McEwan, general 
manager at the Velie plant, told 
the guests of the expansion pro- 
gram to be executed in all depart- 
ments of the company. 

L. T. Goble, of Critchfield & Co., 
Velie advertising counsel, told of 
detailed plans for the advertising 
campaign to keep pace with the 
Velie program. 


South America 
Is Rubber Hope 


Richmond, Va., Jan. 13 (U. T. 
P. 8S.) —Commenting on the dis- 
cussion now going on in Congress 
over the prices exacted by the 
combinations controlling the rub- 
ber supply in the East Indies, Dr. 
William Gates of Albemarle coun- 
ty, Virginia, head of the depart- 
ment of the Middle American 
Research at Tulane University, 
said at Charlottesville yesterday 
that a solution of the whole 
problem would be the develop- 
ment of rubber growing on a 
large scale in Central and South 
America, 


Such a movement, in his opinion, 
would be of great value to the peo- 
ple of the United States and also 
in promoting that prosperity among 
those Central American countries 
which is the best assurance for 
close and friendly relations between 
them and ourselves. 

The soil, 
conditions in those countries are 
excellent in every way for rubber 
production, he said. 
production close at hand that we 
may not be dependent upon the 
practical monopoly now enjoyed by 


the climate and the) 


“We need this | 


the East Indian rubber plantations. 
The one great obstacle to the de- 
sired end, however, lies in the fact 
that the East Indian planters can 
rely upon stable labor and wage 
conditions. 

“Up to the present this advan- 
tage on their part has outweighed 
all the advantages enjoyed by the 
Caribbean countries in their easy 
access to the United States mar- 
ket.” 


FORMER WESTCOTT HEAD 
DIES AT OHIO HOME 


Springfield, O., Jan. 13 (U. T. P. 
S.).—Burton J. Westcott, aged 57, 
former president of the Westcott 
Motor Company, and also mayor 
and a member of Springfield’s first 
city commission, died at his home 
in Springfield January 10 after a 
long illness. The Westcott Motor 
Company, was the outgrowth of 
the old Westcott Carriage Works 
at Richmond, Ind., which had been 
in the Westcott family for years. 

Mr. Westcott came to Springfield 
when the Hoosier Drill Company, of 
| Richmond, in which he was inter- 
ested, was absorbed by the Ameri- 
can Seeding Machine Company. 


Indianapolis, Ind., Jan. 13.—A. 
S. Burdick has opened the Service 
Tire Company, on North Illinois 
Street. 
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Chicago Record! 


JEWETTSIX 


with SALISBURY AXLES 


Dashing through 
darkness .. . speeding 


glare that ditched less tractable cars 
... on December 19th a New Day 
Jewett traveled the 239 miles from 


Detroit to Chicago in 


time of 6 hours and 5 minutes. 
an hour faster than the crack Wol- 


verine train! A new 


early morning 


over an ice 


All Jewett 
axles. 
ber as you 


the amazing 
Half 


road record! industry. 


Salisbury axles, front and rear, are 
credited with contributing to the 
remarkable easy handling and well- 
sustained performance of this car. 


Sixes have Salisbury 


That’s something to remem- 


watch this car write 


new pages into the history of the 


Salisbury Axle Company 


JAMESTOWN, N. Y. 











Spicer Manufacturing 
Company 





South Plainfield, N. J 


Parish Manufacturing 
Corporation 
Reading, Penna. 
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Advertising Expenditures 
Hover About 1 Per Cent 


Cedar Rapids, Ia., Jan. 13.—As 
sales volume increases, advertising 
expenditure averages decrease. 
This is plainly shown by the 1925 
figures released by the MaKibben 
Motor Company, Dodge dealers, 
and the Rude Auto Company, Ford 
dealers, today. 

E. L. MaKibben of the MaKib- 
ben Motor Company made a di- 
rect expenditure that approx- 
imated one and one-half  per- 
cent. of his gross business during 
1925. Of this amount 50 per 
cent. was used in the newspapers, 
30 per cent. for direct mail and 
sales literature, and 20 per cent, 
for other merchandising work, 
which includes his use of bill 
boards. 

Perry Rude of the Rude Auto 
Company, on the other hand, used 
nine-tenths of one per cent. of his 
gross income for advertising. Of 
this he, also, used 50 per cent. of the 
total for newspaper advertising 
with 25 per cent. going to all forms 
of direct mail publicity, 10 per cent. 
to other merchandising promotion 
work and 15 per cent as his assess- 
ment for magazine advertising. 

These averages will be main- 
tained by both firms next year. 





I Per Cent. Average 
~ In Davenport, Ia. 








Davenport, Ia., Jan. 13.—Ac- 
tual advertising expenditures 
range around 1 per cent. of the 





gross revenue, with local news- 
paper space commanding the bulk 
of the appropriation, although 
dealer surveys and _ attitude 
swing sharply to direct-by-mail 
campaigns. 

“We plan to have our name and 
our car ‘in the paper’ four times a 
week,” explained Tom Coughlin of 
the Coughlin Sales Company, Hud- 
son and Essex dealer, ‘“‘whether we 
have anything special to say or 
not. This is exclusive of a dealer 
tie-up witb the factory advertising. 
In fact, we have discouraged this 
system as much as possible. 

“Our company feels that the 





TWO BLAZES SAME DAY 

Lyons, Ia., Jan: 13.—Two big gar- 
ages at opposite ends of East Main 
Street were destroyed by fire the 
same day, with loss of nearly $20,- 
000. The McEleney Auto Company, 
with a huge stock of accessories 
and parts and several cars, was de- 
stroyed with a loss exceeding $15,- 
900. The Heldt & Timmerman gar- 
age burned a few hours earlier, de- 
stroying the heating plant and ma- 
chine shop of the building and 
damaging the cars stored there to 
some extent. The loss will not ex- 
ceed $5,000. 





of the direct-mail system as a sell- 
ing force. Recently a series of six 
letters sent out from the company’s 
office from lists provided by the 
local agent brought a direct re- 
sponse as high as 25 per cent, and 


manufacturer is conducting a na-|eStablished prospect contact that 
tional campaign, and through that was gratifying in a high degree. 


system establishing his 
Our field is limited to our own 
community, and following in the 
wake of magazine space may not 
always be the most effective way to 
realize on our possibilities.” 

The Coughlin Company doesn’t 
follow a studied follow-up-direct- 
by-mail campaign, although it 
avails itself often of mailing lists 
and factory folders. 


The Carlton Motor Company, 
Paige and Jewett dealer, inclines 
toward factory direct-sales_ sys- 
tems tying up the dealer’s name. 
Its local advertising appropriation, 
however, runs nearly 1 per cent. 
of its gross. This includes the fac- 
tory charge against it on basis of 
cars handled through the branch. 

Laurence Carlton of the com- 
pany, however, advocates extension 





product. | Further use of this method is ad- 


vocated by the dealer as the most 
effective and _ direct of 


moving cars. 


means 














AUTOMOBILE 
TRUNKS 


Distributors and Dealers look 


over our new line at Booth 


D-27 at Automobile Show. 
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More than 2,750,000 Red Seal 


Motors have been produced in 
the two great plants of the— 


[fontinental Motors [(orporation 








Offices: Detroit, Mich., U.S. A. 


Factories: Detroit and Muskegon 
The Largest Exclusive Motor Manufacturer in the World 

















Hartford Business 
Pleases Distributors 


Hartford, Jan. 13.—The close 
of the calendar year of 1925 
marked a healthy increase in 
sales volume for most of the 
local dealers. Inquiry among the 
prominent distributors finds them 
in a pleased state of mind as the 
new year progresses, 

Daniel A. Harrington, head of the Har- 
rington Hudson Company, Hudson and Es- 
sex distributor, stressed the fact that never 
before at the beginning of winter has the 
firm been as well situated as now. ‘The 
prospects for 1926 business were never bet- 
ter, he declares ? 

The L. & H. Motor Company, with Hup- 
mobile six and eight, has had a most satis- 
factory year, according to Major Thomas 
W. Campbell, president and general man- 
ager. 

Aaron G. Cohen, Inc., made a record- 
breaking drive with Oldsmobile, though the 
line was taken on late in the season, 

Hobart F. Perrin, general manager of 
the Capitol Buick Company, reports a very 
satisfactory year, showing a healthy in- 
crease over 1924. 

Studebaker has been going strong 
throughout the season and the Colonial 
Auto Company, though working in a small 
territory as compared with competing 
dealers, has shown a decided gain this 
season, 

Cadillac has been a steady seller and 
the demand this season has been heavier 
than ever. 

The Hartford Motor Car Company, Dodge 
distributor, reports a year of increased 
business, 

Oakland has more than come into its 

according to A. C. 

A. C. Hine Company, 

state distributor. The new six which came 

through late in the summer has added 

much to the increased volume reported 
this year. 

Overland and Willys-Knight have come 
through strong this year. Hotchkiss, 
Hinckley & Welsh, Inc., on the Connecticut 
Boulevard and Knight Motors, Inc., at 80 
Washington Street in the city, both report 
a big increase this season. Bact 

car 


Reo made a big gain this year. 








M. Taber, vice-president and general man- 
ager of Russell P, Taber, Inc., state dis- 
tributor, reports that the city territory 
controlled from the home office and the 
associate dealer territory throughout the 
state have come through handsomely this 
season. This firm took over Hampden 
county in Massachusetts during the sum- 
mer, opening a sales and service establish- 
ment in Springfield under the management 
of H. W. Hedges, former wholesale man- 
ager, 


BALLOON 
TIRES 
SHIMMY | 


when out of line. Specifica- 
tions for pitch and toe-in are 
being altered by many of the 
manufacturers. Our new chart 
right up to date showing both 
high pressure and balloon tire 
specifications is now ready. 
This chart is interesting and 
valuable and is furnished free 
with every Bear Automatic 
Wheel Aligner. No aligning 
tool would be worth a nickel 
without this chart. It may be 
obtained by writing, The Bear 
Manufacturing Company, 
Rock Island, Illinois. 








CAM and 


LEVER 


STEERING GEARS 


are standard equipment on 
more makes of cars, buses 
and trucks than any other 
gear... and every month 
brings new customers. The 
world demands easier steer- 
ing and less road shock. 


Ross supplies it. 











Ross Gear & Tool Co., Lafayette, Ind. 


} Grand Central Palace: Space C-41 r 
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IMPROVED PARTS 
INDUSTRY'S AIM 


Knudsen Sees Extended 
Research Work in 
Next Decade 


New York, Jan. 13.—As the pro- 
duction of motor cars reaches and 
surpasses the tre- 
mendous demand 
the automotive 
industry will turn 
its efforts to the 
perfection of 
many details 
heretofore vir- 
tually neglected, 
according to W. 
¥ S. Knudsen, 
president and 
general manager 

W. S. Knudsen of the Chevrolet 
Motor Company, who predicts con- 
stant refinement of production 
during the next few years. It is 
the Chevrolet executive’s opinion 
that the manufacturing of cars has 
been the chief concern of the trade 
thus far but that research is be- 
coming more and more important 
each year. 

“During the next decade,” Mr. 
Knudsen said, “the art of making 
new and better parts must take 
precedence over the multiplication 
of plants and facilities and produc- 
tion opportunities must be made 
secondary to the refinement of the 
motor car. 

“With the initial demand fairly 
well taken care of, we can in the 
immediate future see research 
coming into its own and we can 
expect improvements in perform- 
ance which the discriminating mo- 
tor car buyer will be quick to un- 
derstand and use to advantage,” 
he continued. 

“Appearance will in time change 
with styles, just like other neces- 
sities in the market, but perform- 
ance, which must be felt rather 
than seen, will ever be the first 





~yequisite for commercial success in 


the motor car _ business. The 
market today has reached a stage 
where the new model announced 
by a motor car manufacturer is 
carefully looked over by the pub- 
lic, its advertised advantages in- 
spected, an@ the final result of im- 
pression or conviction plus price 
decides its popularity. 

“Another big factor in motor car 
sales today is the used car, its con- 
dition and its resale value. Na- 
turally an owner buying a new 
car will consider the resale value 
of his old car, and having had sat- 
isfactory service out of it will lean 
in his new purchase toward the 
dealer who can convince him of 
its true worth after being condi- 
tioned. 

“The used car situation will not 
be clarified until the man who 
buys one is taken care of to the 
extent of his ability to pay, that is 
until he is given a _ satisfactory 
number of miles of transportation 
for his money. And the first 
requisite for this is that he deals 
with a responsible firm interested 
in keeping its product running 
its full life, and seeing to it that 
it is sold, even as a used car, in 
a condition which will insure this 
service,” Mr. Knudsen asserted. 


LITTLE ROCK DEALERS 
ENJOY GOOD BUSINESS 

Little Rock, Ark., Jan. 13.— 
Holiday buying of new cars ex- 
tended through the first ten days 
of the new year, with the result 
that January will likely show sales 
almost equal to those of Decem- 
ber. 

Practically all dealers have en- 
joyed the same good business dur- 
ing the first week in January, and 
some are making deliveries of cars 
sold before Christmas, 


BEACH AIR BRUSH 
IN ITS NEW PLANT 


Newark, N. J., Jan 13.—The Wil- 
lard C. Beach Air Brush Company 
has moved to its new plant, Second 
and Warren Streets. The company 
builds pneumatic painting equip- 
ment, paint finishing room instal- 
lations, maintenance painting out- 
fits, etc. 








Revised List of 1926 Prices 


Factory Prices of the New Passenger Cars, Corrected From Monday’s Issue to Include 
Changes That Have Since Been Announced—Body Models and Seating 
Capacity of All Open and Closed Cars 








Name of Car and; Type of Body and 


Name of Car and | Type of Body and | 


Name of Car and; Type of Body and | 




















































































































































































































| 
Model Number | Seating Capacity | Price Model Number | Seating Capacity | Price Model Number j Seating Capacity | Price 
Ajax |Touring-5 | 865] Davis, 92 |Berline Sedan-5 | 2295] Jordan, A |Touring-5 | 2275 
Ajax |Sedan-5 | 995] Davis, 93 ;Coupe | 1285] Jordan, A |Brougham-5 | 2575 
Auburn, 4-44 |Roadster-2/74 1145| Davis, 93 ISedan-5 | 1288 Jordan, A |Sedan-7 | 2975 
Auburn, 4-44 | Touring-S 1145] piana, 8 |Roadster-5 | 1695| Kissel, 6-55 |Phaeton-5 | 1585 
Auburn, 4-44 |Coupe-2/3 1175/ piana, 8 |Touring-5 | 1695 Kissel, 6-55 |Touring-7 | 1685 
Auburn, 4-44 |Sedan-5 1195] piana, 8 |2-Door Sedan-5 | 1795| Kissel, 6-55 {Tourster-4 | 1795 
Auburn, 6-66 |Roadster-5 | 1395] Diana, 8 \Cabriolet Road-5 | 1995] Kissel, 6-55 |Speedster-2 | 1795 
Auburn, 6-66 |Touring-5 | 1395] Diana, 8 i4-Door deL Sed-5 | 1995| Kissel, 6-55 |Speedster-4 | 1895 
Auburn, 6-66 |Coupe 1445 = 798 Kissel, 6-55 |2-Door Br’gham-5 | 1695 
Auburn, 6-66 |Brougham-5 1495| Dodge Brothers = |Touring-5 | 795) Kissel, 6-55 |Brougham Sedan-5 | 1995 
Auburn, 6-66 |Sedan-5 1695| Dodge Brothers _—|Roadster-2 | 795) Kissel, 6-55 |Coupe-4 | 2085 
Auburn, 6-66 |Wanderer Sedan-5 | 1745 Dodge Brothers ot Ls 4 Kissel, 6-55 {Ene Speedster-2 | 2085 
Auburn, 8-88 |Roadster-5 ee fo : woe | we [Enc Speedster-4 | 2185 
Auburn, 8-88 Touring-5 1695 oa ooo H ae oe miseel, 6-55 | Victoria-5 12185 
Dodge Brothers |B Sedan-5 ] 895 : 
Auburn, 8-88 Coupe 1745 D . ‘ 9 895| Kissel, 6-55 deLuxe; Phaeton-5 | 1785 
odge Brothers |B Spl Coupe-2 | ; ‘ 
Auburn, 8-88 Brougham-5 1795 Dodge Brothers jCoach-5 | 895] Kissel, 6-55 deLuxe!Touring-7 | 1885 
Auburn, 8-88 Sedan-5 1995 3 5 945| Kissel, 6-55 deLuxe|Tourster-4 | 1985 
Auburn, 8-88 Wanderer Sedan-5 | 2045| D0dee Brothers |B Spl Sedan-s ! Kissel, | 
aan 406 Sedan? 2095 | Dodge Brothers [Spl Coach-5 | 945 ssel, 6-55 deLuxe|Speedster-2 2085 
, Dodge Brothers |A Sedan-5 | 1075} Kissel, 6-55 deLuxe|Speedster-4 2185 
Buick Stand, 6-24 |Roadster-2 } 1125 Kissel, 6-55 deLuxe|Brougham Sedan-5 | 2485 
Buick Stand, 6-£5 |Touring-5 1150| Duesenberg |Phaeton-5 | 6650) iissel, 6-55 deLuxe'Coupe-4 2485 
Buick Stand, 6-20 |2-Door Sedan-5 1195| Duesenberg |Roadster-2 | pete Kissel, 6-55 deLuxej Victoria-5 2485 
Buick Stand, 6-26 |Coupe-2 1195 | Duesenberg ‘Sport-4 | a Q Kissel, 6-55 deLuxe;Enec Speedster-2 2585 
Buick Stand, 6-28 |Coupe-4 1275| Duesenberg |Roadster-2 | 7050 | vissel, 6-55 deLuxe| Enc Speedster-4 2685 
Buick Stand, 6-27 |4-Door Sedan-5 1295| Duesenberg | Sedan-5 aane Kissel, 6-55 deLuxe|Sedan-7 3085 
Buick Master, 6-44 | Roadster-2 1250| Duesenberg |Sedan-7 | 8 Kissel, 6-55 deLuxe|Berline Sedan-7 3185 
Buick Master, 6-45 |Touring-5 1295] aquPont, D | Roadster-2 | 2600| Kissel, 8-75 | Phaeton-5 1985 
Buick Master, 6-54 |Sport Roadster-2 1495] auPont, D | Touring-5 | 2600) Kissel, 8-75 |Touring-7 2085 
ews — eo — ae — duPont, D |Sedan-5 | 3400} Kissel, 8-75 | Tourster-4 2195 
i , 6- 2-Door Sedan-5 Kissel, 8-75 | Speedster-2 2195 
Buick Master, 6-47 |Sedan-5 1495| Elear, 4-55 aap erg | 032 | Kissel, 8-75 | Speedater-4 2295 
Buick Mast’r, 6-54C|C’try Clb Spl C’pe-3| 1765 | Elcar, 4-55 | Roadster-4 1195 | Kissel, 8-75 |2-Door Brougham-5| 2095 
Buick Master, 6-48 |Coupe-4 | 1795| Elear, 4-55 |Coach-6 | Kissel, 8-75 Brougham Sedan-5 | 2395 
i , : -3 | 1295 . |Brougham Sedan-5 | 
Buick Master, 6-51 |Broug’m Tour Sed-5| 1925] Elcar, 4-55 ae 5 | 1395 | Kissel, 8-75 |Coupe-4 | 2485 
Buick Master, 6-50 |Sedan-7 | 1995] Blcar, 4-55 = —| Kissel, 8-75 |Enc Speedster-2 | 2485 
Cadillac Roadster-2 | 3250] Elear, 6-65 | Phaeton-5 | 1295] Kissel, 8-75 |Ene Speedster-4 | 2585 
ae Phaeton-5 | 3250] Blear, 6-65 | Roadster-4 1495] Kissel, 8-75 | Victoria-5 | 2585 
adillac Touring-7 | 3250] Bicar, 6-65 jCoach-5 1395 
Cadillac Brougham-5 | 2995| Bicar, 6-65 \Coupe-3 | 1495 Kissel, 8-75 deLuxe| Phaeton-5 | 2185 
Cadil ° , { Kissel, 8-75 deLuxe; Touring-7 2285 
adillac Coupe-2 | 3045] Blear, 6-65 |Sedan-5 | 1595 
Cadillac Victoria-4 | 3096 ’ —| Kissel, 8-75 deLuxe/Tourster-4 2385 
Cadillac Sedan-5 | 3195| Elear, 8-81 |Phaeton-7 | 2265) Kissel, 8-75 deLuxe|Speedster-2 2485 
Cadillac Sedan-7 | 3295| Hlear, 8-81 | Roadster-4 | 2315) Kissel, 8-75 deLuxe|Speedster-4 2585 
Cadillac Imperial-7 | 3435| Elcar, 8-81 |Sedan-5 | S366 Kissel, 8-75 deLuxe|Coupe-4 2885 
ap Elear, 8-81 | Coupe-3 | sone Kissel, 8-75 deLuxe] Victoria-5 2885 
| adillac, Custom |Coupe-5 | 4000] Biecar, 8-81 |Sedan-7 | 2765) Kissel, 8-75 deLuxe,Brougham Sedan-5 | 2985 
proven Custom |Sedan-5 | 4150] — = |Phaeton-5 | 765} Kissel, 8-75 deLuxe|Speedster-2 2985 
| cadillac, Custom |Suburban-7 | 4285] Essex, 6 Gonet-S | 765| Kissel, 8-75 deLuxe/Speedster-4 3085 
| Cadillac, Custom __|Imperial-7 | 4485] Essex, 6 — i185 | Kissel, 8-75 deLuxe|Sedan-7 3485 
ergy Vi i , / 
; Case, JIC |Touring-5 [ 1885| Flint Junior elle 08 | 149; | Kidsel, 8-75 deLuxe|Berline Sedan-7 3585 
| ‘e > z " S s «< T1i i vf = © pe 
| Cane, JIC |Special Touring-5 | 2160 Flint Junior lrouring-5 | 1285 Lexington, 6-50 |Roadster-4 | 1745 
| Case, JIC |4-Door Brougham-5| 2590| Flint, B-60 Lexington, 6-50 |Phaet 5 1795 
Cas 5 . “lint. B-60 |Roadster-2 | 1395 | Lexington, 6-5 \Phaeton- | 1795 
Case, JIC |Sedan-5 | 2590 pmce oo Geupe-3 | 1495 | Lexington, 6-50 |Sedan-5 | 2185 
Case, ¥ |Touring-7 ] 2225 hog B-60 aden oll | 1525 | Lexington, 6-50 ;Landau Sedan-5 | 2285 
| Case, Y |Sedan-7 | 2975 oes B-60 Srounham-S | 1575 | Lexington, 6-50 ;Landaulet-4 | 2445 
| Chandler |Touring-5 | 1545 ; . 595 i 
| Chandler |Touring-7 | 1645| Flint, E-80 |Touring-5 | 1595 Lincoln |Phaeton-4 | 4000 
‘ ane diag = > si 1945 | Lincoln | Roadster-4 4000 
Chandler |Roadster-4 | 1695| Flint, B-80 |Roadster | 1s ‘ ‘ 
“ ‘i | dsp . T ine-5 | 1945 Lincoln |Touring-7 4000 
Chandler | Metropolitan-5 | 1590| Flint, E-80 an Sos i 
‘ : : | 2045 | Lincoln |Club Roadster-2 4509 
Chandler {20th Century-5 | 1590] Flint, E-80 Coupe-¢ > | Li is , 
+55 4 er a Sedan-5 | 2195 | Lincoln |Sport Touring-7 | 4500 
Chandler |Brougham-5 | 1695| Flint, E-80 Sedan Li , 4° dete h 
Chandler |Sedan-7 | 1995| Flint, E-80 Sedan-7 Bad Bypwsneng ——_ ae 
a a 4 c } - 
Ipsec |Touring-5 [| 510] Ford, T |Roadster-2 | 345) Lincoln |Sedan-4 4880 
| Chevrolet |Roadster | 510] Ford, T |Touring-5 | 375) Lincoln |Sedan-5 4909 
Chevrolet |Coupe-2 | 645| Ford, T Coupe-2 | 520) Lincoln \Coupe-2 5109 
Chevrolet |Coach-5 | 645| Ford, T Tudor-5 | 580) Lincoln \Sedan-7 510 
| Chevrolet |4-Door Sedan-5 | 735] Ford, T Fordor-5 |_ 660) Lincoin | Limousine-7 5300 
ee |Landau | 765; Franklin, II |Touring-5 | 2635) Lincoln | Berline-4 5609 
| Chrysler, 4-58 |Touring-5 | 845} Franklin, II Runabout-3 | 2750) Lincoln | Limousine-7 6000 
ee 4-58 |Spl] Roadster-3 | 890] Franklin, II * Coupe-3 | 2700} Lincoln |Brougham-7 6400 
| Chrysler, 4-58 |Coupe-3 | 895] Franklin, II Rumble Seat Cpe-5| 2825 : = 
| Chrysler, 4-58 iCoach-5 | 935| Franklin, II Sedan-5 oe S| ee | 2786 
‘Chrysler, 4-58 |Sedan-5 | 995| Franklin, II Sport Sedan-5 ro.) Fee 
| Chrysler, 6-70 |Phaeton-5 7395 | Franklin, 11 B D Lémousine-? | 8275) SCcomonile, or. © jvoupe | 3265 
| in. II Cabriolet-7 | Locomobile, Jr. 8 [Brougham-5 | 2285 
| Chrysler, 6-70 |Roadster-2/4 | 1625 | Franklin, iCabriolet- **! rocomobile, Jr. § |Sedan-5 | 2285 
|Chrysler, 6-70 |Coach-5 | 41445 ‘ , . { | § 
, Gardner, 6-A Touring-5 1395 — 
Chrysler, 6-70 |Sedan-5 | 1695] Gardner, 6-A Roadster-4 at ee oe cnpeee-t | 5900 
| Chrysler, 6-70 |Coupe-2/4 | 1795 | Gardner, 6-A 4-Door Brougham-5| 1595 mnt ng 90 Een i | 6950 
| Chrysler, 6-70 |Brougham-5 | 1865| Gardner, 6-A Sedan-5 | 1595 eeniaie, 90 \Sedan-6 | 7300 
| Chrysler, 6-70 'Imperial-5 | 1995 | Gardner, 6-A deL Sedan-5 | 1795 penne - , 
|Chrysler, 6-70 |A Imperial-5 Gardner, 6-A Cabriolet-2 | 1949] Loormenen SS eeeens | oe 
- , perial-5 | 2095 ardner, 6- Sabriolet- Locomobile, 90 \Brougham-5 | 7500 
| Chrysler, 6-89 |Phaeton-5 | 2645| Gardner, 8-A Roadsters4 | 19395| pocomobile, 90 |E D Limousine-7 | 7500 
poe my aoe mga 2885] Gardner, 4 ee ‘ : ee Locomobile, 90 {Non Coll Cabriolet-7| 7500 
; Chrysler, 6- ‘Coupe 3195| Gardner, 8- 3rougham- = > ~ 
| Chrysler, 6-80 |Sedan-5 | 3895} Gardner, 8-A Sedan-5 | 1995 McFarian, =-S3 semeee-s | See8 
eee 4 : - ; McFarlan, 8-45 | Touring-5 | 2650 
Chrysler, 6-80 |Sedan-7 | 3595; Gardner, 8-A Cabriolet-4 | 2245 McFarlan, 8-47 Touring-7 | 2750 
| Chrysler, 6-80 |Sedan Limousine | 3695] Gray, O |Touring-5 | 595 McFarlan, 8-65 'Sedan-5 | 3180 
| Cleveland, 31 jTouring-5 | 945| Gray, O |Coupe-3 | 825] McFarlan, 8-73 |Coupe-4 | 3180 
| Cleveland, 31 'deL. Touring-5 | 1025] Gray, O |Sedan-5 | 845) McFarlan, 8-74 |Brougham-5 | 3180 
Cleveland, 31 |Coupe-3 | 1035] Gray, O |Royal Sedan-5 | 975) McFarlan, 8-75 |Sedan-5 | 2180 
| Cleveland, 31 |Sedan-5 | 1090] truason, Super 6 |Phaeton-7 | 1250| McFarlan, 8-79 |Sedan-5 | 3180 
| Cleveland, 43 iTouring-5 | 1145| Hudson, Super 6 [Coach-5 | 1165 | McFarlan, 8-67 |Limousine-7 | 3280 
Cleveland, 43 {Sport Touring-5 | 1295] Hudson, Super 6 |Brougham-4 | 1450) meFarlan SV, 6-42 |Sport-4 i 2650 
| Cleveland, 43 'Coupe-3 | 1225] Hudson, Super 6 (|Sedan-7 | 1650| werarlan SV, 6-45 |Touring-5 | 2650 
| Cleveland, 43 |Sedan-5 | 1395] Fupmobile, 6-A_‘|Touring-5 | 1325| McFarlan’SV, 6-47 |Teuring-7 | 2750 
Cleveland, 43 ideL Sedan-5 | 1595 | Hupmobile, 6-A [Sedan-5 | 1385| McFarlan SV, 6-65 |Sedan-5 | 3180 
| Cleveland, 48 \Sport Sedan-5 | 1625) Fiupmobile, B-2  |Roadster-4 | 1895| McFarlan SV, 6-73 |Coupe-4 | 3180 
Cunningham |Touring-5 ° | 650] tiupmobile, E-2 |Touring-5 1945| McFarlan SV, 6-74 |Brougham-5 | 3180 
| Cunningham |Sedan-5 | 9509] Hupmobile, E-2 |\Coupe-4 2345| McFarlan SV, 6-75 |Sedan-5 | 3180 
| Dagmar, 6-60 |Roadster-4 | 1985| Hupmobile, E-2 {Coupe-2 2345| McFarlan SV, 6-79 |Sedan-5 | $180 
| Dagmar, 6-60 |Victoria-4 | 1985| Hupmobile, E-2 |Sedan-5 2345| McFarlan SV, 6-67 |Brougham-7 | 3280 
| Dagmar, 6-60 |Sedan-5 | 2445 | Hupmobile, E-2 |Berline | 2445) mMcFarlan TV, 6-142/Sport-4 | 5400 
Dagmar, 6-60 |Petite Sedan-4 | 2900] Jewett |deL. Touring-5 1095| McFarlan TV, 6-145|Touring-5 | 6600 
| Davis, 92 !'Touring-5 1395| Jewett |Sedan-5 995| McFarlan TV, 6-147)Touring-7 | 5700 
Davis, 92 |Roadster-4 1495 | Jewett |deL Sedan-5 1095 | McFarlan TV, 6-159|Sedan-5 | €720 
Davis, 92 |}4-Door Sedan-5 | 1595] Jordan, J | Roadster-4 | 1695| McFarlan TV, 6-160|/Brougham-6 | 6720 
Davis, 94 | Imperial Sedan-5 | 2095 Jordan, J |Sedan-5 | 1845 (Continud on Page 8) 
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Indications Point to 


Banner A 


ccessory Year 





HARLOTTE, N. C., Jan. 13.—Sales of bins and shelving 
now being made by traveling representatives of jobbers 


of accessories and equipments 


here indicate that the automo- 


tive trade is preparing to do more business in 1926 than 
was done in the year just ended, according to Joe G. Fitz- 
Simons, president of Carolinas Auto Supply House. 


The accessories jobbers of this 
city and section failed to show 
much or any increase in 1925 over 
the total of business done in 1924, 
according to reports here. 


ness these establishments had ex- 
pected failed to materialize in 
August and September, because of 
suspended or low production by the 
Ford Motor Company’s' branch 
plant here. Other conditions, in- 
cluding long-continued partial sus- 
pension of hundreds of cotton mills 
in the Carolinas, also materially 
reduced sales of accessories and 
equipment items. 

The past year, as a whole, was 
satisfactory, according to Glasgow- 
Stewart Company. 

Both of these large supply 
houses reported a substantial up- 
turn in business conditions since 
the holidays. 

The most satisfactory business 
now being done is in shop equip- 
ments, spark plugs, chains, bins 
and shelving, lamp bulbs and 
radio instruments and replace- 
ment parts, these wholesalers in- 
dicated. 

Reports on retail sales were 
somewhat mixed. Pyramid Motor 
Company, Chevrolet dealer, re- 
ported a slump in all lines, in keep- 
ing with a corresponding drop in 
new car sales, while Etheredge 
Motor Sales Company, Ford dealer. 
reported a brisk demand for a 
wide range of accessories. 


Successful Season 
Reported in Rochester 


Rochester, Jan. 13 (U. T. P. 
S.).—The past month has been 
one of the most successful exper- 
ienced by accessory men in sev- 
eral years. Spurred by the 
Christmas buying spirit accessor- 
ies sales went well above last 
year’s record. Christmas has al- 
ways had a beneficial influence 
on accessory sales and this year 
was no exception, 

General business conditions here 
are excellent, and accessory dealers 
look forward to generous sales vol- 
umes during the coming months. 
Sales of new and used cars during 
the Christmas holidays 
the previous year’s record by con- 
siderable margin, and accessory 
dealers regard this as an omen of 
prosperity for them. 

Seasonal articles are now selling 
best, including chains, heaters, 
cigar lighters, windshield wipers, 
robes, robe racks, various anti- 
freege solutions, motor meters and 
pilot lights. 

Accessory stocks are normal. 

Most dealers here are featuring 
winter accessories in their adver- 
tising and window displays. 


Sees Brightest 
Pertod Now Ahead 


Fort Wayne, Ind,, Jan. 13 (U. 
T. P. S.).—“*The automobile ac- 
cessory business is unquestion- 
ably entering at the present time 
its most prosperous pcriod in the 
of the 

dustry,” C. R. Durbin, vice- 
president and advertising man- 
ager of the Main Auto Supply 
company, one of the leading re- 
tail and wholesale supply houses 
of northern Indiana, declared 
today. 

“Accessory business here in Fort 
Wayne was never better and the 
sales curve is straightening out, 
with no winter slump as we usually 
experienced in former years. Auto- 
mobile owners have learned that 
cars can be driven in the winter 
with comfort, provided proper ac- 
cessories are installed, and this 
practice, now becoming common, 
has reduced the slump. 

“Car production insures the ac- 
cessory field dealers of continued 


history automotive in- 


Mr. | 
FitzSimons said much of the busi- 


exceeded | 





<> 





Dobbin and His Shay 
Fast Disappeating 


Chicago, Jan. 138.—Dobbin con- 
tinued to grow less popular 
here last year, according to fig- 
ures made public by the city 
collector. One- horse vehicles 
were fewer by more than 2,000 
in the city in 1925 than in 1924. 
The figures show a drop from 
15,747 to 13,692. 

A corresponding ‘drop was in- 
dicated in the number of all 
horse-drawn vehicles. In 1924 
the city had one rig drawn by 
a four-horse team. It disap- 
peared in 1925. 











prosperity. There can be no let- 
down in accessory business for sev- 
eral years to come, due to the in- 
creasing production of old makes 
and the introduction of new cars. 
New cars require accessories nec- 
essary for the comfort of owners, 
and old cars, of course, need serv- 
ice parts to replace those worn 
out, 

“During the last four years the 
production of automobiles has ex- 
;ceeded the total number of cars 
{produced in the preceding ten 
|years. These cars are just now 
coming into our field for service. 
Business outlook in our field is ex- 
j|ceptionally bright.’’ 
| Numerous Fort Wayne com- 
‘panies are just now coming out 
| of the throes of inventory, and 
|stocks are low in many stores. 
| Business has been good during the 
j}last week. Accessories in demand 
{most were alcohol, chains, winter 
fronts, side curtains, bumpers for 
new cars and bearings. 


Outlook Bright 
In Wisconsin 


Kenosha, Wis., Jan. 13.—The 
outlook for accessory makers in 
Wisconsin this year is given en- 
a 








thusiastic in 
survey made of the leading parts 


Practically every 





encouragement 
| 

makers here. 
| plant sees’ an increase in busi- 
| ness during 1926, and nearly 
| every one is making plans for 
| increased production schedules. 
| 
} yreater demand is seen for parts 
jin the reports from medium priced 


}car and truck makers, who are the} 
It | 


best customers for accessories. 
is this class of car and truck that 
is looking forward 
year. 

The outstanding reason for the 
successful prospects is given in the 
fact that automotive industries are 
planning unusually steady produc- 
; tion schedules, making the indus- 
try less and less a seasonable busi- 
ness. This uniformity 
tion is due not only to the increased 


that people buy automobiles when 
they need them, 
season of the year. 

In Wisconsin competition among 
parts and accessories makers is al- 
ways very keen. Makers of bump- 
ers, motormeters and other addi- 
tional extra equipment are busy. 
|The spring prospects for makers 
of replacement parts and equtp- 
ment, such as wrenches, jacks, 
fenders, radiators, drums, etc., are 
reported excellent. 


MANAGER VISITS FACTORY 

Los Angeles, Cal., Jan. 13.—H. 
A. Young, general manager of the 
three Corduroy tire stores in this| 
city, has returned from a three | 
weeks’ visit to the Corduroy tire! 
factory, at Grand Rapids, Mich., 





' ters. 


to the biggest | 


in produc- } 
use of the closed car but to the fact | 


regardless of the! 


and other tire-manufacturing ~~ 


NEW VAN WHEEL 
BRANCH FORMED 


Oneida, N. Y., Jan. 13.—Van 
Wheel Corporation has just closed 
a contract with the Erie Malleable 
Iron Company of Erie, Pa., under 
the terms of which the Van Metal 
Wheel division has been formed at 
Erie for the manufacture of Van 
wheels on a royalty basis. This 
division will operate only on large 
production orders and on the new 
types of dual pneumatic tire 
wheels, 

Sales will be in charge of L. L. 

Kinstler, vice-president of the Van 
Wheel Corporation, operating 
through Oneida, Engineering will 
| be in charge of J. W. Vanderveer, 
| who will be located permanently at 
' Evie, and management of the new 
division will be in charge of R. 
| Wennstroem, who will also 
‘tinue as general manager of 
' Oneida plant. 
‘ The Van Wheel Corporation's 
| plant at Oneida will operate on the 
i; same scale as it has in the past, and 
|has added considerable new equip- 
'ment so as to take care of its in- 
| creasing business. 





| beth 
SYRACUSE DISTRIBUTORS 
AT NEW YORK SHOW 


Syracuse, N. Y., Jan. 13.—Syr- 
acuse motor row Is deserted during 
show week. The exodus 
last Wednesday night when George 
A. Fonda, Packard distributor, left 
for the metropolis. 


Hubert J, Wright, Oakland 
| Saturday to drive there. H. Munro Gere, 
; Studebaker distributor; Fred J. O'Neil, 
| Hupmobile distributor; Jerome B. Ruster- 
:holz and Rossell of the Overland 





dealer, 


; Knight Motors, Inc.; Jesse Silverman of 
the Syracuse Motor Car Company; Frank G 
| Revoir, Hudson-Essex distributor; Fred J 
{O'Connor and J. F. O'Connor, Jordan deal- 
ers, and C, H,. Hayes, executive secretary 
of the Syracuse Automobile Dealers’ Asso- 
ciation, are among those spending the 
greater part of the week in the vicinity 
of Grand Central Palace. 
| ciietentinitnneaiciatta tote . 
PLAN EXPANSION 

Sioux City, Iowa, Jan. 13.—The 
Lier Manufacturing Company has 
launched a program of expansion 
which will necessitate purchase of 
new machinery for production of 
folding automobile trunks, officials 
of the company state. Capitaliza- 
tion of the company has been in- 
| creased from $25,000 to $100,000, 
jand C. H. Meyers, Huron, §S. D., 
| was elected president; A. L. Shidler, 
| Sioux City, vice-president and gen- 
jeral manager; O. FP. Williams, 
; Sioux City, secretary, and Mabel 
| Watson, Chamberlain, S. 
jurer. 





NEW BUILDING 
W. Va., Jan. 13 
Auto Parts Company will be- 
work at once on a new build- 
ing to cost approximately $25,000 
;on a site recently purchased, 
|} cording to L. Levy, president. 
{structure will be two stories 
height. 


| Huntington, 
| The 
gin 
ac- 
The 

in 


DEALER VISITS IN EAST 
Oakland, Cal., Jan. 13.—A. E. 
3erg, California distributor for 
| Waverly oil and East Bay distribu- 
‘tor for Michelin and Federal tires, 
iis on a business trip to the Wav- 
erly headquarters in Pittsburgh. 
Berg planned to stop over in New 
! York during the Automobile Show 
before returning here. 
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TURN—BACK UP—STOP—PARKING 


LITES 


Four Signals in One Unit 
Front and Rear Views 
Partly Automatic 














DISTRIBUTORS WANTED 
AUT-O-LANTERN COMPANY 
505 Finance Building 
Philadelphia, Pa. 
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BALLOON RETREAD MOLD 
IN USE AT VANCOUVER 


Olympia, Wash., Jan. 12.—What 
is declared by G. R. Hudson, man- 
| ager of the tire department of the 
Knowles & Clapp service station of 
Vancouver, Wash., to be the first 
balloon type retreading mold to be 
installed between Seattle and San 
Francisco, has just been placed in 
service by the Vancouver concern. 
| The mold is especially designed to 
care for balloon tires, and is said 
to be capable of putting a perfect 
tread on used tires. 

TIRE DEALERS UNITE 

Evansville, Ind., Jan. 13.—A. EB. 
|Rohda, formerly chief clerk at the 
|local United States tire factory dis- 
jtribution branch, has joined with 
jthe Day-Schwartz Tire Company, | 
United States tire dealer, as retail 
salesman for local territory. 








Salem, O., Jan. 13.—The Mullins 
Body Corporation announces in- 
crease in production with the new 
year and additional employees 
;have been added in order to get 
lout production. 


BOOST MULLINS OUTPUT | 


WEINER CONCERN MOVES 

Springfield, Mass., Jan. 138.—The 
Weiner Tire Company has moved 
into new and larger quarters and 
is now at 153 Chestnut 8t., where 
it will continue its “pay-as-you- 
ride” plan and will feature a 
“drive-in” service, 





NEW APPOINTMENT 
Rochester, N. Y., Jan. 13 (U. T. 
Pp. §.).—W. H. Rewerdink & 
Son, jobbers, have been appointed 
distributors of Champion spark 
plygs. The firm was also official 
distributor of 1926 license plates. . 
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A NEW ERA IN FRONT 
WHEEL BEARINGS 


EW DEPARTURE special an- 
gular contact Front Wheel 

Ball Bearings, once set up in the 
front wheel, retain rigidly that cor- 
friction-free 


ble ever develops. 


assured, because four million cars in 
a wide range of price classification 
have used them during the last four 
years, with practically no failures 


quality and _ performance 
every other consideration, 
New Departure Front Wheel bear- 


The New Departure Manufacturing Company, 
Bristol, Connecticut, 


New Departure Can Save You 30% of Your Electric 


New Dep 


earl 


setting indefi- 
looseness or wab- 
Ample load 
service condition. 
service expense is 


in ever-increasing 
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MOVES T0 CURB 
OIL PRICE WARS 


James Advocates Steps 
To Avoid Future 
Irregularity 








Revised Prices of 1926 Passenger Cars 


(Continued from Page 6) 








Name of Car and| Type of Body and | 


Name of Gar and; Type of Body and | 
Model Number | Seating Capacity | Price 


Model Number j;{ Seating Capacity | Price 


Name of Car andj Type of Body and | 
Model Number | Seating Capacity | Price 





525 
625 
610 
695 

795 
695 
745 
825 
880 

1875 
1875 
2185 
2350 
2475 
2475 
2395 
2395 
2495 
2750 
2759 
2750 
3150 
| 3250 
3350 
1125 
1145 
1235 
1255 
1195 
i295 
1395 
1495 
1395 
1445 
1595 
1445 
1695 
1750 
1895 
1575 
1775 
1750 
1995 
2045 
2195 
2245 
2325 
2995 
2995 
2995 
2995 
2995 
2995 
| 1450 
1650 
1425 
1495 
1825 
2385 
2800 
2800 
2985 
3185 
3285 


1895 
1995 
2195 
2295 
2395 
2595 
2695 


2845 
2895 
3295 
3245 
3495 
3495 
| 3595 
3795 
2895 
2895 
3095 
| 3150 
| 8695 


jRoadster--2 
|Touring-5 
|Coupster-2 
|Coach-5 
|Sedan-5 
|Touring-5 
|Cou~~*er-2 
jCoupe-2 
|Coach-5 
;Touring-4 
|Touring-5 . 
jCoupe Roadster-3 
;}Coupe-5 
|Brougham-5 
|\Sedan-5 
|Touring-4 
|Touring-5 
;Touring-7 
jRoadster-4 
;Brougham-5 
|Sedan-5 
\Coupe-5 
‘Sport Sedan-5 
\Sedan-7 
| Duplex Roadster-3 
| Duplex Phaeton-5 
{Sport Roadster-3 
|Sport Phaeton-o 
|Coach-5 
Studebaker, \C’ntry Club Coupe-3| 
Studebaker, Stand |Wool Trim Sedan-5 | 
Studebaker, Stand |Sedan-5 
Studebaker, Special|Duplex Roadster-3 
Studebaker, Special|Duplex Phaeton-o 
Studebaker, SpecfafiSport Roadster-4 
Studebaker, Special|Coach-5 
Studebaker, Special] Brougham-5 
Studebaker, Special] Victoria-4 
Studebaker, Special|Sedan-5 
Studebaker, Big |Sport Phaeton-5 
Studebaker, Big |Duplex Phaeton-7 
Studebaker, Big |Club Coupe-5 
Studebaker, Big |Sedan-5 

Big |Coupe-5 


Studebaker, 
Studebaker, Big |Brougham-5 
Studebaker, Big {Sedan-7 
Studebaker, Big |Berline-7 

: |Speedster-2 


Stutz, 8 

Stutz, 8 |Speedster-4 

Stutz, 8 |Brougham-5 

Stutz, 8 |Coupe-2 

Stutz, 8 |Sedan-5 

Stutz, 8 | Victoria Coupe-4 

Velie, |Club Phaeton-o 

Velie, |Roadster-4 

Velie, |Coupe-3 

Velie, 60 |Brougham-5 

Velie, 60 |Royal Sedan-5 

Wills Ste.Claire, T-6|Phaeton-7 

Wills Ste.Claire, T-6] Roadster-4 

Wills Ste.Claire, T-6|Gray Goose Trav-5 

Wills Ste.Claire, T-6|2-Door Coupe-4 

Wills Ste.Claire, T-6|Sedan-5 

Wills Ste.Claire, T-6|Cabriolet Road-4 

Wills Ste.Claire, T-6|Sedan-7 3285 

Wills Ste.Claire, T-6|E D Limousine-7 3385 

Wills Ste.Claire, T-6|4-Door Brougham-5| 3400 

Wills Ste. Cl, 8C-68|Roadster-4 3185 

Wills Ste. Cl, 8C-68|Sedan-5 4085 

Wills Ste. Cl, 8C-68{4-Door Brougham-5| 4100 

Wills Ste. Cl, 8C-68[Sedan-7 4100 
Ste. Cl, 8C-68|E D Limousine-7 4285 


6720 
6720 
7110 
7110 
£000 


5295 
3295 
3295 
3295 
3295 
3295 
3295 
3370 
3775 
3850 
3900 
3975 


1195 
1395 


Star, 4 

Star, 

Star, 

Star, 

Star, 

Star, 

Star, 

Star, 

Star, 

Stearns-Knight, 

Stearns-Knight, 

Stearns-Knight, 

Stearns-Knight, 

Stearns-Knight, 

Stearns-Knight, 

Stearns-Knight, 

Stearns-Knight, 

Stearns-Knight, 

Stearns-Knight, 

Stearns-Knight, 

Stearns-Knight, 

Stearns-Knight, 

Stearns-Knight, 

Stearns-Knight, 

Studebaker, Stand 

Studebaker, Stand 

Studebaker, Stand 

Studebaker, Stand 

Studebaker, Stand 
Stand 


TV, 6-173|Coupe-4 
TV, 6-175|Sedan-5 
TV, 6-176|Limousine-7 
TV, 6-177|Limousine-7 
TV, 6-154|)Limousine-7 


74 | Roadster-4 
74 Phaeton-5 
74 Touring-7 
74 Brougham-5 
74 Coupe-4 
74 Sedan-5 
74 Victoria-4 | 
74 Sedan-7 | 
74 deL Sedan-5 | 
74 deL Sedan-7 | 
74 deL Sedan Limou-5| 
| 
| 
| 


Peerless, 
Peerless, 
Peerless, 
Peerless, 
Peerless, 
Peerless, 
Peerless, 


|Phaeton-5 
|Touring-7 
|Roadster-3/5 
|Coupe-5 
|Sedan-5 
|\Sedan-7 
|Limousine-7 


|Phaeton-4 
|Touring-7 
|Coupe-5 
|Victoria-4 
|Brougham-5 
|Sedan-5 
‘|Sedan-7 
|Limousine-7 


McFarlan 
McFarlan 
McFarlan 
McFarlan 
McFarlan 


Marmon, 
Marmon, 
Marmon, 
Marmon, 
Marmon, 
Marmon, 
Marmon, 
Marmon, 
Marmon, 
Marmon, 
Marmon, 
Marmon, 


Moon, A 
Moon, A 
Moon, A 
Moon, A 
Moon, A 
Moon, A 


Nash 
Nash 
Nash 
Nash 
Nash 
Nash 
Nash 
Nash 
Nash 
Nash 
Nash 
Nash 
Nash 
Oakland, 6 
Oakland, 6 
Oakland, 6 
Oakland, 6 
Oakland, 6 
Oakland, 6 
Oakland, 6 


Oldsmobile, 
Oldsmobile, 
Oldsmobile, 
Oldsmobile, 
Oldsmobile, 
Oldsmobile, 


91 
91 
91 
91 


92 


6-93 
6-93 
Packard Six, 126” 
Packard Six, 126” 
Packard Six, 126” 
Packard Six, 126” 
Packard Six, 126” 
Packard Six, 133” 
Packard Six, 133” 
Packard Six, 133” 
Packard Six, 133” 
Pack’d Bight, 136” 
Pack’d Eight, 136” 
Pack’d Eight, 136” 
Pack’d Eight, 136” 


Chicago, Jan. 13.—The recent 
suffering in the oil-marketing 
industry, caused by price wars, 
is rapidly passing, according to 
H. J. James, secretary and man- 
ager of the American Oil Men’s 
Association, who says that such 
irregularities are both costly and 
demoralizing and are largely 
avoidable. 

“Such wars in the trade lead the 
public into erroneous impressions 
of petroleum profits and are hurt- 

ful in the extreme,” he said. 

For the avoidance of price wars, 
Mr. James recommends the fol- 
lowing measures:— 

That oil men in every com- 
munity make a practice of 
frequent luncheons together 
throughout the year. 

Cultivation of friendly social 
relations. 

Observance 
business ethics. 

Refusal to accept rumor for 
facts. 

Establishment of taking re- 
ports of bad practice to the 
competitor complained of in a 
friendly, co-operative spirit. 

Give the competitor the bene- 
fit of the doubt. 

Before considering meeting 
cut prices, obtain at least two of 
the competitor’s tickets showing 
reduced prices; that each ticket 
be supported by an affidavit 
from customer to whom mer- 
chandise was sold. 

Before meeting reduced price, 
verify as far as possible the price 
from competitor’s office in con- 
trol of that district. 

Under no circumstances meet 
cut prices without thorough in- 
vestigation. 

Don’t be afraid of publicity. 
Scores of price wars would be 
avoided if the spotlight were 
turned on all the facts in the be- 
ginning. 

Be willing to accord your com- 
petitor as much honesty and sin- 
cerity as you wish him to ac- 
cord you. 


NEW STRUCTURE 
FOR OVERLAND 











Peerless, 
Peerless, 
Peerless, 
Peerless, 
Peerless, 
Peerless, 
Peerless, 
Peerless, 














Pierce-Arrow, 
Pierce-Arrow, 
Pierce-Arrow, 
Pierce-Arrow, 
Pierce-Arrow, 
Pierce-Arrow, 
Pierce-Arrow, Sedan-5 

Pierce-Arrow, |Sedan-7 

Pierce-Arrow, E D Limousine-7 


|Runabout-2 
|Touring-7 
|Touring-4 
|Coach-5 
'Coupe-4 

|Coupe Landau-4 


74 deL, Sedan Limou-7 


|Touring-5 
|Roadster-5 
del, Coach-5 1295 
'|4-Door Sedan-5 | 1445 
|Cabriolet Road-5 | 1545 
[4-Door deL Sedan-5| 1595 


|Roadster-3 1115 
|Touring-5 1135 
|Coupe 1165 
|2-Door Sedan-5 1215 
|Sedan-5 1445 


1340 
1475 
1490 
1425 
1525 
1790 
1990 
2090 
975 
1025 
1175 
1095 
1125 
| 1195 
1295 
875 
950 

| 980 
1025 
1040 
1115 


495 
620 
650 
720 
725 
895 
1095 
2585 
2750 
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232 


231 


Special, 
Special, 
Special 
Special, 233 
Special, 234 


Advanced, 
Advanced, 
Advanced, 
Advanced, 
Advanced 
Advanced, 265| Victoria-4 
Advanced, 268|4-Door Coupe-4 
Advanced, 264|Sedan-7 


| Roadster-3 

| Touring-5 

|Sport Roadster-4 
|Coach-5 

jLandau Coupe-3 
jSedan-5 

{Landau Sedan-5 





Pierce-Arrow, 
Pierce-Arrow, 
Pierce-Arrow, 
Pierce-Arrow, 
Pierce-Arrow, 
Pierce-Arrow, 
Pierce-Arrow, 
Pierce-Arrow, 
Pierce-Arrow, 
Pierce--Arrow, 
Pierce-Arrow, 
Pierce-Arrow, 
Pierce-Arrow, 
Pierce-Arrow, 
Pierce-Arrow, 
Pierce-Arrow, 
Pierce-Arrow, 
Fierce-Arrow, 
Pierce-Arrow, 


Runabout-2 
|Touring-4 
|Touring-6 
|Touring-7 
| Brougham-6 
|Coupe-3 
|4-Door Sedan-4 
|Coupe Sedan-4 
|Landaulet-6 
jSedan-7 
|E D Limousine-4 
IE D Tt -+ine-7 7000 
|Limousine-7 7000 
|French Limousine-7| 7000 
jSedan Landau-4 7500 
jFrench Landau-7 7500 
,E D Landau-7 8000 
jSedan Landaulet-7 8000 
|Coupe Landau-3 8000 


825 
825 
1395 
1665 
1495 

| 1565 
1745 
1750 
179% 
1795 
1635 
1895 
192% 
1995 
2095 
2195 
215% 
2195 
2195 
2095 


of well-defined 
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261|Touring-5 
£66|Roadster-3 
262|Touring-7 
263|Sedan-5 
|Sedan-5 


aan 
Se” ee) 
coco 
coos 





6900 
7000 
| 7009 
| 7000 














Pontiac, 6 
Pontiac, 6 


Reo, T-6 
Reo, T-6 
Reo, T-6 
Reo, T-6 
Reo, T-6 


Rickenbacker, 
Rickenbacker, 
Rickenbacker, 
Rickenbacker, 
Rickenbacker, 
Rickenbacker, 
Rickenbacker, 
Rickenbacker, 
Rickenbacker, 


{Coach-5 


|Touring-5 coe 
|Coupe 


|Coach-5 

l}deL Touring-5 
{Sedan-5 

\deL Coach-5 
|}deL Sedan-5 








|Touring-5 
|Roadster-4 
|Coupe-2 
'Sedan-5 
'deL Sedan-5 


| Phaeton-5 

| Phaeton-7 

| Roadster-4 
tCoupe Sedan-5 
|Coach-5 

|Coupe Roadster-4 
|deL Coupe-4 
;\Sedan-5 

|\Sedan-7 








Overland, 
Overland, 
Overland, 
Overland, 


; Touring-5 
|2-Door Sedan-5 
|Coupe-2 

lde-L Sedan-5 


|Blue Bird Tour-5 








60 
60 
60 





Overland, 





'Sedan-5 
|deL Sedan-5 


Overland, 
Overland, 








; Touring-5 
|Runabout-4 
|Sport-4 
|\Coupe-4 
|Sedan-5 











Rickenbacker, 
Rickenbacker, 
Rickenbacker, 
Rickenbacker, 
Rickenbacker, 
Rickenbacker, 
Rickenbacker, 
Rickenbacker, 
Rickenbacker, 


| Phaeton-5 
|'Phaeton-7 
|Roadster-4 
|Coupe Sedan-5 
jBrougham-5 2295 
jCoupe Roadster-4 | 2320 
|deL Coupe-4 2395 
|\Sedan-5 2495 
|Sedan-7 2595 


1295 
1385 





|Touring-7 

|Club Sedan-5 
|Sedan-7 

{Sedan Limousine-7 
'Touring-5 

\Sport-4 
jRunabout-4 
!Coupe-4 





Atlanta, Ga., Jan. 13.—Plans for 
the immediate construction of a 
large new plant to serve as south- 
eastern headquarters’ for the 
Willys-Overland, Inc., were made 
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'Tourer-5 
Roadster-2 


Roamer, 


Wills 
Roamer, 





Public today in an announcement 
by the officials of the A. S. Adams- 
Cates Realty Company of this city. 
The structure will be situated on 
West Peachtree Street at North 
Avenue, in the heart of a rapidly 
developing business section of 
Atlanta. 

The lease, the land, and the 
building represent an aggregate 
investment of about $600,000. Of 
this amount approximately $200,- 
000 will represent the cost of the 
building. 

In connection with the plans, 
Charles M. LeRoux, manager of 
the Atlanta branch of the Willys- 
Overland, Inc., predicted that 
the South soon will be the most 
productive field of any section of 
the country and that his com- 
pany is expecting extraordinary 
prosperity during 1926. It was 
the tremendous increase made in 
sales during 1925 that made 
mecessary the contemplated ex- 
pansion, he said. 

The building will be three stories 
high with a total floor space of 
76,000 square feet. It will be of 

fireproof construction, equipped 
with all modern appliances of auto- 
motive plants, including special 
provisions for service and a twenty- 
foot driveway from North Avenue 
directly to the service department 
on the main floor. There will be 
@ver 200 feet of show-window space 
4@rrangeé, which will give the com-+ 
pany a chance for very attractive 
@izplays. 


Pack’d Eight. 136” 


\Sedan-5 


Roamer, 





Pack’d Eight, 143” 
Pack’d Eight, 143” 
Pack’d Eight, 143” 
Pack’d Eight, 143” 


|Touring-7 
jClub Sedan-5 
jSedan-7 


{Sedan Limousine-7 


Roamer, 
Roamer, 


Coupe-5 
Coupe-2 
Sedan-5 


1495 
1495 
1695 





Roamer, 
Roamer, 





Paige 
Paige 


| Touring-7 
|Sedan-5 


Roamer, 
Roamer, 


{Tourer-5 
|Tourer-7 

Sport Tourer-5 
Speedster-2 


2495 
2585 
2750 
2985 


Willys-Knight, 
Willys-Knight, 


4-65|Touring-5 
4-65|Sedan-5 


| 1195 
| 1450 





Willys-Knight, 
Willys-Knight, 
Willys-Knight, 
Willys-Knight, 
Willys-Knight, 
Willys-Knight, 


6-66| Roadster-2 
6-66|Touring-5 
6-66/Touring-7 


6-66] Brougham-5 
6-66|Coupe Sedan-5 


6-66|Coupe-4 


1750 
1750 
1950 
2095 
2095 
2195 





|deL Sedan-5 
'Sedan-7 


Paige 
Paige 


Roamer, 
Roamer, 








Peerless, 6-80 
Peerless, 6-30 


|2-Door Sedan-4/5 
|4-Door Sedan-5 


| 1495 
| 1595 


Roamer, 
Roamer, 








Cabriolet-3 
Brougham-5 
iSedan-7 

|Spl Sedan-5 


| 2959 
2895 
3285 





Willys-Knight, 
Willys-Knight, 
Willys-Knight, 
Willys-Knight, 


2295 
2495 
1295 
1495 


6-66|Sedan-5 
6-66|Sedan-7 
70 |Touring 
70 |4-Door Sedan 











HIGHWAY FUNDS 
ARE APPORTIONED 


Only About Half of 
Tax Paid By Motor- 
ists Goes To Roads 


Special ‘rom A, D, N, Washington Bureau 
ASHINGTON, Jan. 13. 
—Of the $140,000,000 
contributed in the last year in 
Federal taxes by the motorists 
of the country, only $73,125,- 
000 will be spent by the gov- 
ernment in the next fiscal 
year in the construction of 
Federal-aid roads, it was re- 
vealed today. 


Secretary of Agriculture Jardine 





today announced apportionment to 
states, the total amount having 
been authorized by the post office 
appropriation act, affective as of 
July 1 next. 

The new funds will be spent 
entirely on the Federal aid high- 
way system under the same plan 
of co-operation with the states 
that has been in operation for 
ten years, Secretary Jardine an- 
nounced. 

“The roads included in the 
system are the most important in 
the country,” he said, “and reach 
directly or indirectly every city of 
more than 5,000 population.” 

The department reported that ap- 
proximately 10,000 miles of Fed- 
eral-aid roads were brought to 
completion during 1925 and the in- 
dications are that the coming year 
will be equally successful. The 
new apportionment is as follows:— 
Alabama $1,640,799 


APIZONE 2.000000 NO nme nen 4 0004 oe 1,055,908 
Arkansas ee 1,267,907 





California ... 2,484,706 
. 1,380,384 
473,428 
365,625 
897,185 


Colorado ..eccseees oe 
Connecticut .e. 
Delaware ..605 
Florida .... 
Georgia 

Idaho 

Illinois 

Indiana .. 
TOWO. cece 
Kansas .., 
Kentucky . 
Louisiana . 
Maine 


Massachusetts 
Michigan 
Minnesota 
Mississippi 
Missouri 
Montana 
Nebraska 
Nevada 

New Hampshire 
New Jersey .... 
New Mexico 
New York 
North Carolina 
North Dakota 
Ohio 

Oklahoma 
Oregon 
Pennsylvania 
Rhode Island 
South Carolina 
South Dakota . 
Tennessee 
Texas 4.0. 
Utah as. 
Vermont 


eeees 
aeerenve 
covwecmoumme 


366,625 


o 
OP Rt cere 


Virginia 
Washington 
West Virginia .. 
Wisconsin 
Wyoming 
Hawaii 





WARFIELD VICE-PRES. 
OF NEW ERA SPRING 


Grand Rapids, Mich., Jan. 13.— 
Smalley Daniels, president of the 
New Era Spring and Specialty 
Company, announces the election 
of E. E. Warfield as vice-president 
in charge of sales for New Era. 
Mr. Warfield until recently was 
vice-president of the Gill Piston 
Company of Chicago. 





Milwaukee, Wis., Jan. 13.—Free 
night service to Chrysler owners is 
an innovation introduced by the 
Milwaukee Chrysler dealers which 
is proving to be a successful ad@- 
vertising and service plan. It has 
been in use here for a short time. 
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Many Tire Dealers See 
Trend Toward Balloons 





Los Angeles, Cal. Jan. 13.— 
Tire sales in this territory are al- 
ready picking up following the 
holiday ‘season, which slowed up 
sales for dealers. 

Practically all report that the in- 
creased price of tires is becoming 
less of a sales factor every day. 

Many dealers are doing from 35 
to 40 per cent. of their business in 
balloons, with 6.00, 4.40 and 7.30 
sizes leading. One dealer is selling 
as many balloons as high pressures, 
and the lowest percentage reported 
by any dealer was 25 per cent. bal- 
loons. 

The MacDonald- Dodson’ Tire 
Company, distributor of Falls tires, 
is enjoying an appreciably in- 
creased business, according to L. O. 
Dodson, manager. 

The Standard Tires Credit Com- 
pany reports that business is pick- 
ing up and that it is much better 
than a month ago. 

Garfield & Williams, Inc., dis- 
tributors of Beverly cord and Miles 
tires, is doing a good business, with 
every prospect that it will increase 
gradually as spring approaches. 

The Corduroy Tire Stores, oper- 
ating three stores in this city, are 
also looking forward to a good 
year, based on the increased sales 
already experienced. 


Sales in Columbus 
Picking Up Again 


Columbus, O., Jan. 13 (U. T. P. 
S.).—Demand for tires at the re- 
tail stores here during the last 
week has shown from 25 to 331-3 
per cent. increase over the previous 
week, but this is explained, par- 
tially at least, by the fact that dur- 
ing the holiday season sales were 
at a minimum. 

With the opening of the new 
year, tire dealers started large in- 
creases. Sales during the last week 
over the corresponding week in 
January last year were from 15 to 
20 per cent. greater, according to 
a canvass of large retailers. 

Business so far this month has 
been ahead of the corresponding | 
period “in December to a marked 
extent. The percentage of gain is 
about 10 per cent. 

Sales of balloon tires 
pared with high-pressure 
are increasing. Some of the deal- 
ers report sales of 35 per cent. bal- | 
loons to 65 per cent. high-pres-,| 
sures, while others show 25 per 
cent. balloons to 75 per cent. high- | 
pressures. 

Sizes which are in the best de-| 
mand in balloons are 30x 4.95, | 
which has a big lead over others, | 
followed by 30x5.27 and 33x6.20.| 
In high pressure casings the fav-' 





as com- 


|good 


| believes 


| 
| 
" | 
casings|s 
| 
| 
| 


orite sizes are 30 by 3%, 32 by 4 
and 31by 4, in the order named. 

Prospects for winter business are 
very bright, according to a ma- 
jority of dealers. Owing to the 
police order compelling all cars to 
have the 1926 license plates, mo- 
torists have been getting tags, and 
thus are inclined to look more to 
their tire equipment than usual. 
This has resulted in considerable 
business. 

Manager Smith of the Lee Tire 





branch said: ‘We look for an ex-| 
cellent business in the early months |} 
of 1926, and have made prepara-, 
tions accordingly. More cars are| 
in use than ever before in the win- ! 
ter months, and this means larger | 
sales of new tires.”’ 


More Balloons Selling | 
In Orlando, Florida’ 


Orlando, Fila., Jan. 13 (U. T.! 
P. §S.).—From all reports, tire: 
sales, which were going strong be- 
fore the holiday season, have not 
yet come back to normal. The pros- 
pects are good, -however, and all 
dealers are enthusiastic for the 
tourist season, which will soon be 
at its height, and hopes are that 
the automobile tire sales will be 
again. 

Balloon tire sales have a little 
edge over high pressure tires, from 
all reports, and it will only be a 
matter of time—when old model 
cars are junked—until there will | 
be but little demand for high pres- 
sure tires, dealers point out. Prac- 
tically all new cars are balloon tire 
equipped and some used car deal- 
ers here equip their used cars with 
balloons. Tires for both types for 
Fords and Dodges are in greatest 
demand. } 

J. T. Kendall, 
tires on South Court Street, has 
about half a carload of Federal 
tires on hand. Kendall says 
sales are 50 per cent. better than| 
last year at this time, and are in-| 
creasing at the rate of 25 per cent. | 
a month. He finds that the ad-| 
vance in tire prices has affected} 
his business to a great extent, but! 
that will pick up, 
that the tourist season will 
oon be at its best. Sixty per cent. | 


sales 


now 


!of his sales is in balloon tires. 


The Quick Service Tire Company, | 
dealers in Goodyear tires, have, 
three carloads of tires on hand. 
Their sales remain about the same, 
but their balloon tire demand, | 
which was 40 per cent. of their 
business a month ag has in- 
creased to 50 per cent. of their 
sales at this time. They sell num- 
bers of their tires to Ford users. 


Oo, 











in Philadelphia alone 


with us 


tion without delay 








EEZEE Puncture Cure 


will end all tire troubles 


Dealers, connect yourselves with the greatest 
patented automotive necessity in the U. S. 


Good proposition offered 


Here is your opportunity to make money 
and make customers everlasting friends 


Eezee Puncture Cure is sold in many stores 


It is young and it is growing 


Come with us now and grow and succeed 
Lose no time, Mr. Dealer, get our proposi- 


_EEZEE Manufacturing Company 


1111-1113 S. Broaf Street, 
Philadelphia, Pa. 








| 
| French Michelin, the German Con- 


dealer in Federal | 


his | 


CZECHO-SLOVAKIA 
GOOD TIRE MARKET 


Washington, Jan. 13.—The fact 
that Czecho-Slovakia offers a worth- 
while market for American tires, 
of which few United States manu- 
facturers have taken advantage, is 
coAtained in a dispatch received 
by the rubber division of the De- 
partment of Commerce. 

Commercial Attache Hodgson at 
Prague says there are only two 
American producers represented 
there at present: 

“With the steady development in 
the demand for American automo- 
biles in this country,” says the dis- 
patch, “it is logical to expect that 
there will be injuries for replace- 
ments of the brand of tires with 
which they are originally equipped. 

“At present the chief competi- 
tion encountered by American 
tires in this market is from the 


tinental and the Italian Pirelli. 
“The market here is for a quality 
tire, and on account of the hard 
wear, due to the poor roads, it is 
difficult to sell lower grades.”’ 


Spain, WithManyU.S. 
Cars, Also Good Field 


Washington, Jan. 13.—Michelin, 
French Goodrich and Dunlop are 
the most active selling tires in 
Cadiz, Spain, the rubber division 
of the Department of Commerce is 
informed. Michelin is selling at 
the lowest figure, with Dunlop 
slightly higher and French Good- 
rich highest. 





SOfety in 
‘Wheels 


| Safety is the foremost quality 
any wheel can possess. All 
racing cars are wire wheel 
equipped as offering’ the 
| Sreatest insurance against 
| wheel trouble. You could not 
ask for more convincing 
| proof. 


| Buffalo Wire Wheels are 
used by the following leading 
| car manufacturers :— 

| Rolls Royce McFarlan 

| Pierce Arrow Cunningham 

| Marmon Diana 

| Cadillac Moon 

Lincoln Velie 

| Kissel Cleveland 
Jordan Stutz 
Chrysler Oakland 
Rickenbacker Locomobile 


BUFFALO 


‘wre ~Wheels 


Wire Wheel Corporation of America 
BUFFALO, N. Y. 
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OTICE the number of cars at the show that are equipped 
with the Boyce Moto Meter! An overwhelming ma- 
jority—impressive evidence of its utility, beauty and down- 


right value. ¢ 


On the radiator cap the Boyce Moto Meter is always in the 
driver's line of vision, always ready with its warning ten to 
fifteen »minutes before trouble brews under the hood. The 
unfailing sign of the man who is kind to his motor. 

Over 8,000,000 now in use. 


THE MOTO METER CO., Inc., Long Island City, N. Y 
THE MOTO METER COMPANY OF CANADA, Lrd., Hamilton, Oat. 


BOYCE 
MoOTOMETES 


The mame ‘‘Moto Meter’’ is the registered trade-mark and the exclasive property of this Company 
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National Automobile Show. 
numerous features. 





IANA LIGHT STRAIGHT EIGHT—This four-door 1926 Diana 
Sedan is a part of the Moon Motor Company exhibit at the 
It is finished in two-tone Duco and has 














MOTOR CONGRESS 
ENDS SESSIONS 


Macauley, Sloan ond 
Black Among the 
Speakers 


(Continued from Page 1) 
business—equal in 
sales. 

“This new attitude toward serv- 
ice is a result, first, of competition 
and, second, 
tween American manufacturers. 

“That may sound like a paradox, 
but it is not. 

“As all cars became better and 
more standardized an increasing 
amount of emphasis was placed by 
the buyer upon the type of service 
he could expect from the dealer 
who sold him his car and from the 
manufacturer who made it. Thus 

_ the dealer was forced both by his 
customers and by the policy of his 
factory to place more and more 
emphasis upon his service organi- 
zation. This competition in the 
matter of improved service greatly 
benefited the automobile and truck 
owners of the United States 
the industry as a whole. 

“But co-operation has aided 
also. The tendency for Ameri- 
can motor vehicle manufacturers 
to co-operate in connection with 
this important phase of the in- 
dustry is indicated by the plat- 
form of the service division of 
the National Automobile Cham- 
ber of Commerce. It was drawn 
up in 1923. 

“This 


importance to 


platform is a_ properly 
broad and comprehensive one in 
which the keynote is education 
Through the service committee of 
the chamber ideas and methods 
are exchanged between the various 
units of the industry and at fre- 
quent meetings service men repre- 
senting the several manufacturers 
discuss with members of the So- 


ciety of Automotive Engineers and | 


other representative organizations 
improved methods for handling 
service and giving our customers 
maximum satisfaction, at lowest 
cost. The chamber knows that 
improved service generally is for 
the good of the industry. 
SERVICE IMPROVING 
“a that 


vice 


surprising 
lagged behind 
other developments in the indus- 
try. “Properly organizing for ser- 
vice has grown in importance as 
the number of motor vehicles in 
the country has increased and 
they have been improved. For 
improved motor cars and trucks 
have required increasingly less ser- 
vice per unit and smaller average 
service jobs have meant higher 
proportionate cost of handling. 
Good service has been increasingly 
difficult to without financial 
loss. 

“As an example of this general 
situation we have found 
survey of the service 
Packard branches, 
dealers that the 


is not ser- 


improvement 


give 


records of all 
distributors and 
average cost to the 
ear owner of all individual service 
jobs today is something less 
one-half what it five on 


was SIX 


|of course, 


of co-operation be- | 


| years ago. During 


labor charges have 


the same period, 


| vanced, 
has increased, and the overhead 
+ service job is now much high- 


“y believe all or most manufac- 
turers have had the same experi- 
ence. It serves to emphasize that 
it is more important today 
ever before to properly organize 
to give service and to manage the 


service department in a thorough- | 


going, businesslike manner—with 
just as much care and attention as 
is devoted to any other department 
of the business.” 


SLOAN’S 
“There has 


PAPER 


grown up in the 


| world a new idea of business serv- 


ij ice, 


declared Mr. Sloan in his 
“Previous generations of busi- 


ness men would contend, if they 
could hear this statement, that 


| service to one’s customers was not 


and | 


as | 


from a! 


than | 


' 


|and 


new, 
emphasis has been 
piaced on the value of courtesy, 


‘dispatch, fair dealing and honesty 
'as the best policy in business. 


“But I think it is fair to say 
that only in more recent years 
has the new idea of service as 
we use the word taken hold of 
business methods and become 
such a part of high business 
ideals. 

“The banker sits with open desk 
in plain sight and with a welcome 
to all who desire his advice. The 
public utility official makes it easy 
for a complaint to registered 

and endeavors promptly to apply 
the remedy. The department store 
has thought of every convenience 
to offer visitor whether they 
come in to buy or to look. One 
could go on indefinitely 
what a hold this idea of 
has obtained everywhere. 


DIFFICULTIES OF SERVICE 

“But in no business has service 
received so much thought or been 
so highly developed, 
in the automotive industry. 

“To the man who has just had 
his car at the service station and 
finds the far%t uncorrected this 
statement will cause a smile, but 
it only shows how immense the job 
that after all we are only 
human. 

“It was not long after the induss 
try began to grow that the leaders 
realized that if it was to attain the 
proportions they visioned for it 


be 


1ts 


service 


| there must be built up a service! 
be entirely ; 


which would have to 
new to the world in point of speed, 
accuracy and completeness. 

“When it is considered how in- 
tricate the automobile really is, and 
how little knowledge existed among 
either owners or repairmen, it is 
small wonder that the-early at- 
tempts to diagnose difficulties were 
the subject of the paragrapher’s 
jokes. That such jokes 
most disappeared is 2 commentary 
in itself. 

“The wonder is that with the 
growth in number of cars—an 
industrial growth which has never 
been equaled at any time in the 
world’s history—there has been 
developed by the manufacturers 
of cars, by the tire and accessor- 
ies manufacturers, by the dealers 





|} and tools,” 


| gress. 





ad-|! 
the cost of doing business | 
institution 


than | 





and I would have to admit | 
j}that always 


to show : 


I believe, as, 


have al-! 


themselves and even by independ- 
ent agencies, a system of caretak- 

ing and service which has kept 
pace, or at least has not been 
very far behind, the immense and 
ever-increasing output of the fac- 
tories. 

.“That many who cared little for 
the future of the business have 
been attracted to the opportunity 
for easy profits and have promised 
much and performed little does not 
detract from the fine service ren- 
dered by the legitimate operator. 
Those who have attempted to get 
something for less have, as always, 
learned from experience that it is 
best to deal with the responsible.” 


EFFICIENT SHOPS 
“The shop of efficient service is 
the of equipment 
Mr. Black told the con- 
“The tremendous growth of 


shop modern 


the automobile from the beginning 
of the horse'ess but a few 
years 1g0, to its. present impor- 
tance, nas cailed for great strides 
in the development of tools and 
equipment of all kinds, to properly 
render service, 

‘The automotive 
originally came into 
means to en end, rather than an 

to be operated as a 
at a profit. The first 
of automobiles, after pur- 


age, 


repair 
being as a 


business, 
owners 


chasing their cars, discovered that 


they needed service periodically, 
and quite naturally demanded the 


—$—$_$_______, 





shop | 


service from the dealers from 
whom they bought their cars. 
Consequently, the dealers, in or- 
der to retain the good will of their 
customers, instituted service shops 
almost entirely with the idea of 
running them only as a means of 
protecting their good will. 

“They did not operate them 
with the thought of creating an 
important and profitable depart- 
ment of their business demand- 
ing as much careful executive 
attention as car sales. It is very 
probable that the majority of 
dealers looked upon their serv- 
| ice stations more as nuisances 
than as assets. 
| “With the 
factories, 





manufacturing cars on a 
| production basis. the dealers selling 
them in almost unbelievable quan- 
tities, the service 
busier and busier places, 
still regarded as a necessary evil 
to the business. Finally 
fact facing the dealer that his ser- 
vice station was rapidly becoming 


| 


but were 


an important division of the busi-| 


ness, 
to de 
vice. 
| means 


operating at a loss, he began 
velop 
He began to study ways and 
of making the service sta- 


ition a profitable department. Some | 
| notable work has been done along | 


lthis line in the last few years. 


entirely upon the skill and depend- 





stations became} 


with the} 


a sincere interest in ser- | 


“So many people have the mis- | 
taken opinion that the success or | 
| failure of the service shop depends | 


ability of the head mechanic and 
the mechanics actually doing the 
work. 

“This is not necessarily true. The 
service shop is just as distinct arid 
important a division of the dealer’s 
business as the sale of cars and it 
is only logical that the service shop 
deserves just as keen an interest 
and as much supervision as the 
sales. The service manager and the 
men under him in the shop will 
never obtain the best results un?” 
the proprietor divides his interest 
and exec utive ability between antes 
and service.’ 





advent of motor car] 


“oF New York's 
Activities 
HOTEL 


ONTINENTAL| 


Broadway and 4/% St 
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inder 


Dealers from all: over 
the country—present at 


the New York show in 


greater numbers than 


ever before—are appre- 
ciating the opportunity 
offered by the complete 
Star line of 4 and 6 cyl- 


models. 


New York Show Headquarters 
Parlor G, Roosevelt Hotel 


Low~cost Transportation 


Star 


Built by Durant Motors 


Cars 
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TROMBERG’S CORNER—An 


Devices Company. 
the week, 





attractive exhibit of its products 


has been arranged at the auto show by the Stromberg Motor 
It has been the Genter of attraction during 
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Motive Manufacturers 
In Buffalo Had Big Year 


fably 





-] EXCISE TAX ON 
TRUCKS FOUGHT 


Senate Committee Asks 
2% Retained After 
House Killed It 


Special from A. D. N. Washington Bureau 

Washington, Jan. 13.—Definite 
and determined .opposition to the 
proposal to restore to the tax re- 
duction bill a 2 per cent. excise 
levy on automobile trucks de- 
veloped yesterday. The action of 
the Senate Finance Committee, 
fixing the truck tax at 2 per cent. 
after the House had entirely elim- 
inated the old 3 per cent. rate, 
stirred the ire of an influential 
group of senators, 

Members of the House who had 
for the elimination of the 
truck tax were also aroused by the 
action of the Senate Committee. 
They took the position that of all 
the so-called luxury taxes of war- 
time the tax on trucks was prob- 
the most far-fetched. They 
asserted that only the wildest 





—_ ee 


stretch of imagination could trans- 
form a truck into a luxury, 

The proposal to restore the truck 
tax was vigorously fought in the 
Senate Finance Committee. The 
original proposal to put back the 
old 3 per cent. rate was defeated 
after heated argument. The com- 
mittee voted for the 2 per cent. 
tax only after several hours of 
squabbling. 

It was pointed out that the truck 
tax may well be regarded as a 
“trading” measure, one of the pro- 
posals by means of which the Sen- 
ate conferees may be enabled to 
win concessions from the House 
conferees if they yield on the truck 
tax. 

Those close to the Bituation de- 
clared that sentiment in Congress 
made it certain that the truck tax 
would either be defeated in the 
Senate or would be eliminated in 
conference. 

The Senate Finance Committee 
accepted the House reduction on 
passenger automobiles from 5 to 3 
per cent. as written by the House, 
also the repeal of all taxes on auto- 
mobile tires and parts. 

It doubled the tax applying on 
foreign built yachts motor 
beats. 


and 


Debate on the measure Srobably 


will be held up in the Senate next 
week, 

Immediate repeal of the 10 pet 
cent. tariff rate on automobile, 
motorcycle and bicycle tires was 
asked this week in a bill introduced 


by Representative Cordell Hull of © 


Tennessee. He characterized as an 
“economic outrage’ the fact that 
American tire manufacturers “dur 
ing peace time must undergo the 
imposition of the present 10 per 
cent. tariff wall.” 

“High tariffs and accompanying 
trade restrictions, prohibitions and 
retaliations,”” he added,.“‘have not 
only invited and challenged the 
British rubber monopoly to hold 
up 20,000,000. American automobile 
users at the rate’of $670,000,0006 
annually for auto tires, but the 
Fordney tariff aggravates and adds 
to this monumental injustice by 
imposing a tariff tax of 10 per cent. 
upon all automobile tires." 











OVER 100,000 CARS OWNED BY 
1,000 N, Y¥. CORPORATIONS 


5 ft 
kept up to date and giving the name 
of the right man to see. Uned by the 
largest people jn the business. MM. 
MACHOL, 417 Central Park West, New 
York City. Tel. Academy 61381. 














“BUFFALO, Jan. 13. _The year just closed has been one of | 
the biggest, so far as sales are concerned, in every case; 
showing a substantial increase over 1924, automobile manu- 


facturers in the Buffalo district report. 


They 
with unfilled business on the books 
much 
at the beginning of 1925. 

For the cited, Buffalo 
ear and truck manufacturers view 
1926 with optimism and there is a 
strong that will 
outpoint last year both in sales and 
profits. 

In general, profits have been sat- 
isfactory in the manufacturing end 
of the automobile business, al- 
though the constantly increasing 
price of rubber has had its effect 
in narrowing down the margin for 
most manufacturers toward the 
latter part of the year. 

At least one local manufacturer 


in excess of the carry-over 


reason 


feeling the year 


are opening the new year® 


for the increase is teat 


present cosi of tires. 

Although Stewart's reports for 
the past year are not finished 
Sales Manager Kelly announces 
a substantial increase over 1924. 
He expects 1926 to be a wonder- 
ful truck year. Reports secured 
from dealers and distributors in 
all parts of the country indicate 
this, Kelly says. 

Through 1925, the heayiest de- 
mand was for trucks ranging from 
%, to 1 ton and 
call for any sizes over 214, 
reports. 

Atterbury 
has cl. 


given as 


Stewart 


Motor Car Company 





there was little | 


sed a year somewhat in. ex- | 
cess of 1924, and is starting off the | 
year with more orders on the books | 


“An to Letter to Men Who 
Can Read Writing on Walls 


Writing on walls is prophetic writing. 


The men who are most successful at reading 
ic ate the most successful men. 


There’s a new sentence written on the Wall. 
It reads something like this: 


These new Wills Sainte Claite Sixes ave going _ 
to be the most fashionable fine cars in America. 


There is no-doubt, of course, about it. 


Astute observers already acknowledge the fact. 
than was the case last January. 

There is a strong and steady de- ' 
mand from ice cream plants, coal | 
companies, road and building con- | 
tractors, and other lines of busi- 
ness. 

The company's new 1 
Highway Express made a hit dur- 
ing 1925 and accounted for much } 
of the inereased business, 

Atterbury will show a new 
model at the Buffalo automobile 
a substantial increase over 1925. 
This will be a one-ton truck, the 
first one-ton Atterbury has ever 
made in its twenty-two years in 
the business. It will be a low- 
down job with a six-cylinder mo- 
tor and will have many excellent 
new features. 

J. R. Spraker, vice-president, in 
announcing the new model, told the/| 
representative of Automotive Daily 
News that it is expected this size 
will open up new fields of business 

for Atterbury and will prove-one of 
their most popular makes. 

The local factory of the Ford 
Motor Car Company is starting the 
year with production 25 per cent. | 
ahead of last January, running to 
70 per cent. of capacity. 

George Tyler, branch factory 
manager, anticipates a __ bigger 
year in 1926 on account of gen- 
eral industrial conditions, im- 
proved condition of agriculture. 
including better prices for farm 
products and also increasing edu- 


is meeting this condition with an 
announcement of increased prices 
to cover the increased cost of 
tires. Others say prices are sta- 
bilized and there will be no in- 
creases or decreases. In fact, the 
feeling that prices are now sta- 
bilized is one of the factors that 
is creating the optimistic view- 
point with most makers. 

Pierce-Arrow did 75 per cent. 
more business in 1925 than the year 
before. According to L. E. Corco- 
ran, general sales manager, this 
was due to general improvement of 
business, plus an increased demand 
for Pierce-Arrow products, especi- 
ally thre new lighter models and 
trucks. 

Pierce-Arrow last year increased 
its distribution points to a total of 
350 dealers and expects this year 

“to put on another 100, giving it 
complete and thorough coverage of 
the country. . 

Truck business for 1924 ran 
40 per cent, ahead of the previ- 
ous year and the company’s bus 
business was 100 per cent. ahead. 
Most of the increased demand 
for buses came from New Eng- 
land and the Atlantic Coast 
states. Corcoran predicts an in- 
crease in bus business this year. 

Prices are sound, Corcoran be- 
lieves, and no change in Pierce- 
Arrow prices is contemplated. 

Stewart Motor Corporation is an- 
nouncing an increase ranging from 
$50 to $100 in the prices of trucks, | cation of the public to the uses 
effective January 20. The reason and pleasures of the automobile. 


Indeed, it is already true. 


In the smart suburbs around New York, 
Boston, Philadelphia, Baltimore and other 
social centers, the trend toward Wills Sainte 
Claire is overwhelmingly obvious. 


1,-ton | 


At polo fields, summer and winter colonies 
and other fashionable sport meccas, the same 
tendency is patent. The smart magazines, in 
their automotive «sections, already reflect 
the fact. 


FREI [| 1°15 





Its meaning to you? 


PLLC 


5 


Profits and prestige! And if-you handle 
cheaper cars also—a rounded market. 


We have advertising and merchandising 
plans under way that will astonish those who 
are not fully aware of our present manu- 
facturing resources—and our history during 
the past twelve months. 


Write to Director of Distribution, Detroit, 
Mich., for full particulars. 


11? | 





Missouri, for instance— 


Mere than 87,000 motor cara in St. Louis alone—not counting 
cars under $750! 112,629 people making income tax returns 
in 1924! More than 10,000 cars in che State of Missouri 
costing more than $2000. One of the most prosperous 
states in America. Is this a market for Wills Sainte Claire? 


WILLS SAINTE CLAIRE, 


WILLS SAINTE 





INC. 


‘TWE B16 SHOW BACK IN THE PALACE 


JAN.9 to 16 
= er 
10 to 10.30 P. M 
TWOEN oTRANC ES—Park Avenue 


in additivn to Lexington Avenue 


GRAND CE 
Adm.75¢ Ee 


















/ 


DAILY NEWS, THURSDAY, JANUARY 14, 1926 














tremendous’ suc- 
cess and prosper- 
ity of the auto- 
motive industry 
during the year 1925, the year 
1926 holds the greatest promise of 
becoming the biggest production 
and sales year in the entire his- 
tory of the industry,” is the opin- 
ion expressed by Stewart MacDon- 
ald, president of the Moon Motor 
Car Company. 

“The year 1926 for Moon and 
Diana cars is indeed very prom- 
ising. The two chief reasons for 
this forecast are the tremendous 
increase in the demand for mod- 
erately priced fine six and eight 
cylinder cars during the past year, 
and the thorough education of the 
public through modern sales and 
advertising methods as to what 
constitutes real 
formance ina 





S. MacDonald 


great number of progressive dis- 
tributors and dealers that have 
been attracted to our organization 


in the past year. Production of 


models of 1925 were approxi- 
mately 15,000 cars, or 33 1-3 per 
cent. in excess of the preceding 
year. The production schedule for 
1926 is 20,000 cars. 

“Sales of Moon and Diana cars 
for the yecr 1925 were approxi- | 
mately 40 per cent. greater than 
they were during the year 1924 


This we attribute in some measure ! 


to the introduction of the Diana 
Light Straight Eight in July of 
this year. However, the demand 
for~ Moon Series “A” cars has 
shown a steadily upward trend 
throughout the entire year of 1925. 

“The first nine months of the 
current year shows $6.24 per share 


earned after depreciation and 
taxes, as compared to $3.11 per 
share for the entire year of 1924.’ 


Oregon Service 
Men Organize 


Pendleton, 
fice 


Ore., 


dealers 


Jan. 


station in Pendleton 
an organization which 
of 
inter-city association. Its principal 
purposes are to route traffic where 
practicable to cities having affil- 


have formed 


is expected to be part a larger 


fated organization of station men, | 


and to obtain uniformity of prices 
on merchandise sold. 

Walla Walla (Wash.)_ service 
men, who recently organized under | 
such a plan, sent representatives to | 
Pendleton to assist in-the forma- 
tion of the group. George Schroe- 
der was elected president of the 
Pendleton organization; Rudy 
Tannler, vice-president, and Vern 
Moll, secretary-treasurer. 

Future plans provide for the ex- 
tension of the organization to 
Lewiston, Idaho, and Yakima, 
Wash., and to include intervening 
points. 

FROM THE RANKS 

New York, Jan. 13.—I. J. Renter, 
president and general manager of 
Olds Motor Works, started his first 
practical automotive experience 
the vacation periods of his high 
working in a motor plant during 
school days. 


quality and per); 
motor car, plus the | 


all | 


13.—Serv- | 


a 





E only difference between 
a groove and grave is the 
depth. The Automotive Daily 
News is for ALL advertisers in 
the industry except those who 
refuse to change with the times. 
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The monthly registration figures presented herewith are compiied by R. L. Polk Company, Detroit, Mich. Except where noted the figuresy 
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Dallas Jobbers products, including pistons, piston WEW BRANCH FORMED quarters in the new Segal block, 
pins, piston rings and motor bear- East Market Street, the middle of 
° ings; automotive gear lines, includ- OF HAWDOS CORP. , ‘ L. P 
i In Expansion ing ring gears, pinions, axle slot TT February. According to d . 
PMR ss. and fan shell bands; Dayton Maxi- Rochester, N. Y., Jan. 13.— Kulka, one of the founders of the 
Baltes, Dex, See. 12 . T. P.. maire “fan belts, Celeron timing The Hawdos Corporation of Corn- Concern, the company will deal in 
gears and Diamond State fan belts. : wholesale accessories, including 
8.).—The Motor Parts Depart- The company has also taken on ing, manufacturer of a new type 


ment, Inc., of which C. C. Craw- 
ford is president and general 
manager, has increased its capital 
stock from $50,000 to $75,000, 
moved into larger quarters, taken 
on several new lines, increased its 
traveling force 100 per cent., and 
is extending operations to all sec- 
tions of Texas. This automotive 


jobbing house was formerty located 
at 1108 South Ervay. The new 
quarters, where floor space has 
been increased more than 100 per 
cent., are located at 2202-04 Com- 
merce St. 

The company, on moving into 
larger quarters, announced the fol- 
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lowing new lines, which will be 
pushed in Texas: McKay-Norris 








the A. C. spark plugs. It handles 
all Continental motor parts. 

Four new traveling men added 
to the staff are E. E. Feasell, Rob- 
ert Damon, R. M. Stevens and C. 
E. Prange. Another salesman will 
be put on for the South Texas ter- 
ritory in a few days, Mr. Crawford 
announced. 

VELIE TROPHIES 

A prized exhibit at the factory 
of the “Velie Motors Corporation 
at Moline, Ill., is a large show case 
filled with medals, cups and other 
trophies won by the Velie car in 
competitive events. These include 
speed, hill climbing, endurance and 
economy contests in all parts of 
the world. 





of shock absorber, announces that 
a subsidiary organization is being 
formed to be known as the Hawley 
Sales Corporation. Papers of in- 
corporation ‘have already been 
filed in the office of the secre- 
tary of state at Albany. 

The Hawley Sales Corporation 
is to be capitalized at $500,000 and 
the bulk of the stock will be ‘held 
by Hawdos interest. The new 
firm will handle, the sales of the 
Hawdos products. 


NEW ACCESSORIES 
COMPANY IN ALLIANCE 
Alliance, O., Jan. 13.—With capi- 


tal stock of $100,000 the Alliance 
Auto Supply Company will open 





radio and supplies, automobile and 
manufacturers’ supplies. 

Mr. Kulka severed his connec- 
tion with the K and N Stores, a 
chain concern, about two months 
ago. He will have associated with , 
him in his new venture William * 
Kraus, who was formerly manager | 
of the Alliance K and N §tore. | 
Cleveland capital is also interested? | 
in the concern. 





To illustrate the tremendous* 
strides that have been made in} 
automobile design, Velie Motors, 
Corporation has on exhibit at the: 
factory show rooms at» Moline, 
Tll., the first car sold by that come- 
pany. After rendering faithful 
service for over ten years, it was 
located and repurchased by the 
company. 
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gures. 


tNew York state, except the metropolitan district. 





Is In Favor of 
Commission Plan 


San Antonio, Tex., Jan. 13.—‘“I 
“ywelieve that the commission form 
: paying automobile salesmen is 
‘fhe only one which will prove sat- 
Bfactory to both salesmen and 
fealer,” says G. Orsinger of the 
Drsinger Motor Company of San 
hntonio, Tex. 
“At first I paid my men a com- 
ion only. Then there came a 
ijime when it was hard to get 
esmen, and in order to hold on 
yo one or two I began to give them 
@rawing account. I made this 
ount a hundred dollars per 
onth for each salesman. 
“For a time, this seemed to go 
along very well, but pretty soon 
found that the salesmen were 
t giving as much attention to 
prospects as they should. 
was especially true of those 
were not very strong sales- 


? 





- 


men. As long as they knew 
that they had something com- 
ing to them, they didn’t seem to 
worry much whether they sold 
anything or not. And the amount 
of the drawing account was about 
all they needed to live on. 

“Now we pay our salesmen a 
straight commission. In doing this, 
however, we have an understand- 
ing that any of them can make a 
loan if they have to have money. 
No dealer who has a good salesman 
working for him is going to let the 
man go because he needs a little 
money. We have cut out our draw- 
ing account, but in extreme cases 
we let our salesmen feel free to call 
on us for a loan, 

“I think this means is a better 
one than a straight salary or a 
drawing ,account. If you have a 
good sales force, they will earn 
enough to make a good living with- 
out a drawing account; and if they 
make good in selling, they will 
prefer a commission to a salary. 





HE cleverest, most convincing 

advertising in the world is 
wasted if it is not seen and read. 

Advertising is never “buried” 
in A. D. N., because every page 
is READ. 











A WELCOME GIFT 

Los Angeles, Cal. Jan. 13.— 
Within a short time the Western 
Auto Supply Company, large chain 
store operators, will distribute 
bonus to its employees. This bonus 
will be in the form of common 
stock inthe company. To every em- 
ployee in the employ of the com- 
pany for one calendar year ended 
January 1, a bonus will be given 
amounting to one-twelfth of his 
annual salary. This bonus .system 
has been in effect for several years 
and the amount to be distributed 
this year totals nearly $100,000, 
states Mrs. L. R. Pepperdine, vice- 
president of the company. 


a 


FORD TO ADD TO SCOPE 
OF GREEN ISLAND PLANT 


13.—The 
Green 

this 
a two weeks’ shutdown 
inventory and the annual holi- 
day vacation period. Following 
the renewal of operations it was 
announced at the plant that two 
new departments were to be added 
within ten days, with a view to 
increasing production the 
coming year. 

It was stated that several men 
had applied for employment this 
week, and it is said new help will 


be added with the addition of new 
departments. Some new equip- 
ment will also be added during the 
next few weeks, and the plant will 
continue running on day and night 
schedules. 


Y., Jan. 
Company 
operations 


Cohoes, N. 
Ford Motor 
Island 


at 
resumed 
week after 


for 


during 


— | sedan, 


ELCAR SALES SET 
RECORD IN 1925 


, Dealer Organization Is 
Expanded 30 P. C. 
During Year 


New York, Jan, 11.—The 
largest sales in the history of Elear 
since the pioneer 
company was re- 
organized have 
been reported for 
1925 by F. B, 
| Sears, president 
| of the Elcar Mo- 

tor Car GWompany; 
Elkhart, Ind. 
Expansion of the 








dealer organiza- 
tion has also 
been accom- 


F. B. Sears 


plished during 
the past year, a 30 per cent. greater 
area being covered by retail out» 
lets than during 1924. 

Prospects for the new year aré 
the brightest ever for Elcar, Preste 
dent Sears stated. The new series 
of 8s has been materially improved, 
he declared, and should” pave the 
way for further sales advances, 


the practicability and 
utility of the eight-in-line prin- 
ciple,” said Mr. Sears. “The pube 
lic was quick to respond to the 
urge of investing in this model, 
which includes the best units ob= 
tainable at an attractive price. Our 
production, due to popular dé= 
mand, will naturally recognize thig 
trend, though we will continue t@ 
make sixes and nen” 


Space Lack Limits 
Buick Show Exhibit 


New York, Jan. 13.—‘Because 
| of limited space at the show, the 
display of the Buick Motor Come» 
pany unfortunately is not wholly 


recognize 





__.|representative of the Buick line,® 


lA. L. Newton, sales manager of thé 
local branch, said yesterday. 

| “Only closed models are to be 

exhibited, while the Buick sport 

|; models and open cars had to be 

¥! left out. Therefore the Buick 

| Motor Company is displaying at 

its salesroom on Broadway at 

55th Street the entire Buick line 

of 16 models. This includes six 

standard models—the five-pase 

senger two-door sedan, the two« 

| passenger roadster, five-passene- 

| ger touring, two-passenger coupe, 
five-passenger sedan, and foure 

passenger coupe. 

“The ten master models are fives 
two-door sedan, two= 
passenger roadster, five-passengeP 
touring, five-passenger four-door 
four-passenger coupe, sevene= 
passenger sedan, five-passengeP 
| brougham sedan, country club speé« 
cial, three-passengern sport roads 
|ster and five-passenger sport toure 
ing. 


passenger 


'ROBE MOTOR CORP. TO 
FACE CANCELLATION OF 
COMMON STOCK CHARTER 


Richmond, Va., Jan. 13 (U. B 
P. S.).—The Robe Motor Corporas 
tion of Nansemond Post Offica 
Suffolk, has been summoned by 
the state Corporation Commission 
to appear before that body on 
January 15 to show cause why the 
authority granted it in Septeme 
ber, 1923, to sell $100,000 of its 
common stock in Virginia should 
not be canceled. 

The rule declares that: “Coma 
plaint has been made to the com= 
mission that the purpose fop 
which the corporation was formed, 
that is, to manufacture automoe 
biles, has failed, and no pateng 
covering the spring construction 
above referred to has been granted 
to W. B. Robe, and the company 
is in an unsatisfactory financial 
condition.” 





LEASES Two FLOORS 
Indianapolis, Ind., Jan. 13.—Thé 
Duco Corporation of Indiana, Inc, 
state distributor for Duco finish, 
has leased two floors of the plant 
formerly occupied by Cole Motor&® 
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Dealer Activities 





PACKER MOTOR CO. WINS 
1925 STUDEBAKER CUP 
Glendale, Cal., Jan. 13.—The 
Studebaker Corporation of Amer- 
ica, through Vice-President Paul 
G. Hoffman, has just presented 
to Robert L. Conover, as vice- 
president and sales manager of 
the Packer Motor Company, Inc., 
a targe silver cup emblematic of 
the company’s victory over all 
other dealers in Southern Cali- 
fornia and Artzona in the cffi- 
ciency and sales contest cover- 
ing the past year. The presenta- 
tion was made at a dinner in Los 
Angeles attended by all dealers 


/ 





in the térritory covered by the 
Los Angeles factory branch. 
ESTABLISHES USED CAR 
FIRM IN SPARTANBURG 
Spartanburg, S. C., Jan. 13.— 
J. FE. Goodwin, formerly con- 
nected with the Spartanburg Nash 
Company, has just opened the 


Spartanburg Used Car Company on 
Magnolia Street to engage in the 
buying and selling of used cars 


STAR AND DURANT SALES 
MOR DALLAS, TEX 

Dallas, Tex., Jan. 13.—Organiz- 
tion of the Dallas Auto Sales Com- 
pany, Inc., and its appointment as 
Star and Durant dealer here, is an- 
nounced by J. F. Roark district 
sales manager for Durant Motors. 
The concern has taken a long term 
lease and extensively remodeled a 
building at 2801-9 Commerce St., 
xeorge Q. Youngblood, president, 
and H. O. Abel, vice-president and 
general manager, comprise the new 
concern. Both are well known in 
the Dallas aut ive trade 


WILL SELL h.....0f CARS 

IN NEWARK TERRITORY 
Newark, N. J., Jan. H. 

Richardson has joined his father, 


3.—t’. 


| ASSOCIATE DEALERSHIP 

| FOR NASH-AJAX CARS 

| Grand Rapids, Mich., Jan. 13.— 
|The Nash-McKeough Motor Com- 
|pany has just announced the ap- 
pointment of the Rebentisch Motor 
Company, Madison Square, as asso- 
ciate dealers for Nash and Ajax 
cars. 


STUDEBAKER FIRM 
SOLD IN PENDLETON, ORE. 
Portland, Ore., Jan. 13.—The 
business of Wallace Brothers of 
Pendleton, Ore., Studebaker dis- 
tributors and dealers for eastern 
Oregon and castern Washington, 
has just been purchased by A. S. 
Foster and Clyde Richey of 
Walla Walla, Wash. The terri- 
tory covered includes six coun- 
ties in Oregon and two in Wash- 
ington. 


NAMED HUDSON-ESSEX 
DEALER IN ATLANTA 

Atlanta, Ga., Jan. 13.—John W. 
Lloyd, for many years a prominent 
member of the automobile indus- 
try here, hag just been named sa 
metropolitan dealer for Hudson 
and Essex cars, according to an- 
nouncement by Goldsmith-Becker, 
Inc., distributor. The Lloyd sales 
and showrooms are at 
ton St 


NEW STAR AND DURANT 

Columbus, O., Jan. 13. (U. T. P. 
S.).—Charles Knapp, formerly a 
dealer at Worthington, O., for four 
years, heads the Knapp Motor 
Sales Company, 39 North 4th St., 
this city, which will handle the 
Star and Durant cars. 


FORD DEALERSHIP SOLD 
IN SANTA ROSA, CAL. 
Santa Rosa, Cal., Jan. 13 (U. T. 





V. S. Richardson, in the formation 
of the Richardson Sales and Ser- 





vice. to act as representatives for 

the Kissel car in Newark and sur- 

rounding territory. 

BUYS FORD DEALERSHIP 

IN MEMPHIS, TENN. 
Memphis, Tenn., Jan. 13. Ar-| 

thur J. Doyle is now sole owner of 

the Universal Car Company, Ford 

dealership, at 234 Jefferson Ave., 


and the name of the firm has been 
changed to Arthur Doyle Company. 


} 


i Sales 





ifor 


P. S.).—The Fahrner Motor Com- | 
pany, local Ford dealers, has just 
been sold today by V. H. Fahrner | 


to L. H. Cover and 4. M. Lewis of | 


Sacramento. 


WiLL SELL CHEVROLET 
;}CARS IN UKIAH, CAL. 


Ukiah, Cal., Jan. 13 (U. T. P. S.). 
—The Northern California Motor 
4th and Commercial Streets, 
has just been named one of the 
authorized sales and service units 
the Chevrolet motor 


‘city. 





| IMPROVEMENTS 





DISPLAY ROOMS READY { 
Wash., Jan. 13.—The 
& ells-Chevrolet Company is now 
occupying its new display rooms 
for used and new cars at ist and 
Adams Sireets. Until March 1 


the old location, 916 West 2d 
Avenue, will also be retained. 
Other departments of Wells- 
Chevrolet expect to move to the 
new location in t February. 


OPENS NEW “GARAGE 
Olympia, Wash., Jan. 13.—The 
Auto Shop, Vancouver, Wash.. 
tributor the Paige and Jewett 


Spokane, 


dis- 
for 
. cars, is celebrating completion of 
its new brick garage, which is on 
the site of a frame one formerly 
occupied by the company. It cost 
$8,000 to build, and contains a 
large repair room, stock room and 
show room. S. J. Wassenar is pro- 
prietor 





ONE-STORY SHOWROOM 


Columbus, O., Jan. 13 (U T. PB 
S.).—Work hag seen started on 2 
modern showroom and service 
station on East Broad Street, to 
be occupied about May 1 by the}! 
Madden-Atkinson Company, cen. | 
tral Ohio distributor for the Paige | 
agd Jewett cars. The concern is 
now located at 399 Main St., with} 
a branch at 740 North High St 
The new building will be 52 
187% feet and one story h'gh 





by | 


NEW HOME COMPLETED i 
Biloxi, Miss.. Jan. 13.—A 
home has just been completed 
the Biloxi Auto Company, 


Wrekson 


new | 
for | 
on Fast | 


Street. 


CHANGES SALES QUARTERS 


Chicago, Jan. 1%4.—Jack’s Sales 
jand Service, Rickenbacker and 
Rollin dealer, has opened a new 


salesroom and garage at 
Lincoln Ave. The building is 50 
by 127 feet. and the garage has a 
25-car capacity. 
is proprietor. 

business ws at 


The old place of 
2115 Larrabee St. 


44 Hous-| 


| 


| delivery of 





Incorporations 











NEW YORK STATE 

Albany, N. Y., Jan.  13.—Certificates 
of incorporations just filed with the secre- 
tary of state include:— 

White Way Taxi Corporation, Manhat- 
tan, $50,000; to conduct taxicab business: 
Joseph Lifschen, 914 Hoe Ave., Bronx, 
Dora Levine and David Greenfield. 

Pollard-General Company, Buffalo, 


$50,000; to manufacture ‘automobile tires; 


H. C. Lonergan, Benjamin Reisman 
and A. G. Weinberg, 216 Erie County 
Bank building, Buffalo. 


Yelick Motor Renting Company, Man- 
hattan, $10,000; to operate trucking busi- 
ness: Paul Cohn, Sidney Felber and Philip 
Poger, 1457 Broadway. New ork. 

Bruege and Zahn, Inc.,_ Brooklyn, 
$10,000; motor vehicles; P. E. Brugge, 
1555 97th St.. Woodhaven, L. IL, H. F. 
Zahn and F. F. Zahn 


Stoner and Health, Inc., Manhattan, 
$20.000; radio, electric and automotive 
supplies; P. W. Mack, Douglas Manor, L. 
1, W. W. Scharp and George W: Hoehn. 

Koren and Faur,  Inc., Brooklyn, 
$10,000; motor vehicles; Morris M. Koren, 
538 Hinsdale St., Brooklyn, and Joseph 


and Alice D. Faur, 

Shondy’s, Inc., King’s county, $20.000, 
dealers in automobile accessories; Lazarus 
and Rose Weinstein, 1577 St. Marks ,Ave., 
Brooklyn, and Morris Weinstein. 

Cc. E. Wemett Co., Inc., Livonia, 
Livingston county, $50,000; to sell hard- 
ware, farm implements, automobiles, 
seeds, appare! and motorists’ conveniences; 
Cc. E, Wemett, N. T. and A. E, Jennings, 
all of Hemloc 

Metropolitan ’ Distributors, Inc., New 
York city; 4,000 shares preferred stock 
$100 par value and 8,000 shares common 
stock no par value; to manufacture 
automobiles, trucks. etc., for transfer and 
s; Charles L. Greenebaum, 


625 West 49th St., New York, Irving B. 


Babcock, 5801 West Dickens Ave., Chi- 
cago, and Daniel G. Arnstein, 614 West 
131st St... New York, 


Lo Garage Corporation, Bronx, $20,000; 


to conduct automobile business: P. and 
Anna O'Connor, 138 Alexander_ Ave., 
Sronx, and Isidor Levin, 162 Convent 
Ave.. New York. 

Grayward Trucking Company, Inc., 


Brooklyn, $10,000; 
business; Samuel 
Boulevard, Brooklyn, 


to conduct automobile 
Gubernick, 164 Linden 
Ike Washington and 


Graham Lubin. 

Mortimer Trucking Corporation, New 
York city, 40 shares preferred stock $50 
par value and 200 shares common stock 
no par value; C. A. Ripperger, 154 Bay- 
side Ave., Flashing. and R. L. and E, H. 
Mortimer. 

H.“W. Henry, Inc., Port Henry, $60;000; 


station and automobile 
Jenry, H. W. Henry and 


gasoline filling 
storage; E. C. 
G. C. Henry. 
Berkowitz Auto Renting and 
Company, Manhattan, $20,000; automo- 
bile and garage business; Henry Berko- 
witz., 248 East 2d St., New York, Charies 
Schubert and Jack Eisenmeyer. 
Luke-Gagne Chevrolet, -Inc., Cohoes, 
$20.000; automobile business; Wilmer T. 
and Bertha T. Luke, 6 DeCamp Ave., 
Schenectady, and Ernest H. Gagne. 
Claygior Corporation, Brooklyn, 
$10,000; Adoiph and Maurice 
Peltz, 23 Norwood Ave., Brooklyn, and 


Supply 


trucking; 





| 


| and 


$25,000; 


car in this} 


| manufacture 


| Chambers 


2231-33 | 


} 
j 
| 
| 


| $ 


J. A. Dvoratchek | Hie, eye See Charles Seese. 


Louis. Goodfiend. 
Charmag Holding Corporation, Brook- 
lyn. $50,000; garage and realty business; 


Harris Segiin and Charlies Lebowitz, 189 
Montague St., Brooklyn, and Belle Levy. 
Bend-Wein Hoiding Corporation, Man- 


hattan, $100,000; real estate and auto- 
mobile business; Rose Pincus, L. Passman 
R. Nackenson, all of 1133 Broadway, 


New York. 

Wagner and Reed, Inc., 

manufacture vehicles, 

appHances, ete., gpteenense 
radio. ete.; Frank Reed, 93 
New York city, Eugene Wagner and 
Mei. 4 

Barney's Auto Parts New York Branch, 
Manhattan, 100 shafes no par value; 
Barney and Ruth Ettman, 1678 Broadway, 
and Meyer Machlis. 

Dookorn Garage 


Manhattan, 
engines, 


Cerporation, Kings 
county, $20,000; Louis Jay, A. L. Kraut 
and E. H. Taussig, all of 305 Broadway, 
New York city. 
Champion Taxi Shade 
Company, Inc., Manhaitan, $10,000; to 
storm curtains for—taxi- 
Calogero Giudice, 1391 Gates Ave., 
Anthony Vaccaro and Vincenzo 


Manufacturing 


cabs; 
Brooklyn, 
Rumore. 

D. and R. Auto Products Company, Inc., 
Queens county, stock increased from 
$2,000 320.000; D. H. Brown, 61 
St.. New York city. attorney. 


INDIANA 
indianapolis. Jan. 13.—Articles of in- 
corporation have just been filed with the 
secretary of state as follows:— 
Lafontaine Auto Company, Lafontaine. 
$6,600; general garage business and deal 
in Ford automobiles; Elmer E. Sutton, 


to 


New Evansville Oi], Inc., Evansyiile, 


20, 000; deal in gasoline and ~petroleum 
products; Max lL. Mayer, Robert T. Wil- 
Williams. 


liams and Pearle L. 














rN NEW fourteen neory 
fireproof siructure contasung 
every modem convenience 
Capacity 1,034 

The location is unique: 
subway, clevaied, street cars, 
busses, al! at door. 











| ” RATES 

‘3 Room, private toilet $2.50 

| Single Room with bath 3.50 
Double Room withbath 5.00 





M. P. Murtha, Gen. Mgr. 










heiale Parking Space 






































Personal Items 





RICE-DAVISON WEDDING 

Flint, Mich., Jan. 13.—James 
Rice, sales manager for the Mat- 
thew Davison Company, Chrysler 
distributor for many Michigan 
counties, and Miss Mary Helen 
Davison, daughter of Mr. and 
Mrs. Arthur M. Davison, were 
married Friday. Mrs. Rice was 
attended by Mrs. Bryon. Foy, 
daughter of Mr. and Mrs. Walter 
P. Chrysler, as matron of honor, 
and her sisters, the Misses Vir- 
ginia and Elizabeth Davison, as 
bridesmaids. 


LUSK BACK AT OFFICE 


Grand Rapids, Mich.,. Jan. 13.— 
Frank R. Lusk, manager of the 
Grand Rapids Overland Company, 
has just returned to his desk after 
a week’s vacation spent in Quincy, 
Ill, where he formerly resided. 


ILLNESS CONFINES EVANS 


Kansas Ofty,. Jan. 13.—Lynn B. 
Evans, newly appointed manager 
of the factory branch of the Stude- 
baker Corporation in Jacksonville, 
Fla., has been confined to his home 
here for five weeks with pneu- 
monia and other complications. He 
was to enter upon his new duties 
the first of the year, but became 





M’GLEN IN $100,000 CLASS 


Spokane, Wasb., Jan. 13.——K. S. 
McGlen, Federal truck salesman 
of the March-Strickle company. 
has just been awarded member- 
ship-in the $100,000 Federal Star 
club, having sold more — than 
$100,000 worth of trucks in the 
past year. Only two other Federal 
salesman in the Northwest, ‘both 
living in Portland, made the club 
and Mr. McGlen said there are only 
51 members in the United States. 
He receives a trip to the factory 
for his achievement. 


COLT SPEAKS FOR RADIO 

New York, Jan. 13.—William’ L. 
Colt, president of Colt-Stewart 
Company and president of the Au- 
tomobile Merchants’ Association of 
New York, represented the auto- 
mobile industry Thursday evening 
in a talk in:the Broadway Associa- 
tion series, broadcast through sta- 
tion WMCA. His subject was “The 
Influence of the Automobile on 
Transportation.” 


GARFIELD ON VISIT 4 


Portiand, Ore... Jan. 13.—Chase 
Garfield, Chrysler dealer, who_re- 
turned recently from Los Angeles 


and other southern California 


ill shortly after his appointmen. /points, has left for-the East. 








Attractive 





EXECUTIVE WANTED 


An executive is required at one of our plants to act in 
the capacity of viceepresident and general manager. 
salary with an opportunity for the proper 
party to acquire an interest in the company. Replies 
treated in confidence. Address Mail Attention President. 


Charles Schutte Body Co. 


Lancaster, Penna. 
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OFFICES AND FACTORY 
SOUTH WEST END AVENITIE 
LANCASTER 


PENNSYLVANIA 
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HE WIRE WHEEL CORPORATION OF AMERICA’S exhibit at 
the Automobile Show, featuring a comsplete display of the vari- 

ous automotive wheels manufactured by the company under the 
Buffalo trade mark. R. C. Long, sales representative at the show, 


is shown with the exhibit. 




















Exhibitors Enthusiastic 


Over Public Interest 


EW YORK, Jan. 13.—Optimism reigned on every hand 
after the second trade session 
this morning. The overwhelming consensus is that this is 
the greatest buying show within the memory of the oldest| 


among the car exhibitors 





salesman. 


Where in former years so 
great a proportion of the visi- 
tors were merely “lookers,” in- 
tent on feasting their eyes but 
making no serious move towards 
unlimbering their check books, 
at the present show nearly all 
have come with the intention of 
selecting an automobile, or, if 
they are dealers, of choosing a 
line to handle. 





More actual business is being 
transacted than the first part of j 
any former show has seen, and as/| 
the week progresses it is expected | 
that the fixing of signatures on} 
dotted lines will proceed at a con- 
stantly accelerating pace. 

Today’s session was a repetition 
of Tuesday's, with crowds of people | 
in the booths all day long. Look- 
ing down from the balcony! 
above the main floor, the panora- |} 
ma that spread below was a con- 
stantly surging mass of humanity, 
through which the cars gleamed as 
in a black setting. i 

The result of this interest has 
been the securing of long lists of | 
likely prospects by almost all the! 
exhibitors, in addition to many im-! 
mediate sales. 

Dealer attendance, also, 
exceptionally encouraging. In | 
booth after booth word was given | 
that wholesale business was boom- 
ing—dealers already representing | 
the lines were ordering heavily and | 
new dealers contracting to take on! 
representation of the lines. | 

Not only is this phenomenal in- 
terest being manifested where new | 
and spectacular showings are being | 
made, but also in the booths where 
familiar lines with little recent} 
changes are on view. This can only 
be explained by the fact that all! 
the 1926 lines offer superlative ' 
value and attractive money-making | 
possibilities. 


The Buick space, at the head 
of the stairs from the entrance, 
@ position by reason of 
having done the greatest volume 


hes been } 


won 


of business in 1925, was contin- 
uously busy yesterday. G. W. 
Wheeler, wholesale represent- 
ative of the New York branch, 
reported many buying inquiries, 
a large number of prospects 
listed, and a considerable number 
of sales. On Saturday, Mr. | 
Wheeler stated, more orders were | 
taken than in three days last | 
year. 
8. R. Thorne, district represent- | 
ative of Willys-Overland, Inc., de- 
ribed how things were going by | 
eclaring they were literally ' 
mped with orders. The new 


model 70 was the object of univer- 
sal interest, he said, and orders 





| 
| 
| 
| 
| 
| 
} 
| 
| 
| 


i 


| 


for it have been pouring in since ; 


the show opened. 
has been particularly keen, prac- 
tically all the Willys-Overland 
dealers in the locality having been 


Dealer interest | 


in to order cars and many new! 


FREE 





A Latest Velie 


Closed 


Model 


To the Person Who Gives 
It the Best Name 


This entirely different 


and interesting creation 
is now being exhibited 
at the Automobile Show. 


See The Aristocrat 
At Space B7 
Suggest a Name for It 
For the best name, we 
will give licate of 

the | a 


; el, fully 
equipped. 
—A Better type of Car 


Avery different and or- 
= combination of 
uty, Performance 


and Dependability. 


Gtudy the New Non- 
Vibration Motor 


Possessed of zomerkebly 
increased Power, Speed and Ac- 
orm om while retaining the 
alled flexibility, quietness 
ond ong life for which the Velie 
been noted. It is abso- 
lutély Vibrationlese 
Should two or more persons sub- 
mit the name selected as best, 
each will receive a car identical 
with that offered. Answers must 
be received by March 31. 


| Velie Motors Corporation | 


Moline, Ill. 


VELIE 








dealers. signed up. On Saturday, 
he stated, 47 cars were sold. 

Another enthusiastic official was 
H. M. Porter of Hupp. Mr. Porter 
is the wholesale manager, and 
spoke particularly of that class of 
business. Much new representa- 
tion has been secured, he states, 
and the allotment of cars for this 
territory for January and Feb- 
ruary has already been entirely 
exhausted by the orders received. 
He describes this show as one of 
the best buying affairs he has ever 
attended and says the results are} 
running far ahead of last year. 
Retail business he reports as be- 
ing exceedingly active. 

G. B. Rockwell, factory rep- 
resentative for Chevrolet, and in 
charge of the Chevrolet booth, 
reports considerable publ.c and 
dealer interest so far, but feels 
that the best is yet to come. He 
thinks that the latter part of the 
week will see the biggest amount 
of actual buying. Many people, 
he says, have examined the lac 
but have put off a decision for a 
few days. Inquiries from dealers 
in regard to taking on the Chev- 
rolet line have been numerous, 
he states. 

A Franklin representative, H. H. 
Deutsch, described results to date 
jas extremely flattering. In his long 
|eonnection with the industry, 
Mr. 
{much evidence of buying desire on} 
| the part of the pupite. While not 


says | 
Deutsch, he has never seen 89 | 


all visitors to his booth are pros- 
pects for a car in the Franklin 
price class, practically all, he states, 
are prospects for some car. Last 
year's results, according to Mr. 
Deutsch, are completely dwarfed 
by the business that has been pour- 
ing in at this show. 

The Paige-Jewett line has been 
the object of continued attention by 
both dealers and public, says a fac- 
tory representative, G. L. Reynolds. 
He also reports that people this 
year are coming to buy rather than 
|merely look. Both the new lines, 
he states, are going over well, and 





a | 


pects had been listed tn consid- 
erable numbers, Particular in- 
terest is being displayed by visi- 
tors in the cut-away Dodge 
chassis and the new coupe, wh.ch 
occupies a conspicuous place in 
the exhibit. 

From the experience of the men 
in the booths to date, the public is 
in a buying mood, as far as auto- 
mobiles are concerned, and the 
prospects for the rest of the show 
and for 1926 business are exceed- 
ingly bright. 


NEW MILLER DEALER 
Jamestown, Jan. 13.—Jacob 





| from the many inquiries that have 


| been made a long list of likely buy 
| prietors of City Garage, Ine., 

during | 
j ty 


ers has been secured. Much dealer 
jinterest has been 


| the two trade days, 


evinced 
he says. 
Chrysler booth | 
‘’s headquarters | 
brought | 
at the | 


Inquiry at the 
j}and at the company 
in the Hotel Commodore 
the report that business 
|show has been extremely active, | 
|especially as regards the new Im- |} 
| perial 80. Retail sales of this car | 
|have been recorded in great vol-j} 
ume. } 

A Nash representative, in the ab- 
sence of officials in charge of the! 
booth, did not like to be quoted, | 
but expressed himself optimistically 
in regard to the number of sales | 
and inquiries. 

Several Dodge salesmen told of 
making a number of retail sales 
| already and reported that pros- 


Weinstein and Phillip Lobock, pro- 


have 
as Chautauqua coun- 
distributors for Miller tires. 


been selected 





Ss (APEX 


“Harnessed Economy” 


“TRULY A GASOLINE SAVER” 


It’s a KNOCKOUT for the 
FORD, DODGE, 
CHEVROLET and 
WILLYS KNIGHT 
Dealers Literature for the Asking 


APEX SUB-CARBURETOR COMPANY 
2333 North Illinois St., 
Indianapolis, Indiana, 

















hour. 


A triumph 


1296 Bedford Ave., 


7 ° 


CAR 





E. F. CHEVALIER, West New York, N. J. 
PETER P. SMITH SALES CORP., Jersey City, N. J. 


Rickenbacker 


90 M.P. 


§ In the Rickenbacker booth at the Auto- 
mobile Show you will see the fastest stock 
model exhibited this year. 


§ This model has a 100 Horse Power motor 
that will develop better than 90 miles per 


§The magnificent body design is a most 
unique creation — both in full stream line 
effect and striking color combination. 


of coach-craft! 


§ You haven’t seen the Automobile Show 
until you have seen the beautiful new 


Rickenbacker. 


GARLAND AUTOMOBILE COMPANY, 43 W. 63rd St., New York City, N. Y. 
GARLAND AUTOMOBILE CO. 


EASTERN T. H. F. 


Brooklyn, N. Y. 22 Elizabeth Ave., 


WORTHY 


. 


J. B. TEETSEL, Paterson, N. J. 


MOTORS, INC. 
Newark N. J. 


LTS NAME 
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Canada’s Auto Export 
Trade Makes Big Advance 











Montreal, Jan. 13.—Canada’s ia 
port trade in automobiles has} " ae 
Brown apace during 1925. Statis- | Nigeria in Need of | 


“Fool Proof” Auto | 


tics of exports just issued from Ot- | 


tawa indicate that during the} one 
twelve months to November 30, | | 
1925, the value of exports of pas- | Washington, Jan. 13.—Nige- 
senger and freight automobiles and || Tia, in West Africa, is develop- 
parts amounted to no less a sum || ing its market for automobiles, 
than $38,113,694. || but “needs a cheap car that 

This total compares with the|] should be, as far as_ possible, 
value of $32,476,073 established for |] fool-proof,” the Department of 
similar exports in the _ twelve Commerce was advised today. 
months ended with November, | In all the large towns “such 
1924. More and more is the Do-|] a car would be sold in numbers 
minion’s export trade in automo- |] if it could be obtained as cheap- 
tives taking a place of real im-|] ly as the Ford is sold in Amer- 
portance in the country’s trade |] ica,” the report states. 








structure, and this will continue as | 





long, at least, as the favorable 
British preferential tariffs are in D P t C Sh 
effect. u on 0. OWS| | 


The year’s exports of passenger 
cars included 56,210 cars, valued New Spring Design 
at $26,913,460, as compared with{| | _ 
45,639 cars, worth $23,012,964, ex- 
ported in the preceding twelve New York, Jan. 13.—Radical de- 
months. partures in chassis design are ed 

In the case of freight cars the | hibited for the first time at any 
export trade was also heavier, there | Show here this week, having just 
being shipped out of the country been adopted on the du Pont car. 
in the year a total of 15,698 trucks, Spring arrangements are entire- 
having a value of $5,095,352, com-|1¥ different from any past practice | 
paring with the 13,366 trucks, val-|2m2d rubberized fabric is used in| 
of metal in the spring} 








ued at $4,715,427 shipped out in| Place 
the preceding year. shackles. Conforming to the very | 
p- latest engineering practice, the 


The value of parts exported dur- 
ing the year was $6,104,882, an in- 


fixed end of the spring is at the 
jrear and the free end is in the 





crease during the year from $4,- Se r " . 
147.682. front. A striking innovation is the 
From the foregoing it will be| US of a tension shackle of Belflex 
’ : construction at the free (front) 





seen that this trade during the past 








year had beén particularly satis- end. Visiting engineers have been 
factory and reflects the growing carefully studying this new devel- | 
attention which Canada is receiv- opment. ’ 
ing-from automotive manufactur- L. F. Hosiey, sserermeianiae of the du | 
ers as a field of production from Pont Motors Corporation, ce 
which to tap a most valuable ex- | ‘The reason for the shackling | 
port market. |of the springs at the front end and 

As ar illustration of the extent | | pivoting at the rear is to meager 
of this market it can be statea | the influence of the spring action 


on the steering. No car equipped | 
| with Belflex shackles has ever de- | 
veloped ‘wheel shimmy,’ even with | 


that during the month of Novem- 
ber Canada shipped passenger, 





freight automobiles and parts to| a ; | 
ie ; I |balloon tires and at the highest 
some sixty countries the world over. | i 
rl : o_o s. 
The following table affords a} 
: ps ° set “This is only one of a number | 
comparison of Canada’s automotive ti 
, ‘i of new elements in the design o 
exports for November and the the latest du Pont.” 
} . 1e a Ss C Ont. 
twelve months ended with Novem- | 
ber:— re peas ———n 
Passenger Cars Freight Cars 
No No. Doll 
November 1925 a 7.659 1,664 672,1 3 | 
Oct »ber, 1925. cade eWee Wd 6,229 1,747 6 | 
‘ets we. 1924 . 4.352 1,453 5 
12 Mi ) CL ee FA Spe 56,210 15,698 5,095 
fe Seat, $ TORE oi ccicecawess 45,629 13,366 4,715 
P To Expo j 
No No Doll | 
: November 5,136,856 | 
Oo r a ee ees 4,578,529 | 
Novemher, 1924 2,802,702 | 
12 Months, 1925 38,113,694 
12 Months, 1924 32°476,073 | 








$175,000 WAREHOUSE 
PLANNED BY FIRESTONE 


USED CAR GUARANTEE 
HELPS SELL FORDS 





Chicago, Jan. 13.—A novel guar- Akron, O., Jan. 13.—It was an- 
| 


|nounced this week by officials of 
Tire and Rubber 


antee system has proved itself dur- 


ing the past year, according to Ray|the Firestone 


Huene, used car manager for the} Company that a contract will soon 
Charles J. Dempsey Company, | be awarded for the construction of 
Ford distributor here. A ninety- | @ fabric warehouse that will cost 


day guarantee is given with every | over $175,000. 

used car sold, only two conditions| According to Firestone officials, 
governing the bond: that the carj|the present facilities are too small 
be in the same condition as it was|to take care of the needs of the 
when delivered, except for natural |company, and thus the necessity for 
wear and tear, and that the buyer/|the new building. It will be located 
pay $1 for each day he has retained | next to Plant No. 1 and will be 
the car. ; used to store raw materials. 

The percentage of cars returned A small building known as Fire- 
on this basis is very small, Huene} stone Building No. 21, put up by 
Says, and brought them the biggest|the Firestone force along with an 
year of their career in 1925. outside construction company, is 

erase oa practically completed. This build- 


NEW AUTO TAX SYSTEM IN | ing is used to treat raw materials. 
MICH. NETS $14,526,000) 





| 


Lansing, Mich., Jan. 13.—Auto- 
mobile license receipts in Michigan 
for 1925 amounted to $14,526,001, 
according to figures released by 
Charles Deland, secretary of state. 
The new tax system last year 


AUTOMOBILE 
SALESMANSHIP 


Don’t stay chained toa desk. 
Selling cars is pleasant work, 








netted more than $2,000,000 more| | J -sadey money to man who 
revenue than the old tax based on} | a cdl ly welts Sev tees 


horsepower and weight of vehicles. | | 


The weight tax netted $13,356, | Dek i Fuk Be 











last year, title fees of $1 totaled Please send folder ¢ 

elling hi enrol 
$616,858, and petty fees yielded in “Automobile Salesmanship.” ” , 
$552,677. The counties of Michi-| + tne 
gan received $6,000,000 of the total|| Address. 








in proportion to the amount taken 


‘duction of 130 per cent. for 
/1925 over 1924 by Graham 
| Brothers, 
| Brothers, Inc., 








| 
| 
! 






in in each county. 








PRODUCTION HIGH 
AT GRAHAM BROS. 


Truck Output for 1925 
Was 130% Over That 
For Year Before 


EW YORK, Jan. 13.—An 
increase in truck pro- 


LINT ARISTOCRATS—Closed model exhibit by Flint Motor Com- 
pany provides one of the attractive crowd-drawing displays 
at the auto show this week, 











now a unit of Dodge 
was announced 
at the Show today from offi ‘ 

| 





| cial figures of the company. 

The output 
at Detroit, 
ton, Cal., and 


for 
Evansville, Ind.; 


the four plants 
Stock- 
Toronto, Ont., for 
the year just closed was 24.306 
trucks, compared with an even 
/ 11,000 trucks in 1924, 

The 1925 output shows an in- 
crease of more than 920 per cent.| Q=_—— 
over that of 1921, the year in 








which Graham Brothers completed work at once and in a few min-| designed for differnnt industries 
an arrangement to power their utes the 12,000th machine stood|such as coal, oil, bottling works, 
trucks with Dodge Brothers’ en-| °°o™Pleted. laundries, bakeries, road work, 

Graham Brothers rank first in| farming and dairy products. 


jgines and market their product 
;}through the Dodge Brothers’ dealer 
organization. 


Through the research department, 
which studies the motive needs of 


the production of 1%-ton trucks 
and second in the production of 1% 





When it was found that totai|#"2@ 1 tom trucks combined. An-|/each industry, the trucks are con- 
| production on December 31 at the other feature of this company is} structed on special designs to meet 
Graham Brothers’ Detroit pjant | the production of trucks especially ' these needs. 








the | 


to 


was an odd 11,999 trucks for 
year, a force of men was put iy y Is A PITY TO 
BE CLOSED IN 


LIKE THAT 





ON A NICE DAY 


CAR RENTERS PROTEST 
“COMMERCIAL” PLATES | 


Lansing, Mich., Jan. 3.—Op- 
erators of drive-it-yourself auto- | 
mobile companies in Michigan are | 
objecting to the secretary of state | 
relative to the requirement that | 
their automobiles must have li- | 
cense plates marked “commercial.” | 

They say their business is being | 

j 








| 
| 
| 





—— 


drive with the roof of the car over your head enveloped in dust—smoke—heat 
—-monoxide gas generated by your motor and those on the road. Enjoy the freedom 
of the open spaces. Drive with the stars over your head. We have invented a 
top that converts a Sedan into an open car in less than a second, 


Why 


inj r ti onilatiar i 9 s i i 
njured by the regulation, in that | A Model of Our Invention, Mounted on 6-Cylinder Car, Awaits 
those who rent the cars sometimes | Your Inspection 
desire to create the impression . Automobile Manufacturers are especially invited to see this great invention. 
that they are the owners of the! t is fully developed and past the experimental stage. 
machines. P The above advertisement will be run in the Philadelphia papers. 

The secretary of state has sug- 


C. APPEL, AUTO TOP MANUFACTURER, 


1000 North 7th Street, Philadelphia, Pa. 
Open evenings till 9. Phone Market 5196. 


gested that some of the companies | 
file a friendly mandamus suit 
test the regulation. 


to 

















asian Body Corvoration 
Detroit, Michigan 


OPERATING 


Ecorse Steel Plant 


for the manufacture of 
Automobile Chassis Frames. 


J. W. Murray Manufacturing Company 


Manufacturers of Fenders, Hoods, Gas Tanks 
and other Sheet Metal parts for Automobiles. 


Dietrich Incorporated 


Manufacturers of Custom-built bodies 
for fine Automobiles. 


i 
Dependable Motor Car Bodies 
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Show. 


the photograph below. 





HE BIG CONTINENTAL MOTORS exhibit at the Automobile 
Automotive engines of all sizes and designs are attract- 
ing much attention from the crowds in attendance. A. R. Baird, sales 
engineer, and D. C. Evans of the Continental Company, are shown in 




















In “‘Ne 

New York, 13.—The 
Paige which is appearing exclusive- 
ly at the Auto Show for the present, 
in advance of its general introduc- 
tion late next month, marks a dis- 
tinct departure from the previous 
cars of the Paige the 
changes are strictly in line with the 


Jan. New 


line, yet 


maker’s new policies, as exempli- 
fied in the recently presented New- 
Day Jewett. 

The Paige, as well as the Jewett, 


3 might be termed a “new-day” auto- 


ay 


t 


mobile, both cars having been de- 
signed to meet changed conditions 
in motoring that have come with 
the tremendous increase in the us2 
of automobiles, and the 
problems of traffic congestion. 
The new Paige was expressly de- 


signed to achieve compactness and} 


ease of handling, and this improve- 
ment has been matched with an in- 


crease of interior space and cam-| 


fort and performance ability. 

For the first time the Paige now 
is available at a price that makes 
it a formidable contender in that 


very popular class of cars selling | 


at $1,500 to $2.000. Previously, it 
was in the higher price class, 
$2,295 for the sedan de lurve and 
2,840 for the seven-passenger 
sedan. 

The new models so far an- 
nounced, with their prices, are as 
follows: Standard sedan, five pas- 
sengers, $1,495; de luxe sedan, five 
Passengers, $1,670; sedan, seven 
passengers, $1,995. 

Models in preparation are the 
touring car, limousine, and others 
not yet definitely determined. 

The new Paige is entirely dif- 

ferent from all previous models 
made by the Paige-Detroit Motor 
Car Company, but follows closely 
the traditional Paige lines and 
construction long in use in both 

Paige and Jewett cars 

While lying between the two 
previous models of the Paige and 
Jewett, the new car is essentially 
an improved Paige, of 
wheelbase. The engine is now 3% 
inches in bore, 
inches. This change has effected 


‘ economies of manufacture and op- 


eration, yet owing to improvements 
in design, the engine develops vir- 
tually the same power as _ the 
larger engine, so that 
tion the new Paige has 
correspondingly better 
ance. 

The bodies reveal an 
ment in interior space 
previous models, while 
handling and operating 
tshow similar gains. 

' The chassis has side 
seven inches deep, half an 
deeper than the previous 


over the 


ease 


inch 


the previous large Jewett. 


The new Paige engine also marks | 


distinct departures from any pre- 
vious Paige or Jewett motor. Un- 


resulting | 


ati 


reduced from 3%! 


in propor-j; 
greater | 
} power than the former model, with | 
perform- 


improve- | 


of | 
economy i 


members 


Paige . 
and one inch deeper than used in| 


w-Day’’ Ideas 


usally deep water jacketing has 
been adopted, the entire cylinder 
| being surrounded with water down 
to the crankcase. The cylinder 
head also has larger capacity for 
| water over the combustion cham- 
‘bers, and has a triple water outlet. 
|The water circulation is controlled 
by a thermostat, with a by-pass. 
Another departure is in the pres- 
sure oiling system, the new engine 
having connecting rods that are 
drilled to lead the oil direct to the 
| wrist pin bearings. 
| As on the New-Day Jewett, hy- 
| draulic four-wheel brakes are stan- 
dard equipment. 


New Car Sales 
Drop in Dubuque 


Dubuque, Ia., Jan. 





13. — New 
car sales in Dubuque have been 
light since the holidays, accord- 
ing to a survey of automobile 
dealers of the city. A few sales 
have been transacted during the 
last week, but, for the most part, 
the demand has been slim. In 
the few sales that have been 
made, closed cars have been the 
selling models. No open car sales 
were reported at all. 

The Fluckiger Motor Company, 
Studebaker dealer, reported the 
sale of but two new cars since the 
beginning of the new year. Both 
were of the closed type. The Ford 
Company of Dubuque has made a 
few sales, but most of its work dur- 
ing the last week has been in the 
prospective field. 


a 


Distributors 
Wanted 


For a gauge that shows the 
contents of an underground 
tank at a distance. Accurate 
from 144 to 214 gallons 
in a 550-gallon tank. 
Salable to filling _ stations, 
garage trade, etc., also for 
fuel oil installations and stor- 
age of any liquids. 











An officer of the company will 
be at the Automobile Show, 
Booth D-190. 


Write or phone for appointment. 


SARTOMETER SALES CO. 
1819 Broadway, New York, N. Y. 
Phone Columbus 2131. 











ARRANGES UNIQUE 
FORD DISPLAY 


Buffalo, N. Y., Jan. 13.—In 
Spite of the fact that this is the 
period of the Automobile Show 
when the industry every year 
holds its breath, so to speak, sales 
generally are not to be consid- 
ered bad for the season, and the 
automobile dealers and distribu- 
tors of Buffalo are confident that 
they are entering on the great- 
est year for sales in the history 
of the business. 

One reason for this confidence is | 
the fact that sales held up so well 
toward the end of the year, and 
even now, when many dealers are 
sensing a dropping off from De- 





cember levels, the early January 
business is running well ahead of | 
business for the same period of the | 
year before. 

One of the interesting events of 
the month is the Ford National | 
Show Week. Ford dealers through- | 
out the territory are brushing up 


‘| their places spick and span ana | 


| exhibiting all the recent Ford mod- 
els and the still newer Ford ac- 
cessories and equipment. 

A leading example is the exhibit 
jof the A. W. Haile Motor Com- 
| pany, G. C. Klein, sales manager. 
| Mr. Klein has prepared the follow- 
jing special jobs in his own shop:—| 
| Sedan and coupe in palmetto green, | 
| with paragon green upper works and | 
leatawba green trimming | 
| Two-door sedan and roadster in sea- 





fog gray, ocean bivy on top and 
cream trimming. 

Two-door sedan 
ivory-cream stripe. 

Roadster in motor car gray solid, 
Ford vermilion wire wheels. 

Coupe in green-gray beep solid, 
lighter green stripe for trimming. 

Two-door sedan in Cleopatra’ green. 
Brewster's green upper works and gold 
stripe, using natural wood wheels to com- 
plete the color scheme. 

Two-door sedan and roadster in hydro- 
blue, with radio blue top and cream-ivory 
stripe, 

hoadster in polo tan with country club 
brown upper works. 

Coupe in chicle drab, with copra drab 
upper works. 


In addition, 


ivory 
in maxine solid with 
with 


with a 


these cars will show 





the new Ford improvements includ- 
ing lock wheel, spare tire, bumpers, 
motometer and cap, automatic 
windshield cleaner, with glass 
wings on the runabouts, making a 
surprisingly classy combination for 
a low-price car. 

The Haile experiment is so strik- 
ing that a number of dealers from 
western New York towns have 
gone to Buffalo to inspect the work 
and intend to show some of the 
same models in their places of 
business. 


Makes of Cars at the Auto 


Show 


Are equipped with timing 
front end chains 


By far the greater majority of 
these use Morse Silent Chains 


Headquarters—Suite 1000 Commodore Hotel 





-aviW SERIzs 


HUPMOBILE ElGat 














| 

















New Series 


Finer Eight Performance 
Is Not To Be Had 


Thenewseries HupmobileEight comes 
to you as the closest approach to per- 
fection the eight chassis has attained— 
designed, bodied, finished and trimmed 
with a richness appropriate to its me- 
chanical excellence and its unsurpassed 
performance. 


HUPMOBILE EIGHT 








THE NEW HUPMOBILE SIX SEDAN ie a big, beautiful, five-passenger, 
four-door car, with balloon tires and four-wheel brakes, at a remarkable price 











Now on Display at the Automobile Show and by Hupmobile Dealers , 
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cally all indications are that the present prosperous condi- 
tions will be maintained and likely bettered during the com- 
ing twelve months. Any statement as to the future of busi- 
ness should, however, be qualified by the proviso “if we use 
good judgment and reasonable caution.” 


sumption of the preducts of industry by the American peo- 
ple greater than ever before, and we have attained a stand- 
ard of living which is the highest in our history. The pur- 
chasing power of our people is the highest ever attained and 
the public apparently has adopted a policy of wise spending, 
which creates a market for the products of industry and at 
the same time makes available capital for needed extensions 
and new developments. 


for the future. y 
ently existing reveals the following :— 


ratio of farm prices to manufactured goods has not entirely | 


1926 Will Be a Good Business Year 


By WILLIAM M. WEBSTER 
Commissioner Automotive Equipment Association 
DO not think we can rightly be the least bit apprehensive 
of business conditions during the coming year. Practi- 


The year just closing records the production and con- 





This is a sound basis upon which to forecast prospects 
A rapid survey of favorable factors pres- 


High level of production and consumption of 
goods. 

A policy of wise expenditure by the public. 

High level of real wages. 

Absence of unemployment. 





Improved condition of agriculture and while the proper 


been reached, progress in that direction, through co-operative 
marketing and organization, is satisfactory. 


Proposed developments in the building industry, both) 


private and governmental, assure a continuing ns 
market for construction and materials. 


Iron, steel, lumber, cement, electrical, automotive and) 


‘other basic industries are in a highly satisfactory condition. | 


of operating efficiency, and, generally speaking, railroad | 
earnings are such as to create confidence and thereby attract 
capital needed for extensions and improvements. 


c 


stability and other disturbed sections of the world, while} 


Our transportation systems have reached a high degree} 


| 


Dominant factors in the field of finance are the 
greatly increased savings, making an abundance of 
capital for new projects and comparatively easy 
money conditions, large output of both domestic and 
foreign securitics and an unusual rise in prices of 
stocks, acompanied by a degree of speculation that, 
however, must be guarded against. 


Europe apparently has reached a condition of economic | 





‘Oil Industry Can Meet 


Any Demands, Pew Says 





HICAGO, Jan. 13.—The 


ability of the oil industry to 


take care of demands made upon it was again demon- 


strated during 1925, J: 


Edgar Pew, president of the 


American Petroleum Institute, declared here today. 


Early indications are that the 
consumption of gasoline in 1925 
was 18 per cent. more than in 1924, 
and that the total production of 
crude oil for 1925 will exceed that 
of 1924 by more than 10 per cent., 
Pew pointed out. 

“Although the demand for gaso- 
line was greater last year than ever 
before, this extra demand on the 
industry has been met without any 
impairment of reserve stocks,” the 
institute president stated. “I know 
of no industry more capable of 
meeting the requirements for its 
product than is the oil industry, 
nor of any industry in a better po- 
sition to satisfy the demands that 
might be placed on it by any na- 
tional emergency. 

“The outlook for the oil indus- 
try for 1926 is better than at any 





time during the last three years,” 
continted Mr. Pew. “At the pres- 
ent time there is no threat of ex- 
cessive new production to disturb 
the balance of the relative produc- 
tion and consumption figures which 
prevails now. The passing of the 
post-war deflation period has made 
for a better balance than for years. 
I predict an era of profitable oper- 
ations for small productions, which 
they cannot have when large flush 
productions, resulting in lower 
prices, prevail. 

“This period of profitable opera- 
tion is very fortunate, as the 
smaller productions make up the 
stable backbone of our crude sup- 
plies. They would be abandoned 
if they did not have these profit- 
able periods,” Mr. Pew stated. 





TRUCK OUTPUT 
IN PAST YEAR 


BREAKS RECORD 


W. T. White Estimates 
1925 Production at 
492,000 Units 


New York, Jan. 13.—According 
to Windsor T. White, chairman of 
the Motor Truck Committee of the 
National Automobile Chamber of 
Commerce, the motor truck indus- 
try in 1925 had by far its most 
successful year, with an estimated 
total production of 492,000 units. 
“Not only was the previous pro- 
duction record of 392,760 exceeded 
by over 100,000 trucks, but the vol- 
ume of dollars and 
previous 


business in 
eclipsed 
high wholesale value of $434,168,- 
992, established in 1918, being es- 
timated at $500,000,000," he says. 

“During 1918, 1919 and 1920 the 
wholesale value of the truck busi- 
ness was, each year, in excess of 
$400,000,000, although the number 
of units produced in these years 
was at its highst in 1920, only 
322,039. The great increase in 
truck production in 1923 was large- 
ly in the inexpensive one-ton and 
one and one-half ton classes. The 
1925 record, too, was made as a 
result of a further big increase in 
the number of light trucks manu- 
factured, and also in the number 
of heavy duty trucks built. 

“No slump in truck production, 
as in 1924, has marred the year’s 
record. Production in the early 
months of the year was lower than 
in 1924 but began to pick up in the 
spring and has kept up to high 
levels during the summer, culmi- 
nating in a record production in 
September of 60,370 units. 

“The effect upon the whole in- 


cents also the 


dustry of this greatly increased 
volume of business has been most 
salutary, taking up some of the 


not altogether satisfactory, show elements of progress that|slack which usually exists in an 


are reassuring. 


Improved conditions abroad are a most important 


factor in the development of our foreign trade. | 


The facts of most significance in the automotive indus-! 


try are the continued high output of automobiles, trucks and 
kindred products at prices that represent values of undoubted | 
soundness, the satisfactory earnings by leading manufac- 
turers and the extension of good roads in all sections of the 
country. 


To maintain our present prosperous condition, it is| 


| industry 


in which production 
pacity in excess of the 
market requirements. 

“Part of the year’s good record 
may be ascribed to the rapid de- 
velopment in the foreign market, 
although this was a negligible 
factor in the truck field only 
three or four years ago. Exports 
during the past year have 
reached a total estimated at 
64,871 trucks and buses, 

“This includes actual reports for 


ca- 


is normal 


essential that we avoid an undue optimism, guard against the first ten months of the year, 
speculation and temper our judgments with a knowledge of | with November and December esti- 


facts pertaining to our business and follow a policy of wise|™**®4- 
economy in all departments of our individual businesses and ( 


the industry. 


If this is done, there is no reason why, when the end 


of 1926 rolls around, we shall not be able to record a progress 
even greater than that by which the year just closed has 
been marked. 





It does not include, how- 
ever, the number of trucks and 
buses assembled in foreign coun- 
tries from parts shipped abroad by 
American manufacturers. 

“Another vital factor affecting 
particularly the great. increase 
in wholesale value of the business 
done, has been the rapid growth 


of the bus manufacturing indus- 
try. While the number of units 
manufactured last year is esti- 
mated only at about 15,000 as 
compared with about 10,000 in the 
previous year, the price of the bus 
unit is much larger than that of 
the heavy truck unit and frequent- 
ly two or three times as large. In 
|fact, the price of the average bus 
}is six or seven times the price of 
the average truck, which, in 1924, 
was approximately $1,126. 

“While there have been a num- 
ber of new developments in the 
use of trucks and buses during the 
year, the tremendous’ increase 
could not properly be laid to any 
one or two factors. The true eco- 
nomic field of the truck is be- 
;coming more and more apparent 
each year and its use is being 
gradually enlarged in fifty leading 
| vocational fields into which it may 


|be divided. 


| “One factor which may have 
; been prominent in bringing about 
the increase in the number of 
| heavy duty trucks manufactured 
|last year is the replacement of 











trucks put into service during the 
war and immediately after it, when | 
railroads were crippled and} 
shippers found it necessary to re- | 
sort to the truck. Many of these| 
trucks have now been in service | 
six or seven years and a great| 
many of them were replaced dur-| 
ing the past year. 

“Confidence of the motor truck | 
industry that ultimately the ideal} 
relationship between the truck and | 


the bus and the rail lines, both elec- 
tric and steam, will be worked out, 
giving each utility the field it de- 
serves because of economic useful- 
ness, has been expressed in pre- 
vious years. 

“Leaders in the truck industry 
have declared over and over again 
that there is no genuine confict 
between highway and rail trans- 
portation, and have taken a posi- 
tion of leadership in initiating re- 
search into this subject. 

“During the past year, how- 
ever, remarkable strides have 
been taken by rail leaders in at- 
tempting to work out plans for 
co-ordinating rail and highway 
service, as advocated in the past 
by the truck industry. A grow- 
ing feeling among rail executives 
that their business is transporta- 
tion, using whatever tools are 
best fitted for carrying persons 
and freight economically and 
comfortably, has been displayed. 

“An interesting feature of the 
year has been the truck trek to 
Florida. The rapid development of 
Florida and large increase in popu- 
lation resulted in freight embar- 
goes. As when the rail carriers 
throughout the whole country 
failed to provide adequate trans- 
portation in 1920 and 1921 the pub- 
lic called upon the motor truck for 
a relief, so did the people of Flor- 
ida during the last year, and thou- 
sands of trucks have carried on the 
task of providing Florida’s growing 
population with necessaries of life 
and with commodities which could 
have been transported and dis- 
tributed in no other way. 

“Among the events which helped 
in giving the transportation indus- 
try and the public a better under- 
standing of the functions of the 
motor truck and motor bus was 
the Mid-West Motor Transport 
Conference held at Chicago on May 
27 and 28. Particularly significant 
were statements made by William 
M. Jardine, secretary of the United 
States Department of Agriculture.” 

Mr. White quotes Secretary Jar- 
dine as follows: 

“Faith that in the long run the 
motor vehicle will find its place 
in the whole scheme of transporta- 
tion, naturally and inevitably, as 
have all the earlier new users of, 
the highways; but we may help 
it to find that place by wise re- 
straint of its more . enthusiastic 
proponents and by refraining from 


— 


regulation which may have a 
crippling effect.” 
That motor trucks destroy our 


highways was sharply denied by 
Secretary Jardine. He said: 

“There is one other popular idea 
I feel disposed to deny. That is 
the idea that motor trucks are de- 
stroying our roads. I don’t know 
why it should need denial, but ap- 
parently it does.” 





9-16—New York City. 


show. Date not set. 
11-16—Chicago. 
14—New York City. 


Treating. 
16-23—-Newark, N. J. 
16-23—-Philadeiphia. 
16-23—Cincinnati, Oblo. 
16-23—Milwaukee, Wis. 
16-23—Boffalo, N. Y. 
18-23—-New York City, Twelfth National 

dison Square Garden. 


18-23—Elmira, N, Y. 
Auto Show. 
19-21—Buffalo, N. Y., 
19-2!—Los Angeles, Calif. 
21-22—Detroit. 
21-22—Los Angeles, 
meeting. 
23-30—Montreal, Canada. 
23-30—Cleveland, 0. Cleveland 
tion, automobile show. 
23-30—Baltimore, Md, Twentieth Annual 
23-80—Detroit, Mich. 
23-30—Brooklyn, N. 
25-30—Scranton, La, 
25-30—Lowell Mass, Twelfth 
Dealers’ Association 


Cal,, American 


Annual 


Fifteenth 


Annual 


Mich. 
Michigan Highway 


26-29—Deiroit, 
2%—Detroit. 
27—Detroit. 
30-Feb. 6—Washington, D. C. 
30-Feb. 6—San Franciseo, Cal. 


2-6—Denver, Col. 
2-9—Atlantie City, N. J. 
3-6—Springfield, Nl, Seventh 
9—Springfield, Il. 
6-13—Providence, R. I. 
automobile show. 
6-13—Minneapolis, Minn. 
ern automobile show. 
&.12—Schenectady, N. Y. 
21-28—Omaha. Automobile Show. 
20-27—Les Angeles, Automobile Show. 
14-20—-Des Moines, Iowa, 
00-27—Albany, N. Y. 





Coming Automotive Events 


JANUARY 


National Automobile Show. 
—Waterbury, Conn. Waterbury Automotive Dealers’ Association, annual aute 


American Road Builders’ Association Annual Convention, 
Society of Automotive Engineers, 


Astor. 
21-22—Buffalo, N. ¥. Winter sectional meeting of the American Society for Stee) 


Nineteenth Annual Newark Automobile Show, 
Twenty-fift) Annual Automobile Show. 
Automobile Show. 

Automobile Show. 
enty-fourth annual automobile show, 


18-23—Columbus, Ohio, Columbus Automobile Dealers’ Association, Motor Hall 
Show. 
Elmira Automobile Dealers 


American Petroleum Institute, 
American Petroleum Institute. sixth annual meetin 
Michigan Independent Oil Men’s Association. S 
Society 


Motor Show. 
Automobile Manufacturers and Dealers’ 


Twenty-fifth Annual Automobile Show. 
a annual automobile show. 
Scranton Motor Trades 
Automobile 


26@—American Koad Builders’ Association. 
Society of Automotive Engineers, 
Association. 

Michigan Autometive Trades Association Sixth Annual Convention. 
Automobile Show. 

Tenth Annual Pacific Aytomobile Show. 


30-Feb. 6—Chicago, Eleventh Annual Automobile Salon, Hotel Drake, 
31-Feb. 6—Chicago, National Auto Show. 


Denver Automobile Dealers’ 
Atlantic City Auto Delaers’ Association, annual show. 
Annual Show. 

Illinois Automotive Trade Association. annual convention. 
Rhode Island Automobile 


Minneapolis Automobile Trade Association. Northwest- 
Annual Automobile Show. 


Automobile Show. 
Annual Automobile Show. a 


annual dinner. Hotel 


Motorcycle, Bicycle and Accessory Show, 


Association, Sixteenth Annual 


winter sectional meeting. 


for Steel Treating, sixth annual 


Associa- 


Automobile Show. 


Association Auto Show. 
Show of Loweil Automobile 
Good Roads Week. 

annual meeting. 


Association, annual show, 


Dealers’ Association, annual 
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Fisher Plant Increases 
Output for Oldsmobile 


EW YORK, Jan. 13. __ Additional facilities that will 
effect a doubling of the production of Oldsmobile closed 


bodies were put into operation 


January 2 by the Fisher Body 


Corporation at its plant adjoining Olds Motor Works at 


Lansing, Mich. 


The additions were required to fill the 


increasing popularity of Oldsmobile and closed _body types. 


The Fisher plant in Lansing is¢——————————_ 


| exclusively devoted to the manu-| 


H 


~ 


i 


) ois 


closed cars has steadily 


out, and the windows are opened! 
and closed with quick acting crank- 
type handles that require only three | 


(an 


facture of Oldsmobile closed bodies. 
The Fisher organization established 
its Lansing plant about two years} 
ago and at that time it was one of | 
the most modern 
devoted exclusively to the manufac- | 
ture of bodies for one make of car. 


in the industry 


Since then the sale of Oldsmobile 
increased, 
making these facilities incapable of | 
meeting the demand. | 

The Oldsmobile sedan, coach and | 


coupe all have the sturdy construc- | 


tion, grace and the many refine- 
ments that distinguish Fisher 
bodies. They are constructed of 
wood and steel, a combination that | 
has been found most satisfactory, 
both in durability and appearance. ! 

Heavy plate glass is used through- | 


and a half turns to raise or lower 
the glass its full length. Interior; 


pcenter, instead of the side, so as; 
to be easily accessible. | 

The angles of seats and seat! 
backs and the type of seat springs} 
are ideal for comfort and the re- 
sult of years of study on the part 
of body engineers. 

The bottom of the windshield 
glass fits into an air and water- 
tight groove. Above this groove is | 
inclosure extending upward | 
about three inches. This inclos- | 
ure is open at the top on the out-! 
side sufficiently to admit a current 
,.of air the entre width of the glass} 
Pwhen the windshield is slightly | 
raised. This air current is deflected 


under the glass and downward into) 
» the front seat compartment. 
\ permits 


This 
ventilation, 
of the 
ature 


an indirect 
thus keeping the interior 
car at a comfortable temper 
without admitting a draft. 
When conditions warrant 
windshield can be raised several 
inches above the inclosure to ad- 
mit a direct current of air into the 
car. The raising and lowering of 


mthe windshield is controlled by a 
yturn-handle 


geared to raise or 
lower the glass its limit with three 
turns. 

Owing to its construction the 
glass fits snugly in padded grooves 
at all times, and has no exterior | 
arms or thumbscrews, thus elimi- | 
nating any possibilities of rattles 
developing. The V. V. windshield 
serves the dual purpose of the old- 
fashioned cowl ventilator and two- 
piece windshield, but has none of 
their disadvantages. 

MANY AT OPENING 

Decatur, Tll., Jan. 13.—The for- 
mal opening of the Fred Campbell 
Auto Supply Company 
several hundred dealers in automo- 
téve supplies from the central Illi- 
territory. Prominently 
played was a sign to 


for any 
but credit will go to 
the retail dealer whom the patron 
designates as the one he 
buys from. C. 
sales manager of the St. 
company, was here assisting Man- 
ager Ehrhardt in conducting the 
formal opening. 


Classified 
Advertising 


CLASSIFIED RATES 
5e word (per daily insertion) 

















M4 BUSINESS OPPORTUNITIES. 


WAN TED—Partner with capital to heip | 

push a promising business in ee 
tion with garage. Address James 
Brooks, Eldorado, Ohio. 


FOR SALE 
BYTABLISHED Auto and Radio Supply! 
re. Ideal location; cheap. Joseph 
Pelion. 1317 Bushwick Ave., Brooklyn, N. ¥. 











| ration, 


|automobiles 


the | 


| products. 


| chinery 


attracted | 


dis- | 
the effect! 
‘that orders will be taken 
~of its lines, 


usually | 


A. Norris, general | 
Louis 


; Manager, 


Says Autos Today 
Are Good as Ever 


New York, Jan. 13.—Fred W. 
\Slack, chief engineer of the Peerless 


| Motor Car Corpo- 


here for 
automobile 
there 
widespread § 
that 

be- : 
today 


, the 

show, said 
is a 
impression 


ing made 


j are not as care- 


fully manufac- 


tured as those of F. W. Slack 


j ten years ago. 


“It is easy to explain why this 
belief is so widely held. Aside 
| from the ever present tendency to 


_ door handles are placed in the door ! look upon the past as the golden 


age, there are a number of auto- 
mobiles made ten years ago which 
are still giving service. Owners of 
present day cars look at these and 
remark sagely, ‘They aren’t mak- 
ing cars like they did in those days.’ 


| “They don’t stop to think that 


in ten years from now there will 


| 
| 
| be many more cars of the pres- 


ent day in operation than there 
are cars of ten years ago running 
today. 

“The automobiles made in 1916 


; were good—in most cases the best 


|their manufacturers could make at 
|the price. But in few fields has 
such progress been made in the last 
ten years as in the automotive in- 
;dustry. Constant experiments have 
evolved new and tougher types of 
steel. Engineers have developed 
jimproved motors which run with 
jless friction and therefore last 
| longer. 30dy builders have made 
giant strides in enhancing the 
|beauty and durability of their 
More precise and care- 
{ful workmanship has been made 
| possible by quantity production and 
;the installation of improved ma- 
which such _ production 
permits. 

“Peerless is proud of its 1916 
models, but it is much more proud 
of the automobiles it is offering to- 
day. There are hundreds of ten- 
year-old Peerless automobiles still 
running, but in 1936 there will be 
a great many more of the present 
day models on the streets.’ 


Big Color Range 
In Pierce-Arrow 


New York, Jan. 13.—The Pierce- 
|} Arrow Serles 80 six-cylinder line, 
| . . in a range of 
eighteen colors, is 
credited with do- 
ing a great deal 
to change the 
trend toward 
standardization of 
colors which has 
manifested itself 
in the industry in 

past few 





a statement 

L. E. Corcoran made at the Auto 

Show, L. E. Corcoran, general sales 
says: 


“The use of fewer colors in the 


| automotive industry was beginning 


to make all cars look practically 


‘alike from a standpoint of color 


effect. However, since the intro- 


|duction of the Series 80, with its 


wide range of color options, many 
manufacturers have deemed it 
worth while to offer their cars in 
more colors. This has actually 
stimulated buying, especially in the 
quality field, where owners in gen- 
eral wish to have their automobile 
as distinctive as possible within the 
bounds of good taste.’ 








San Antonio Sees 
Good Year. Ahead 


San Antonio, Tex., Jan. 13.— 
Reports from twenty-two of San 


Antonio’s auto dealers along 
Auto Row are unanimous in pre- 
dicting a good year for autos in 
1926. Some predict another year 
as good as 1924, which was a 
banner year for the automotive 
industries in this section. 

The situation is well summed up 
by William Steinhardt, president 
of the Crockett Automobile Com- 
pany, Hudson and Essex distributor 
in this city. 

“Oil, crops, live stock and general bust- 
ness are going to make 1926 one of the 
greatest years in history for San Antonio. 
Automobile dealers all over the territory 
are optimistic over the outlook for the 
year and expect to sell a record number 
of cars during the next twelve months.’’ 

Frank A. Winerich, president of the 
Winerich Motor Company, distributor of 
Studebaker cars, sums up the situation 
as follows: ‘‘The recent freezing weather, 





which was accompanied by snow and ice, 
is really a great thing for this territory. 
It has caused moisture to sink deep into 
the soil and assures food crops during the 
new year. San Antonio depends almost 
entirely on the crops around here for 
support and a boom year in crops will 
mean a boom year in business.”’ 

A similar attitude is reflected in the 
statements of others. Indications point 
to a banner year for 1926 


16 PER CENT. INCREASE IN 
INDIANA MOTOR VEHICLES 


Indianapolis, Jan. 13.—An 
of 16 
cent. in the number of motor ve- 
hicles in Indiana last year is indi- 
cuted in a report filed with the 


Ind., 


increase approximately per 


secretary of state by the automo-/| 


bile license division. 
the department issued 888,336 li- 
censes, compared with 770,195 in 
1924. The greatest increase was 
in passenger cars and motor buses. 
Passenger car licenses issued 
1925 totaled 627,173, 
736 in 1924,. 


During 1925 





in | 
against 566,-| 
' ing. 





OIL SHIPMENTS PRESAGE 
OPEN YEAR FOR AUTOS 


Lawrenceville, Ill., Jan. 13.— 


Two solid trainloads of motor oil 
in cans and barrels have just been 
shipped from the Havoline refinery 
at Lawrenceville, Ill, to dealers 
in the vicinity of Boston, Mass., 
who are stocking up for the busi- 
ness they anticipate in 1926. 

This shipment to a snow-covered 
section of the country in the dead 
of winter when automobile driv- 
ing is at its lowest ebb indicates 
that automobile dealers and fill- 
ing stations anticipate a busy and 
prosperous year in 1926. 

Organized campaigns in various 
parts of the country to keep 
roads open for motor travel 
throughout the winter are being 
formed. This shipment of oil in- 
dicates a decided trend in New 
BDngland toward year-round motor- 





Again— 


ELCAR says, “Compare!” 


SPACE B-1 
Grand 
Central 
Palace 


" 


As in 1925, when ELCAR challenged the world 
to equal the value offered by the ELCAR Eight- 
in-Line, ELCAR in 1926 will rely upon the com- 
parison-guided judgment of motor car buyers, 
rather than upon the effect of its claims alone. 


Do this: Compare ELCAR, on paper or on the 
road, with any eight (in-line), remembering 
that ELCAR assures, for 1926, these: 5 to 25 
miles an hour in 6 seconds flat; 10 to 60 miles an 


hour in 22 seconds flat; 


60 miles an hour, hour 


after hour—7o miles an hour when you want it; 


the famous Lycoming 


8-in-Line motor; the 


complete Swan System (carburetor and mani- 
fold); hydraulic 4-wheel brakes; balloon tires; 


one-shot lubrication; 


127 to 132 inch wheel 


bases; startling new bodies in two-tone Murcote 


finishes. 


You'll be pretty sure to find that the other 
eight-in-line you are thinking of either: Costs 
more than ELCAR yet does not offer corre- 
spondingly more; costs about as much as 
ELCAR yet does not offer as much; costs less 
than ELCAR yet does not offer enough to jus- 
tify the saving. On that basis, would you rather 
sell ELCAR, or the other car? 


See this great car at the ELCAR space today, 
and talk with factory executives there. 


Elcar Motor Company 
Elkhart, Indiana 


Builders of Fine Vehicles Since 1873. 


EL 


K WELL BUILT CAR. 
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Colors Indicate Workings 
Of Stutz Safety Chassis 


EW YORK, Jan. 13.—Colorful in the fullest interpreta- 

tion of the term is the Stutz safety chassis displayed 
at the National Automobile Show this week. Inaugurating a 
new manner of exhibition the Stutz show chassis is self- 
explanatory to the veriest novice through the use of various 
colors to indicate the different mechanical functions of the 
display. ae 


Following this line, the gasoline 
lines are red, the brake lines wh 'te, 
the engine gray, and so on through- 
out the entire nickeled and enam- 
eled exhibit, which shows the prog- 
ress Stutz engineers have made 
during the last year toward great- 
er safety of operation under mod- 
ern traffic conditions. 

All frame surfaces are glazed, 
sanded and filled. The outside of the 
frame is painted gray, while the 
inside of the frame and cross mem- 
bers, axles and springs and exhaust 
manifolds, pipe and muffler and 
tail pipe are enameled in black. 

Gasoline lines are painted red, 
the brake lines painted white 
and chassis lubricator lines up to 
filling control are blue. The en- 
gine is in gray, the transmission 
is in black and the drive shaft 











_————E 


: MOTOR VIBRATION 
GREATLY REDUCED 


New Design ign Improves 
All Parts of Car, 
Says Mulch 


New York, Jan. 13.—The smooth 
action and long useful life of the 
modern automobile is due in no 
small part to the war that has 
been waged against vibration by 
the car manufacturers, declares R. 


,. or propeller shaft is in black en- H. Mulch, vice-president - the 
amel. The inner side of brake | Flint Motor Company. This is 
drums and brake shoe housings | emphasized particularly in the 


is white. 

Nickel runs riot throughout the 
chassis, in the steering tube, the 
brake and gearshift levers, the 
brake and clutch pedals, the brake 
drums with their fluting, the cyl- 
inder side plates, studs, lock wash- 
ers and nuts, the ignition wire 
tube, the carburetor, the cylinder 
head cover, wing nuts and stud 
ends, all engine oil lines, rectifier 
lines and magazine distributor con- 
trol, the radiator to water pump 
delivery pipe, the water pump drive 
shaft, the water pump packing nut, 
the intake and exhaust manifold 
studs, washers and nuts, the oil 
filler and breather spouts and caps, 
the oil level rod and the Watson 


new models that are being ex- 
hibited this year at the shows. 

Although it is impossible to 
eliminate this destructive agency 
entirely, its damaging effects have 
been greatly minimized by im- 
provements in design and con- 
struction, which will interest all 
motor car merchandisers. 

“In this fight against vibration.” 
Mr. Mulch says, “practically every 
part of the car has come in for at- 
tention on the part of the design- 
ers. The cause of every uncon- 
trolled force has been sought and 
efforts made to counteract its ef- 
\< 





“Crankshafts have been made 
stiffer and mounted more rigidly 
Stabilator covers. in their bearings. As an additional 

In addition to the special show] step the use of a greater number 
pafety chassis at the Grand Central | of bearings, holding the shaft at 
Palace there is one on display in| more points, has been found effec- 
the Hotel Commodore and the New tive. 

York branch of the Stutz Com- “Reciprocatng parts have been 
pany, 1830 Broadway. made lighter and sets of connect- 
ing rods and pistons more carefully 
” : balanced. Combustion chambers 

Kansas City, Jan. 13.—The Cor-| have been made uniform in size to 
nell-Casper Tire Company, to care | equalize explosion forces. Closer 
for a business that has increased | fitting of bearings and pistons has 
more than 100 per cent. last year,/taken up the play that results in 


} 
| 
| 
K. ©. DEALER MOVES 








is moving to 1709 Grand Ave. | premature wear. 
where they will have room for a| “Engines have been more re- 
“drive in’’ service station to care | curely mounted, frames made 


for their trade in solid tires. 


Sloan of General Motors 
Explains Pontiac Six 


New York, Jan. 13.—Comment- 
ing on the new Pontiac six of the 
General Motors Corporation, which 
is being shown to the public for 
the first time at the National Au- 
tomobile Show this week, Alfred P. 
Sloan, Jr., president of General 
Motors, had the following to say:— 

“The Oakland motor car divi- 
sion of General Motors is exhibit- 
ing a new six-cylinder car, the 
Pontiac six. It wili be both built 
and marketed by the Oakland or- 
ganization as a companion car to 
the Oakland six. The Pontiac six 
has a distinct field of its own, quite 
different from the place now so 


stiffer and reinforced to withstand 








and Oldsmobile. There are many 
who require more than the 4-cylin- 
der Chevrolet affords, yet do not 
need what the Oldsmobile 6-cylin- 
der offers; therefore, the Pontiac 
six is a logical step toward Gen- 
eral Motors’ goal of building a 
ear for every purse and purpose. 
With this addition the General Mo- 
tors’ line includes over fifty differ- 
ent models. 

“All General Motors’ accumu- 
lated experience has been built into 
this new product. It capitalizes 
all General Motors’ research and 
engineering experience as well as 
its purchasing and manufacturing 





UDDY STEWART—This is Buddy, the new %-ton, six-cylinder 

Stewart truck being displayed to the public this week at the 

Hotel Commodore, in New York city. This car lists at $895, a new 
price standard in the light delivery truck field. 


























trolled vibration, resulting in un- 
even action, excessive noise and 
rapid wear have been greatly re- 
duced. 

“Vibration, as it was present in 
the early cars, has been largely 
conquered. If proper care is given 
play taken up, bearings adjusted 
and bolts tightened periodically, 
the modern car will retain its 
smooth, quiet operation for many 
thousands of miles.” 


the twistng strains set up by the 
forces acting on the crankshaft. 

“Valves, camshafts and gears 
have come in for their share of at- 
tention. More careful design of 
cams and gear teeth have made 
these parts function more smoothly. 

“Throughout the engine and 
chassis, parts subject to vibration 
have been made stiffer and less 
likely to work loose. 

“The racking effects of uncon- 








HILL PRODUCTS SELLS 
PLANT TO PRINTERS 


Chicago, Jan. 13.—The Hill Prod- 
ucts Corporation, formerly knowr 
as the Hill Pump Valve Company, 
manufacturer of valves and auto- 
mobile accessories, has sold its fac- 





"tory at 4601 Belmont Ave. to the 


W. F. Hall Printing Company for 
$332,500. It has taken back a 
lease and will continue to operate 
the building till later, when it con- 
templates erecting a new factory. 


LEE LEAVES FIRESTONE 
COMPANY FOR NEW JOB 


Akron, O., Jan. 13.—Robert E. 
Lee, welfare director of the Fire- 
stone Tire & Rubber Company for 
the past thirteen years, has re- 
signed his position to take over the 
duties of executive vice-president 
of the Akron Chamber of Com- 
merce. Lee will take up his new 
duties about January 15. 





TO HANDLE CHRYSLER 

Youngstown, O., Jan. 13.—Moss 
Schreiber, Inc., has been chosen 
as Chrysler distributor for Youngs- 
town and the Mahoning Valley, 
succeeding the Gordon Motor Com- 
pany, which is retiring from busi- 
ness. The new distributing organi- 
zation will be in charge of O. A. 
Schreiber and C. R. Moss. 





and Mr. Perkins of Roth-Buick Co. READS the A. D. N.! 





@OTH PHONES 


(AT PRANKFORD AVENUE) 














well occupied by the Oakland six. 
“General Motors was convinced 
that there is an enormous potential 


ability, with always one principle 
foremost—quality. I am sure the! 
public will immediately recognize | 





market for a car of quality. The/that the Pontiac six is a worthy! 
Pontiac six is a quality product/addition to the General Motors | 
at a 


price between the Chevrolet! family.” 
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RLS K. AGUALDING.. 


250 West Sith: Street, New: York City 
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coming 
to your. 





SALESROOM AND OFFICES 
4655-4661 Pau Streer 


WHEN BETTER AUTOMOBILES ARE BUILT Buick WILL BUILD THEM 


Use this 


coupon to sae 


A.D. 


des. 


NEW ano USEO 








MAINTENANCE AND PARTS 
8113-5117 FRANKFORD AVENUE | 


December 30th 1925. 


Autonotive Daily News, 
1926 Broadway, 
New York City. 
Gentlemen: 
Since entering our subscription 
to the Automotive Daily News we have 
naturally been very much interested in 
the information contained therein, but 
I do believe that the Monthly New Car 
Registration Statistics which you give 
is one of the most valuable pieces of 
information which any automobile dealer 
can have, and believe that this alone 
well worth the price of the subscription. 


With best wishes for your 
continued success, we are 


Vers 


Very truly yours, 
ROTH=-BUICK COMPANY 


EP/0Cc 








A.T.L. 
Automotive Daily News, 1926 Broadway, New York, N. Y¥.: 
Enter my subscription at once for the Automotive Daily News 
for the period and no the terms I have indicated below— 


{ ] 3 Months at $3.00 [ ] 6 Months at $6.00 [ ] 1 Year at $12.00 


, I inclose $..........or I will send $.......... upon receipt of bill. 


Name 


daily 


Street 
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Public 
Acceptance 
What Is Responsible 


for the j 
Constantly Mounting 
CIRCULATION 


of the 


NEW YORK 


EVENING GRAPHIC 


T is not difficult to put your 
finger on the answer. 


The public has adopted the 
New York Evening Graphic 
because it is a human interest 
newspaper—complete in every 
newspaper detail and filled 
with news, features and depart- 
ments that serve and satisfy 
every member of the family— 
young and old. 

















PROVED BUICK ENGINE—The changed appearance of the Buick engine, shown in the photo- 

graph below, is catching the eye of the observer at the Automobile Show in New York. A 
feature of the improvement is the separate starter and generator, shown in the picture, instead of 
the motor generator, which has been characteristic of the Buick for years. 





























Present Trend Toward gegen 


| 
Akron, O., Jan. 13.—J. M. Alder- 


‘ Speed and More Safety la president of the India Tire & 


| Rubber Company, announces that, 


EW YORK, Jan. 13.—“The tendency of the automobile | .i:n tne completion of the new | 


industry and of actual motoring conditions—which is 


' 


strongly demonstrated in the New York show—more speed 
and added safety,” said E. T. Strong, Buick general sales 


manager, in a statement today. 


“Today the highways are built@ 


wide enough and smooth enough to 
' , make safe speeds 

of 35 or more 
miles an_ hour. 
The current type 
of automobile, 
with four - wheel 
brakes and easy 
steering, is flex® 
ible and secure at 
such speeds. 

“Traffic regu- 
hee came lations, on _ the 
— other hand, are 
E. T. Strong much the same 
as they were years ago, when cars 
were not built to meet present de- 
mands. In most states they could 
be modernized to the benefit of 
every one. 

, “By failing to keep up the speed 
tmit on country highways the slow 
driver causes a general paralysis 
of traffic which works a hardship 
on other drivers, causes congestion, 
and makes all driving much more 
angerous. 

“This driver who loafs along at 
56 miles an hour slows up hun- 
dreds of cars which have the 
choice of lagging behind or of tak- 
ing a chance by speeding around 
he slow one in the face of oncom- 
Wang traffic. If the slow driver 
would speed up or turn off the 
road the cars behind would soon 
me well spread out and every one 
would make better time. 
? “Traffic has become heavy 
snough to warrant several changes 
in highway construction and in 
waws governing their use. 

“A penalty on the slow driver 
vho blocks traffic should help re- 
iieve this condition. Another should 
ieal with the man who stops his 
Par on the road to make adjust- 
ments or change tires, forcing 
waffic from both directions to 
huttle its way through the open 
ne on one side. On wide high- 

s, the man who drives slowly 
Sn the middle of the road should 
6 subject to regulation. 

“It might be advisable to pro- 
Ade harbors at regular intervals 
ong highways into which a mo- 
orist in trouble could drive hig 


4 3 





' 








car to make adjustments, thus 
avoiding a traffic hindrance which 
is a nuisance and a source of dan- 
ger.” 


RAISE GAS PRICES 
Fargo, N. D., Jan. 13.—Gas- 
oline prices were advanced the 
first of the year in all Minnesota 
points, fulfilling the provisions of 
the gasoline tax law passed by -the 
last session of the Minnesota legis- 


|lature. The new price is 23.2 cents 


at all filling stations in Minnesota 
as compared with 21.6 cents in 
North Dakota, reversing a dif- 
ferential in gas prices which long 
existed in favor of Minnesota fill- 
ing stations before the passage of 
the gasoline tax law. 


$50,000 building, housing only the| 
latest in tire building machinery, 
India will have one of the most 
modern and completely equipped | 
factories in the country. 

Alderfer also stated that over 60 
per cent. of the output of this fac- 
jtory is tires used on heavy duty | 
| machines, such as trucks and buses. 
| There has been a decided increase | 
}noted in this business during the 
|last year, it is said. 

The new building which will be} 
constructed is merely a part of! 
the immense program of expansion | 
planned by the company to take | 
care of the large increase in busi- | 





son. 





WENTY thousand progres- 

sive executives in all manu- 
facturing and selling branches 
of the industry are READING 
this issne—same as you. 

















- UNITED AIR 


roo other makers 


New York Automobile 


Ave., Chicago, Ill. 





Distributors Wanted 


TRIBUTORS WANTED for import- 
ant open territory. Standard Equip- 
ment on Chrysler, Franklin, Jordan, 
Flint, Locomobile, Moon, Kissel, and of 


engines with United Air Cleaners. 


See Mr. L. 


address United Sales, Inc., 9705 Cottage Grove 


CLEANER DIS- 


who equip their 


J. Mraz, at 
Show, Space D-140, or 





250 Park Ave., New York 


“A human interest newspaper” 





Being a family newspaper, it 
goes straight to the heart of the 
home, and the American home 
today is not considered com- 
plete without its automobile. 


As a means of reaching and 
impressing prospective auto- 
mobile owners, this newspaper 
presents an opportunity alive 
with profit possibilities. 


Hundreds of thousands of fam- 
ilies — financially substantial 
families—are available. Here 
is a market that, because of its 
“family” type, offers the auto- 
mobile manufacturer and 
dealer a lucrative field—too 
lucrative to pass by without 
monetary loss. 


A constantly rising circulation 
composed of family readers is 
the most fertile soil for the 
advertiser to cultivate. Its yield 
is a harvest of certainty. 


The 


Published by Bernarr Macfadden 


H. A. AHERN, Advertising Manager 
25 City Hall Place 


POWERS & STONE, Inc., Western Representatives 


First Nat’l Bank Bldg., Chicago 


EVENING GRAPHIC 
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Nash Orders Stock Dividend of 900 Per Cent 








COMPANY NY TO SPLIT Wednesday’s Wall Street Closing 





273,000 SHARES ON 


High Low Div. 


Advance Rumely 


7-—Previous, 1925— 
20 13 cove . nee-Ke 
62% 47 3 Advance Rumely pf... 


15% 9% eeu Ajax Rubber ......... 
54% 26 coos Am. Bosch Magneto... 
20 11% 1 Am.-La France ...... 


Cash 
$10 a Share on Existing ,°?,, ,% -;° 


ee 30% 10% Eaton Axle & Spring. 
‘ ‘ 17% 12 .64 Fifth Ave. Bus 
New York, Jan. 13.—The biggest , 395 60% 5 Fisher Body 


Fisk Rubber 


disbursement of the kind ever made 116% 16% sag Fisk Rubber 1st pf. 


in the automotive industry has been | i 





16% 4% Gardner Motor ....... 
made by the Nash Motors C ompany Hed 36% : Soames 7d abe db 
™% 8 woodyear TT: Ps 
in the form of a 900 per cent. stock | 08 103 | 8 Goodyaer pr pf....... 
. 1 139% 33% 3 Hudson Motor ....... 
dividend. The company, which has! 31 14% 1 Hupp Motor ......... 
oil 24 3 -50 Indian Motocycle ..... 
accumulated an undivided I 65 35% 3 Sordah eter Car... 
9 | 21% 12% aede Kelly-Springefield Tire. . 
of more than $25,000,000 in it 72 43.1.1 Kelly-Springfiela T. p 
nine years of its existence, plans Hea je seni mermone | rere 
' 3 eeee MO LIPO sescsesevese 
to split its 273,000 no par common), .... iee'a pie ee Oe... Serer 
: in {242 117 6 Mack Trucks .....0¢. 
shares on a nine to one basis. | 32% 10% 2 Marlin Rockwell ..... 
As further evidence of its pros- | 420 22% 3 Moon Motors ........ 
perity, it declared a cash distribu- | HH fs Hr a Motor Wheel Pceee 
tion of $10 a share on existing com-| 21% 13 oscs SEM BOOP io ociccc se 
4 4 51 av , 
mon stock, the annual rate on the! a” 93% #'F ae ig Mir hich 
new to be $2 a share, or the equiv-| 48% 15 2 Packard Motor Car.. 
alent of $20 a share on the old. i. io” 1.80 Sangre Motor .. 
| 4 eee e ~£ eee 
Cc. W. Nash, president of the 1 298 43 ve Plsree-Arrew pf 
| - > , 
company, made formal announce- | ify ;: es ok ao Mfe. — 
ment of the board's recommenda- | 96% 55 6 J ow: art-W arnes Speed. 
tions regarding a capital read- | aa oe a a ae ee 
justment after the close of the '108% 92 if Rubber pt. 








stock market, during which Nash 


NEW YORK STOCK EXCHANGE 


ives eves Am.-La France rts... 

Distcibation of. ii % 27 3 Briggs Mfg. Co....... 
4 3 Chandler Motor ...... 

Chrysior Corp. ..6.<. 
Chrysler Corp. pf..... 


1 ‘ 
Common Also Ordered is# sit .:° cae mee 


91% 73% 7 Dodge Bros, pf..... 
9 


39% 28% 2.50° Gabriel Snubber A.... 


high ow Close Change 
17% 17% 17% 
67% 57% 57% + 
10% 10% 10% + 
31% 31% 31% + 
as? 14% 14% -— 

% % — 
34% 33% 34 oa 
48 47% «6 47%—i — 
43% 42% 53 + 


107 107 107 
“ 


~ 
ie) 

2 
~ 
i) 
~ 
t 

2 
e 
+ 


29% 28% 29 + 
17% 17% 17% 4 
100 99% 99% — 
26% 24% 25% + 
114% 113% 114% + 
40 39 40 + 
9 9 + 

64% 61% 62 ° 
1045, 104 104% +- 


27 26% 26% + 
19% 19% 19% + 
61 50 60% + 
18% 17% 18% + 
10% 70% 70% + 
2 1% 1% —_ 
13% 13% 13% t 
% % es 
151% 146% 149 + 
30% 30% 30% + 
35 34% 34% — 
42% 42 42 os 
32% 32% 32% + 
17% 17% 17% + 
13 12 12 — 
619 500 510 — 
41% 40% 40% — 
26% 25% 26% 
41% 40% 40% _ 
107% 106% 107 + 
94 9% 9% = 
28 28 28 
90% 89 89 
5814 57% 58 + 
83 79% 81% 
108 107% 108 + 


~ 
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Eee 





shares had soared 52 points, to 


oe of the melon é Current ne J Prices ) 


At the same time the company 





made public its annual report for 
the fiscal year ended November 39, |! 
1925, showing that period was the 


most profitable in its history. The Consumers are displaying little interest. 
: Gulf gasoline is firmer; 
Leading refiners are now 


stock distribution plan, Mr. Nash Quantities. 
explained to stockholders, provides 35 unchanged. : 
for issuance of nine shares in addi- ; United States Motor and 14% 


tion to each of the 273,000 no par!vVance of %2-cent over a week ago. 


shares now owned. | change. 
The company’s net profits last STEEL PRODUCTS 
year, after deducting all expenses, Semi-Finished—Gross Tons 





sawerag rantatt . a Billets, reranvim@® .....cccsses $36.00a37.00 
reserves, depreciation, state and Sadie SHMIAE oc. icllc ne. 41.00a42. 00 | 
Federal taxes, as well as write-off steel bars (hot rolled)........ 2.00a 2.10] 

n investments, amounted to 16,- Fiates (hot Folie). ..0esccvee 1.60a 1.70 | 
= . - 2 4 ee be $ Blue annealed sheets......... 2.50a 2.60) 
256,216, equal to $55 a share OM jpjack sheets .......... oar 3.35a 3.40 | 
the common stock, after preferred Auto body ......-++eeeeeeees i .2 | 

ivi , - m1 4 PANEER ..cecrcrcccsccs 3. . } 
dividend payments of $1,051,309. Cold rolled atrip. 3.76a 3.80 
This compared with a_ surplus. Hot rolled strip 2.20a 2.30 

ive 92 a ahs P i¢ Iron, Basic— 

equivalent to $28.43 a share earned we ctor ‘el SI ET 20.00a21.90 | Inner tubes, 
in the preceding twelve months. Eastern Pennsylvania ...... 22.00a23.00 | 


IRON AND STEEL SCRAP 
(Buying prices, f. 0. b., New York.) 


There was paid out in common 
dividends $4,368,000, leaving a bal- | 


@ ath. eee ~ Heavy melting steel.......... $12.00a13.00 
ance for the year of $10,836,907. Poa es alte turaines....0.. sate 8 
. . “ast i borings. .......-see¢ -60a10. 
Cannot Supply Demand bate: hs ac Sica aa 16.00a17.00 
The number of cars and trucks |} ,; pore bn te ee 
as eS nis e » a, . ° le 
sold last year by the company was Lae pores ‘aeeste. fe sae Noe ae 19%a — 
more than 93,000. Mr. Nash said | Copper, in rolls.... eerteree 21% aa 
g ~ 3 ecececece 7. ag a 
that throughout the twelve-month inc: oo 5 ll York. ipvaess 9.250 9.40] 
period the demand for the com- | ajuminum. virgin 98a99%..... 28 a 29 
pany’s product was greater than its } SEAMLESS TUBING 
ability to supply, although plant |High brass ...-------+++-: . $2.78 
operations were maintained at nee see e ne’ eee eee = 
peak production except for a short | High brass (round % to 2% in.) 16%a — 
period during the fall. In addi- ; Copper. rods, round........... 22%a — 


j c j ine Aiax e OLD METALS 
tion to equipping the Ajax plant, , Following are dealers’ buying and sell. 


the company during the year add- ling prices for large quantities, f. 0. 
ed real estate, buildings, machinery | cars, New York:— 

F ee a hinery com. 9%a9% 10%a11% 
and equipment to manufacturing | Heavy mas clippings.. 8%a9% 10%a10% 
facilities in excess of $2,000,000. | Auto radiators ...... - Sal He on. 

ss “ing "ear? 7>och ! Brass. heavy ....---- a a 
During the year, Mr. Nash chee light Reine tocar 6%a7% Ta 7% 


added, “the company purchased | ~~ — ensieonpedetll 
for retirement $6,966,800 par value | 
of its preferred stock in anticipa- current market value of $141,141,- 
tion of the retirement of all its!/990. This is an eres 
preferred stock on February 1, | £&5,.452, 006 from the low of 1925 





1926, leaving outstanding as of No- 
value.” iit is a dividend on shares which al- 


Current Assets $42,000,000 ir. contrast to yesterday's announce- 

Besides distributing to stock-: ont py the Sears-Roebuck Com- 
holders $5,419,309 in cash divi- f 
dends the company closed its fiscal 
year with a balance of $24,426,128 
cash on hand, in banks and gov- 
ernment securities, after setting 
aside $8,850,992 for the forthcom- 
Bic retirement of the preferred 


fer-one basis. 
Several of the big Standard Oil 


on a common capitalization much 


stock. Current assets on Novem- !/arser than that of the Nash Mo-| 
ber 30 stood at $42,530,744, con- | tors Company. For instance, the 
trasted with current liabilities of | Standard Oil Company of New Jer- | 
only $3,876,299, consisting of that ,sey in paying a stock dividend of 


total of accounts payable. 100 per cent. on December 20, 1922, 


Completion of the stock distri- | raised the amount from $110,000.- | 
bution plan will require the call of 000 to $625,000,000. A 200 per cent. | 
® special meeting of stockholders to stock dividend by the Standard Oil} 0 
gecure their formal approval. The Company of New York in the same} 


cash dividend of $160 a share on year, connected with_a reduction 
phe common is payable February 1 in the par value from $10 to $25 
fo holders of record on January 22. a share, resulted in an increase in | 

At yesterday's peak quotation for the capital from $75,030,000 to 


Wash common shares they have a $225,000,000. 


New York, Jan. 13.—Dullness 
Prices show a tendency to sag, particularly on smoked ribbed sheets. 
Trad:ng is confined to small 
otherwise the petroleum market! 
demanding 11% 
cents to 15 cents for 64 gravity, 
The steel market shows little 





automobile, 
Mixed auto CEs o's bs cronesee 40.00a45.00 
rubber—Tire reclaimed, 
lic; tube reclaimed, 22c. 


mn ae ‘oll 
i Pa. Waterloo, Tl. . 
| Penn. grade oil 


~~ P 
lines 3.60 











in the rubber market. 


RUBBER vase ™ 


First latex crepe, spot..... 40 
January-March eo rere 87 88 
FOr Te 83 84 
Ribbed ‘Smoked Sheets, spot.. 89 90 
January- SOM 0.066 0vceune 87 88 
ongee reir Tte Te 83 
fine, spot.... 78 79 
SMD cs cccavecns ves 78 79 
SCRAP RUBBER 

| ee OPE - 11 @ 13 
me Bas x . 9 

7. 3 SOR. ose 7 

white, . $60. 00a70. 00 


AND GASOLINE 


MOTOR GASOLINE 
a — alt? 
Wenn 60 6065262 — alT7 

cars, delivered, 

ee er rape 12%aNom. 
CRUDE PRICES AT WELLS 
EASTERN— 
Penn. grade oll 
Tran. 


Penn. grade oil 
in Buckeye P. 





Corning ..... eee 


Somerset. light. 
CENTRAL— 
S.GGIEAMED <.cccccccse 


Gaines crade oil Indiana ....... 
Tran. Princeton ...... 


3.20\ Illinois ........ 
Wooster ...... ° 





3.55) Plymouth 
Canadian ...... 








One ox. the unusual features of 
vember 30, 1925, $8,038,400 par ‘the Nash stock distribution is that | 


j}ready had no par value. This was} 


pany of a plan for splitting up the 
$:60 par value shares on a four- | 


stock dividends of the past were | 


/Marlin- Rockwell's. 
Assets $7,659,896 


York, Jan..12.—The state- 
|{ment of the Marlin-Rockwell Cor- 
poration as of September 30, 
total assets of $7,659,896 


of $2,585,758. 


Consolidated balance sheet as 


20, 1925, follows:— 


Cash, etc., $157,344 
accounts receivable after 
$898,140; inventories, 


stocks of domestic corpo- 
, $402,611; real estate, plant. | 
etc., after depreciation, 
deferred charges, $39,- 
patents, good will, ete., 
$7,659,896. 
Liabilities: 
accounts payable, etc., 
reserves for taxes, contin- 
ete., $256,726; preferred 
stock, $2,722,800; com- 
represented by 256,226 
no par shares, $256,226; surplus, | 


total $7,659,896, 


cents for 
an ad- 











Line Co. lines. $3. 
‘lines....$3.65/Cabell ......... Z 
Bradt’ d District 
Nat. EEE scccces 

Tran.Co. lines 3.65|Somerset ...... 
Penn. gerade oil 

in Nat. Tran. 








1925, 


Notes payable, $430,- 
$408,- 


General Tire Co. to 
Act on Stock Plan 


Akron, O., Jan. 13.—The stock- 
holders of the General Tire and 
Rubber Company~ will consider 
three propositions at a_ special 
meeting on February 8. The three 
propositions are doubling the num- 
ber of shares of common stock, 
cutting the par value of each share 
in half and setting aside $100,000 
worth of common stock for sale to 
employees of the company. 





One proposition is that the com- | 
mon capital stock be divided into, 


100,000 instead of 50,000 shares 
and it is also proposed that the 
par value be changed from the 
present figure of $50 to $25 

The $100,000 portion of stock 
for employees would be set aside 
from the present authorized and 
unissued common capital stock of 
the company. There will be a pro- 
vision that the stock shall not be 
sold to officers or directors, or 
shall not be sold for less than par. 
The block will be sold under con- 
ditions and terms that will be de- 
cided by the officers and directors 
of the organization. 


GOODYEAR TIRE OF 
CANADA IMPROVES 


Outlook for Sharehold- 
ers Regarded as 
Very Bright 


Montreal, Jan. 13.—Because the 
Goodyear Tire and Rubber Com- 
pany of Canada has been paying 
off arrears of dividends and has 
still some in arrears, little consid- 
eration has been given to the com- 
mon stock, of which there are 53,- 
320 shares outstanding. 

When they were issued the com- 
mon shares had a par value of 
$100, but in 1920 inventory losses 
were so heavy (approximately $5,- 
000,000) that the amanagement 
took drastic steps and cut the par 
yalue of the common stock to $10 
a share. 

Aside from the inventory loss, 
profits on the turnover year by 
year have (excepting 1920) been 
large. The average net profit in 
eight years from 1918 to 1925 was 
$1,070,000, which, after preferred 
dividends, left $548,000, equal to 
$10.10 per share per annum. The 
average profits in the last four 
years have averaged $887 a share 
on the common stock, as the fo!- 
lowing table indicates:— 





Profits per 


Net after common 

charges share 

$1,062,000 $10.12 

1,032,000 9.56 

837,000 5.990 

2 1,049,000 9.88 
Average for 4 years......... 8.87 


At the last two quarterty divi- 
dend dates, the directors deter- 
mined that they would not pay 
anything further off preferred ar- 
rears for the time being, although 
the regular dividends were de- 
clared. This was because of un- 
stable conditions in the raw rubber 
market, which necessitated con- 


servatism of liquid resources for! 


the time being. When conditions 
become stabilized the company will 


Graham Deal Adds 
Strength to Dodge 


Company Position 


New York, Jan. 13.—A _ vast 
change has come over prospects 
of Dodge Brothers, Inc., since the 
merger with Graham _ Brothers, 
says a Detroit dispatch to Dow, 
Jones & Co. The Detroit exhibit 
of Dodge and Graham Brothers’ 
products was a-surprise to nearly 
evety one, in that it revealed, for 
the first time, the extensive field 
Graham Brothers are covering in 
commercial vehicles. 

Graham Brothers showed 115 
separate kinds of truck and bus 
body types, all powered, except a 
double deck motor bus, with Dodge 
Brothers power plants. The line 
extends from the latest commercial 
body up to moving vans and dou- 
ble deck passenger buses carrying 
sixty persons. With the excellent 
Dodge Brothers distributing orga- 
nization and the extensive adver- 
tising which will be done, it is easy 
to see that the Dodge-Graham 
ccmbination will be a serious con- 
tender in the motor bus field. 
Graham Brothers already claims 
to be the largest producer of motor 
truck units in the world. Its pro- 
duction for 11 months ended No- 
vember 80, 1925, was 21,415, com- 
pared with 9,484 for the like pe- 
riod in 1924. 

From the death of the Dodge 
brothers in 1919 until the purchase 
by Dillon, Read & Co. in 1925, 
Dedge Brothers was ably managed, 
and the policies of the founders 
were carried out; but the advan- 
tages of aggressive owner-manage- 
ment were lacking. 

The three Graham brothers are 
like the three musketeers. They 
work hand in hand in all their 
enterprises, and not only does 
Dodge Brothers now have the ad- 
vantage of the energy and experi- 
ence of these young men, but F. J. 
Haynes, president, and the other 
officers of the former Dodge 
Brothers Company can now devote 
their full talents toward expan- 
sion and more intensive produc- 
tion. 

How the Dodge field has been 
enlarged by the merger can be seen 
in the statement that the Graham 
division now has capacity for 50.- 
000 truck and bus bodies a year, 
and has factory space totaling 
691,270 square feet. 

The Evansville plant of Graham 
Brothers makes castings for the 
Graham truck chassis, and has ca- 
pacity for 100 chassis a day; while 
the Detroit plant of Graham 
Prothers has 265,000 square feet, 
and capacity for 150 trucks a day. 
In the body division Graham 
Brothers’ capacity is 50,000 truck 
and coach bodies a year. Stock- 
ton, Cal., branch was opened in 
June, 1925, to supply most of the 
West coast territory; 1,298 trucks 
were turned out up to January 1, 
and the 1926 schedule calls for be- 
tween 3,500 and 4,500 trucks. 


soon pay ‘off arrears ‘and there 
should be nothing to prevent the 
payment of liberal dividends on the 
;}common stock. 

| The outlook for shareholders is 
decidedly bright. Late in 1925 out- 
|put was speeded up both in the 
tire and tube departments. 








| General Motors Stock Owned by 50,917 | 





New York, Jan. 13.—On January 7, the 29,792 common stoek- 


i holders of General Motors received 
| dend of $5 a share, declared November 23, 1925. f 


dividend checks for the extra divi- 


The total number of General Motors common and preferred stoék- 


‘holders for the fourth quarter of 


58,118 for the preceding quarter. 
preceding years follows:— 
( ‘alendar 





*Senior securities of record October 6; common, November 23, 1925. 


Quarter 
1,9 


1925 was 50,917, 
The total number |} 


compared with 
y quarters, “for 
3 


First Thi: r a Fourth 


68,0638 
66.097 
*60,917 





60,414 
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Why Whisper, 
When You Can Shout! 


OU men in the automotive:-in- 
dustry admire and respect 
unusual performances. 


Here is a series of performances 
and records that are unusual and 
that should be inspiring to those 
who study magazine advertising. 


The first issue of TRUE STORY 
Magazine was May, 1919—pub- 
lished litthe more than six and a 
half years “ago—and today sells 
nearly two and a quarter ‘million 
copies a month at the newsstands 
at 25 cents a copy. 


In one year alone TRUE STORY 
gained more than one million 
two hundred thousand voluntary 
eirculation—which is to say news- 
stand circulation—at 25 cents a 
copy. 


The American public pays more 
than hal a million dollars a month 
for the privilege of reading TRUE 
STORY. and this is more than the 
public pays for reading the single 


edition of any other magazine. 


TRUE STORY Magazine has the 


largest voluntary sale in the world 


—98 per cent. of its more than two 
million circulation monthly is 
bought at 50,000 newsstands all 
over the United States. 


These .are facts—not theories— 
and facts on which men who buy 
advertising should base their con- 
clusions with respect to reaching 
the great mass of people. 


The spontaneity with which the 
American public buys this maga- 
zine—the methods by which it 
reaches them—the price at which 
it is sold—the fact that TRUE 
STORY Magazine would show a 
handsome profit if it didn’t sell a 
single line of advertising—these 
factors result in giving the motor 
car advertiser a medium which is 


_distinetly in a class by itself. 


We call TRUE STORY’S cireula- 
tion “The Necessary Two Mil- 
lion+” beeause there is no other 
means by which you may so surely 
reach the masses with your mes- 
sage as through the pages of this 
outstanding publication. 


Why tell in a whisper what vou 
should announce in a shout! 


rue Story 


“© The Necessary Two Million --”’ 


“Createst Coverage—Lowest Cost” 
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“Buddy” is not only a remarkable truck at the price, but a remarkable truck 
at any price. 

It exactly meets light delivery needs in power, capacity, dependable service, 
long life, low operating cost, and still sells at a lower price than any truck of its 
size and quality. 




































es ™~ It is all truck—not a converted passenger car, not a one-year truck but a 
TO DEALERS truck built to last for years=as good looking as it is reliable. 
Here is a rare opportunity ; “Buddy” has a SIX-CYLINDER 40 h. p. Continental motor, remarkable for | 
to build sales volume quickly. its gasoline economy and freedom from vibration—it gives 18 to 22 miles to the 
ery is an meeneiny gallon of gasoline. 
3 fferi i . ° ° . ey . ‘ 
ara yt comp goon ; ___ Rear springs 50 inches long, 24% inches wide, 32 x 4 cord tires insure easy ; 
price standard in the delivery riding comfort. Gemmer steering gear, large efficient brakes make it an easy * 
truck field. truck to handle. 


ss ’ is onl f ‘ P ‘ P P 
Pg mcs ec - port 5 Think of the five inch frame, the big ten inch single plate clutch, the sturdy bevel axle. 


speed trucks which make the Timken bearings in front and rear axle insure long wear. Wheelbase, 118 inches, suitable for 
Stewart franchise a valuable seven-foot body. . \ 
asset. Write for particulars. All the newest equipment—Zenith carburetor, electric lights and starter. Speedometer, oil ' 

- ~gage and ammeter mounted on the dash under a glass panel. M 

X\ 


‘ aif Look it over, point for point, drive it and you will be convinced that “Buddy” is the 
greatest value on the American market. 








Meet “Buddy” in the Stewart Exhibit 
Commodore Hotel (New York) — January 9th to 16th t 
Sherman Hotel (Chicago) — January 30th to February 16th 


Other Models 
4 and 6 Cylinder Motors 


1 Ton Speed Truck 
1% Ton Speed Truck 
14-2 Ton Speed Truck 
2 Ton, 2%-3 Ton, 3%-4 Ton 
Also 18 and 25 Passenger 
. Bus Chassis 


All Prices f.0.b. Buffalo, plus tax MOTOR TRUCKS ' 


STEWART MOTOR CORPORA TION-—BUFFALO, N. Y., U. S. A. 
Export Branch: 90 West St., New York City 
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